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A NEW SET OF 
INSURANCE TERMS 


C. C. Dominge and W. O. Lincoln Write 
Another Edition of Their Under- 
writing Dictionary 


TOPICS 








TREAT EDITORIALLY 
Great American Men Discuss Phases of 
Contract and Inspection; Spectator 
Company Publishers 





Charles C. Dominge and Walter O. 
Lincoln have written a new edition of 
their Insurance Dictionary, covering 
about five hundred new subjects. It is 
published by the Spectator Company. 

One of the most interesting, which is 
frequently overlooked by inspectors and 
underwriters, is that of the re-action 
caused by water in contact with certain 
chemicals. Fire hazards of most chemi- 
cals are generally understood, but few 
realize that at times a greater hazard 
exists due to the use of water on chemi- 
cals which are of themselves relatively 
free from hazards. They are enumerated 
in the new edition. 

Storage Lines 

Another interesting feature is in rela- 
tion to storage lines. In writing sucn 
lines underwriters figure on a net line 
on the contents of the warehouse, often 
overlooking the possible loss ef mer- 
chandise, due to the poisonous effect or 
discoloration from such materials as 
indigo, dies, etc. These are frequently 
referred to in the book. The authors 
note that junior underwriters frequently 
get “mental indigestion” from pouring 
over lengthy articles on special forms 
of insurance and trying to grasp the 
whole subject at once. For this reason 
they have set forth the salient points 
of all special forms, such as use and 
occupancy, leasehold, interest profits, 
etc., as briefly as possible. 

Among other subjects 
these: 

Error and Omission Policies 


Error and omission policies are some- 
times written to protect a warehouse- 
man should he neglect to insure the 
g00ds in his charge. No co-insurance 
clause is required. This kind of insur- 
ance is not acceptable to many com- 
panies. The form should read: “On mer- 
chandise, the property of others, while 
contained in the building including any 
and all additions and extensions, situate 


(Continued on page 22) 
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INSURANCE MAN 
FOR PRESIDENT 


Executives Think Well of Such a Nomi- 
nation; Feel D, P. Kingsley Would 
Fit Office 





FOR A BUSINESS MAN 


DEMAND 


Presidents of Some of Leading Companies 
Give Their Views to The Eastern 
Underwriter 

Among all the candidates whose 
names have been placed before the pub- 
lic as the prospective nominees of the 
Republican party for President, no busi- 
ness man has been mentioned in the 
daily papers, although the country has 
reached a crisis where the requirements 
demanded of the next chief executive 
must consist of those qualities which 
belong primarily to the director of a 
successful business enterprise whose 
aiufairs are conducted on a large scale. 
The next President, in short, must be a 
staunch American, with backbone, with 
the ability to translate theory into ac- 
tion, with a keen practical sense, level- 
headed, and a fearless upholder of law 
and order. He must have more than a 
passing knowledge of the meaning of 
figures, so that he will have an appre- 
ciation of large figures, recognizing the 
significance and size of Congressional 
appropriations, which will result in his 
insisting that value be received for each 
dollar spent. He must be competent to 
valué men for their mental as well as 
théir practical qualities; in brief, recog- 
nition of administrative ability. Thus, 
the lieutenants he appoints will be com- 
petent, and they will be held strictly to 
the adequate performance of their 
duties, 


Insurance Man Can Meet the Test 

It is desirable, too, that in addition 
to being a business executive he must 
be a man of large affairs, with an un- 
derstanding of the history of this and 
other countries, familiar also with the 
larger aspects of internationalism. 

Is there any reason why an insurance 
man cannot be found who meets the 
test? Is there any reason why the gift 
of the Presidential nomination should 
be withheld from an insurance man? 
These questions were asked of a num- 
ber of prominent men in all divisions 
of insurance by The Eastern Under- 
writer this week, with the invitation 
that comment be offered on the avail- 
ability of Darwin P. Kingsley, president 
of the New York Life, for the office. 
This action was taken on the initiative 
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of The Eastern Underwriter, without 
consulting the president of the New 
York Life. 

Mr. Kingsley is one of the most dis- 
tinguished men in insurance, and, in 
addition to the great success he has 
made as administrator of the New York 
Life, he possesses the broader charac- 
teristics which would fit him for the 
office, in the opinion of all those who 
know him. He reached the top of the 
ladded, climbing rung by rung through 
sheer merit and fighting qualities. His 
early experience in the law, with the 
press, and in public office gave him a 
sweeping knowledge of men and affairs, 
which qualify him for commanding posi- 
tion. He has been a student of public 
affairs as well as of insurance, is one 
of the most effective writers and speak- 
ers in the country, and has that deci- 
sion of character and mental quality 
which the country needs in its greatest 
office. Time and time again he has ex- 
pressed, with force and clarity, his opin- 
ions on pertinent public questions, and 
they are opinions which have won wide- 
spread respect and commendation. 
These opinions have been given in his 
various addresses, which later were 
gathered together in three volumes. 

What Insurance Men Say 

Extracts from letters to The Eastern 
Underwriters from men in all divisions 
of insurance follow: 

Sumner Ballard, president of the In- 
ternational Insurance Company and 
former insurance editor of the “Journal 
of Commerce”: 

“T believe that Darwin P. Kingsley 
would make an ideal candidate for the 
presidency of the United States.” 

R. Emory Warfield, president of Han- 
over Fire Insurance Company, New 
York City: 

“TIT know of no man who would re- 
ceive my vote and support for Presi- 
dent with greater enthusiasm than 
Darwin P. Kingsley. I wish I could be- 
lieve that the voters of the country were 


affairs, because Mr. Kingsley would be 
an ideal candidate.” 


Business Man of Large Caliber 

Charles A. Peabody, president Mutual 
Life Insurance Company, New York: 

“It is hardly worth while to ask my 
opinion as to Mr. Kingsley’s qualifica- 
tions, for there can be but one opinion 
among those who know him, If the 
country wants and will elect a business 
man, and wants a business man of large 
‘caliber, it cannot do better than con- 
firm the selection (Mr. Kingsley) which 
you have made.” 

No Candidate Yet Mentioned in Public 
Press Has Requisite Qualities, 
a Says Stone 

John T. Stone, president of the Mary- 
land Casualty Company, Baltimore: 

“Tl am fully in sympathy with the 
proposition that the next President of 
the United States should be a man of 
large business experience and ability, 
if such a man can be gotten to accept 
the nomination and then can be elected. 
The great difficulty with the proposi- 
tion is that such men have usually been 
so definitely identified with corporations 
in one way or another that it is diffi- 
cult to nominate them. This practical 
question is, to my mind, the one that 
should be tirst dealt with. 

“Another very practical question is 
whether the effort to nominate and 
elect such a man shall be made through 
each of the two major parties, or 
whether one or the other of those two 
parties shall be the selected channel 
through which those who believe such 
a man should be elected shall operate. 
Naturally, those who are distinctly fa- 
vorable to the Republican party would 
want that party to nominate such a 
man, and, vice versa, the same will be 
true of the Democratic party and its 
members. 

“As to Mr. Kingsley, I do not know 
whether he is a Republican or a Demo- 
crat. It looks to me at present as 
though it is going to be very difficult 
for the Democratic party to elect any- 
body, and comparatively easy for the 
Republicans to elect their man. Per- 
haps this is because I distinctly lean 
towards the Republican party, but it 
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seems also to be the opinion of a good 
many representative Democrats. 

“Among the candidates now being 
mentioned in the public press, there is, 
so far as I recollect, not a single name 
thus mentioned in either party of a man 
who distinctly presents the qualifica- 
tions you (The Eastern Underwriter) 
name,” 

Asa S. Wing, president of Provident 
Life & Trust Company, Philadelphia: 

“If Mr. Kingsley is able to produce as 
good results for the United States as 
he has done for the New York Life In- 
surance Company, the country could not 
make a better choice.” 

“Country Doesn’t Want Lawyer, College 
Professor or Military President,” 
Says Jameson 

E. C. Jameson, president of Globe & 
Rutgers Fire Insurance Company, New 
York City: 

“There is, undoubtedly, the greatest 
demand for a business man as the next 
President, but, so far, no business man 
seems to have loomed up, sufficiently 
well known to have been brought for- 
ward as a candidate. A man of the 
type of Darwin P. Kingsley would make 
an excellent President, but you always 
have to take into consideration the 
vote-drawing qualities of the candidate. 

“After the nomination the candidate 
is in the lime-light right through until 
election day, and it all depends upon his 
magnetism, tact and the way in which 
he handles himself during the campaign 
as to whether the people become en- 
thusiastic and elect him or whether his 
opponent develops more of these quali- 
ties and secures the election. It would 
be interesting to see somebody bring 
forward a truly business man of the 
type of Mr. Kingsley and see how.he is 
received. If the country ever needed a 
business man of great ability and char- 
acter it is now, and I hear on all hands 
that the people are tired of lawyers, 
college professors and military men, 
and it wants a business man.” 

William W. McClench, president Mas- 
sachusetts Mutual Life Insurance Com- 
pany, Springfield, Mass.: 


“In reference to Mr. Kingsley I would 
say that I have always had a great ad- 
miration for him and have no doubt that 
he is fully competent to discharge the 
duties of the office to which you refer. 
It seems to me, however, a little too 
late to expect definite results for a new 
man before the convention meets in 
June.” 

Would Be Refreshing Nomination 

W. H. Stevens, president of the Agri- 
cultral Insurance Company, Watertown, 
ww. Y¥.3 

“The suggestion is received of a man 
of Darwin P. Kingsley’s type as making 
a very high standard candidate for the 
Presidency of this country. I fully agree 
in the desire that we might be so happy, 
but fear that it is only a dream. The 
prejudice against men with capitalistic 
interests I fear would make him an un- 
popular candidate with the delegates to 
the national convention, and men who 
are so busy serving the world that they 
have no press agents are likely to be 
overlooked. This is a great pity, and it 
seems as though it would be refreshing 
to have a great business corporation like 
the United States run for four or eight 
years by a business man.” 

The insurance papers also endorse 
Mr. Kingsley as a candidate, two of 
them which have commented editorially 
being “The Weekly Underwriter” and 
“The Standard.” 

Hubert Cillis, president Guardian Life: 

“T must confess that I am rather diffi- 
dent to answer your question because 
while I have the highest regard for Mr. 
J.ingsley personally as well as a man 
of large affairs, I have not the pleasure 
of knowing him well enough to answer, 
and, as a matter of fact. would consider 
it a great loss to the life insurance busi- 
ness if he were to withdraw from it.” 

Views of an Agency Manager 

Asked for a statement. one of the 
leading agency managers of the country, 
Charles Jerome Edwards, said to The 
Eastern Underwriter: 

“Mr. Kingsley would make an admira- 
ble candidate for the presidency if the 

(Continued on page 4) 
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Darwin P. Kingsley’s 
Self-Made Career 


WORKED WAY THROUGH SCHOOL 








Hard, Just Fighter As Teacher, Editor, 
Public Official, Life Insurance 
Man—Began at Bottom 


Darwin P. Kingsley, who has been a 
potent figure in insurance ever since his 
early days in charge of the Colorado 
Insurance Department, arose to his pres- 
ent high position through his own ef- 
forts. It was hard work, a steady grind, 
courage, grim determination, a set pur- 
pose, an eye on the goal ahead, that car- 
ried him forward. He was a fighter 
from the start and always on the right 
side. As he went upwards confidence 


~ 


DARWIN P. KINGSLEY 


in him grew until at the present time 
he has a large following in this country, 
not only in insurance, but outside. 
Thousands have heard and applauded 
his hard-headed, clear-visioned talks on 
topics of current interest, and no man 
in insurance receives more pressing in- 
vitations to address gatherings. 

Mr. Kingsley comes of a race of pion- 
eers. His line goes back through the 
New Hampshire Grants to Northampton, 
Boston and Dorchester, Mass., and there 


is scarcely a time in almost three hun- © 


dred years since his first ancestor land- 
ed when they have not been on the 
frontier. 

Born at Alburgh, Vt., Mr. Kingsley’s 
boyhood was spent on a small farm 
bordering Lake Champlain, and his ed- 
ucation up to the time when, like so 
many New England boys and girls, he 
began to teach school, he derived from 
the instructors in the old district school 
house, chiefly in the winter season. This 
instruction consisted mostly in grinding 
in mathematics, and did not involve 
much study of the English language, or 
any other language. He was the prize 
scholar in his school district, and when 
he went up before the county superin- 
tendent for a certificate as a school 
teacher he had no difficulty in getting 
it. With this success he determined to 
£0 to college, and entered an old-time 
New England academy conducted by Dr. 
J. 8. Spaulding. 

_ Mr. Kingsley’s father’s means were so 
limited that he could do substantially 
nothing for his son, and, as a result, the 
young man never knew at the end of 
one term how he would get through the 
next; but by working after hours and 
during vacations, sometimes teaching 
and sometimes working on farms, and 
by boarding himself, he still had time 
to learn his studies well enough to grad- 
uate with distinction. In the fall of 
1877 he entered the University of Ver- 
mont. A good friend came forward and 
offered to lend him small sums of money 
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provided Mr. Kingsley would take out 
a policy of insurance on his life for 
$1,000, stating that he was perfectly 
willing to trust him but wanted to be 
protected against the contingency of his 
death. This probably was the first time 
that life insurance was brought to the 
notice of Mr. Kingsley, and it had a far- 
reaching influence on his subsequent 
career. 

By economies like those he exer- 
cised in the preparatory school Mr. 
Kingsley finished his first year in col- 
lege, paying all his college bills, books, 
clothing, etc., with a total outlay of 
$165. The second year he spent $175. 
After that circumstances became a little 
easier, and he was able to live more 
as other college boys lived, and enter 
more into the life of the institution. He 
was a Phi Beta Kappa man, and com- 
peted in the first contest in oratory es- 
tablished in the University of Vermont 
in 1878. He carried off the highest 
honor. That competition is now known 
as the “Kingsley Prize,” and is a regular 
feature of commencement week at his 
alma mater. 

Leaving college Mr. Kingsley went to 
Grand Junction, Colo., where he bought 
an interest in “The News,” which be 
came the leading paper in that section. 
This, as usually is the case in a frontier 
town, brought him into politics, and in 
1884, three years after graduation, he 
became a member of the Republican 
National Convention which nominated 
James G. Blaine. Two years later, in 
1886, he was nominated on the Repub- 
lican ticket for state auditor, and occu- 
pied that office, being also ex-officio su- 
perintendent of insurance during 1887- 
1888. In discussing Mr. Kingsley at that 
stage of his career the “New York 
Times” said: 

“As an editor Mr. Kingsley had all 
the experiences peculiar to the manage 
ment of a frontier newspaper. In stand- 
ing for what he thought was right in 
politics and in local government he had 
to defend himself with his fists on occa- 
sion, and, as against the possible action 
of certain bad men, had to be reason- 
ably quick with a shooting fron. 

“At the end of his term as state au- 
ditor and superintendent of insurance he 
realized that he was face to face with 
an important crisis. It had been his 
ambition up to that time to be a lawyer, 
and he had fully intended to occupy a 
portion of his two vears’ time as audi- 
tor of the state in Denver reading law. 
He found that his duties did not permit 
this. or at least his idea of the proper 
discharge of his duties did not permit 
it, and when various life insurance com 
panies approached him with propost- 
tions to enter their service he took the 
matter under serious consideration, and 
in Januarv, 1889, he went to Boston and 
entered the service of the New York 
Life.” 

In the language of life insurance, he 
began with a rate book: then he man- 
aged an office: next he took charge of 
several states: then. when John A. Me- 
Call heecame president, Mr. Kingsley 
took up the agency management as as- 
sistant to George W. Perkins. 

Steady promotion followed, the steps 
being sunerintendent of agencies, third 
vice-president, vice-president, and in 
June, 1907, president 

Mr. Kingslev has alwavs been a writ- 
er and a student, and he Is an easy, 
powerful speaker. His first reputation 
as a speaker was first made In agency 
meetings and at banquets of his own 
company. He preached life insurance 
with a burning zeal, especially at a time 
when it was beine attacked because of 
alleced extravagance in building up pro 
dnetion His first hook consists of a 
volume of his early addresses. issued 
under the title “The First Business of 
the World.” Since then he has fssued 
two other volumes: “Militant Tife In 
surance.” issued in 1911: and “Let Us 
Have Peace,” issued in 1919 

As a life insurance executive Mr 
Kinslev’s remarkable abilities and 
adaptability have lone since been wide- 
lv recognized. particularly by leaders in 
his own profession. He 1s as familiar 
with the Investment as the underwrit- 
ine and agency angles. As far back as 
1906 he took sole charge of mortgages 
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on real estate and the company’s real 
property. He was an active counsellor 
of the Treasury Department in all the 
big loan drives and he is one of the 
most influential members of the railroad 
securities owners’ association. He has 
been appointed member of innumerable 
committees, and only last week became 
a signatory in the request to the great 
powers that there be appointed repre- 
sentatives to an international economic 
conference. 

A busy life has not prevented Mr. 
Kingsley from becoming a many-sided 
man, to whom are attracted a wide di 
versity of friends. In college he was a 
football and baseball player, and he has 
never lost his love of outdoor life. He 
is a member of the famous Tuna Club, 
having caught many of these fish at 
Catalina Islands. At one time he was 
president of the Seniors’ Golf Associa- 
tion and of the Metropolitan Golf As- 
sociation. His library contains a col- 
lection of Shakespeareana, which ac- 
counts for his membership in the Hobby 
Club of famous men. ‘This library in- 
cludes copies of all four of the Shakes 
peare folios; in fact, he has two copies 
of the second 1632 folio, and other 
Shakespeareana of more or less value 
and interest. He also has first editions 
of Dickens, Stevenson and other au- 
thors. Naturally, he is a member of the 
Bibliophile Club, his other clubs being 
the Grolier, University, Union League, 
Metropolitan, National Republican, Mer 
chants, St. Andrews, Garden City, and 
Blind Brook, 

Mr. Kingsley’s popularity in his own 
company with agents and home office 
force, is enormous. They admire his 
strong personality and squareness. 





Mr. Kingsley’s 
Three Books 


Mr. Kingsley’s addresses have been 
gathered together in three volumes, 
bearing the titles, “The First Business 
of the World,’ ‘Militant Life Insur- 
ance” and ‘‘Let Us Have Peace.” 

The titles of the addresses follow: 

From “The First Business of the 
World”: “Manhood of Life Insurance,” 
“New Declaration of » Independence,” 
“Co-Operation,” ‘The Kingdom of 
Riches in Life Insurance,” ‘The World 
Power,” “Life Insurance—lIts Service 
and Its Leadership,” “What's in a 
Name?”, “The Small College,” ‘Con- 
centration,” “Selling Their Own Repu- 
tations” and “A Prophecy.” 

From “Militant Life Insurance”: 
“Life Insurance and the American Busi- 
ness Man,” “Our Second Great Hnemy,” 
“The Driving Power of Life Insurance,” 
“Insurance Supervision and National 
Ideals,” “The Moral Obligation of Em- 
ployes,” “Life Insurance and Our Dual 
Citizenship,” “Life Insurance and Com- 
mercial Banking.” 

From “Let Us Have Peace”: “Life 
Insurance and the Century’s Opportu- 
nity,” “Human Brotherhood,” “A Man’s 
a Man for a’ That,’ “Democracy vs. 
Sovereignty,” “The Trilogy of Democ- 
racy,” “The United English Nations,” 
“The Declaration of 1776 and the Flag,” 
“Nineteen Seventeen and Peace,” “Why 
We Shall Fight,” “A Knock at the 
Door,” “Belgium,” “A New Charter of 
Liberty,” “A Political Superstition,” 
“The Proposed League of Nations,” 
“Let the Trumpet Sound,” “Shakespear- 
iana,” “Some Jeffersonian Maxims,” 
“Life Insurance and the Supreme Pur- 
pose,” “The Taxation of Organized 
“Beneficence,”’ “American Life Insur- 
ance and the Railroads,” “Federation of 
Safety First Societies.” 

These addresses were delivered be- 
fore the Chamber of Commerce of the 
State of New York, the Federation of 
Safety First Societies of America, the 
students of the University of Michigan, 
the University of Vermont, Chamber of 
Commerce of Cleveland, Canadian So- 
ciety, students of Williams College, 
National Assoctation of Life Underwrit- 
ers, New York Avenue Methodist Epis- 
copal Church, Rutgers College, - Hobby 
Club, New York State Bankers’ Associa- 
tion, Interstate Commerce Commission 
and other bodies, 





SOME BOSTON WRITINGS 


“The Standard Quotes Several Leading 
Agencies as Results of 
Year 1919 


The “Standard,” of Boston, prints 
these statements about 1919 business in 
Roston agencies: 

New England Mutual Life Insurance 

Company 

Charles H, Flood—The paid business 
at this agency for the year 1919 was 
over $7,000,000. This is more than 
double the business of 1918, and ex- 
ceeds by over $2,500,000 the high mark 
of any previous year. 

Albert H. Curtis & Co.—-The year just 
closed has been most satisfactory. Our 
office paid for upwards $6,000,000 new 
business besides about $2,000,000 sur- 
plus lines. The outlook is promising 
for even increased returns for 1920. Our 
agents are happy and are working hard. 

Columbian National Life Insurance 

Company 

Franklin W. Ganse, Home Office 
Agency—This agency paid for $1,865,000 
of new life business in 1919 besides a 
good volume of accident and health in- 
surance. The life business showed a 
gain of about 100 per cent over the pre- 
ceding year. 

Mutual Benefit Life Insurance Company 

Floyd E. DeGroat—The year 1919 
wound up with the largest single month 
of paid-for business in the history of 
the Boston office, bringing the total or 
new insurance paid-for during 1919 up 
to $5,601,000, same being almost exactly 
an increase of $1,500,000 for 1918. Less 
than 8 per cent of the total is on the 
ive Year Convertible Term plan. A 
large amount of pending and outstand- 
ing policies are being carried over so 
that the new year, with the month of 
January taken as an indication, bids 
fair to show an increase even over the 
large 1919 business. 


Insurance Man for President 

(Continued from page 2) 
people could impress the delegates to 
accept a business candidate. But my 
somewhat extended experience along 
such lines inclines me to the belief that 
what they want is a popular talker who 
knows nothing about statesmanship, or 
a politician who knows nothing about. 
business. 


WESTERN AND SOUTHERN 





Large Gains in Insurance in Force; 
Wrote $60,000,000 in Industrial 
Department 





The Western & Southern, of Cincin- 
nati, at the end of last year had $40,- 
000,000 ordinary in forme and $150,000,000 
industrial. It issued $22,000,000 ordi- 
nary in 1919, being an increase of $16,- 
000,000 in 1919, and $60,000,000 indus- 
trial, being an increase in industrial 
during 1919 of $30,000,000. 


SUN’S GROUP ANNOUNCEMENT 

In announcing to the Canadian public 
that it is to write group insurance, the 
Sun Life of Montreal says it has been 
anxious to write this class of policies 
for some time, 

“From the standpoint of the ordinary 
policyholders of the company the step 
is one of great importance. In the first 
place, the business is remunerative, as 
the cost of administration in proportion 
to the volume secured is low. In the 
second place, the members of organiza- 
tions adopting a group insurance policy 
become specially good prospects for in- 
surance of the ordinary character,” the 
company says. 

“From the standpoint of the commu- 
nity in general, the new departure is of 
prime importance. In these days of in- 
dustrial unrest the degree to which it 
offers a stabilizing influence is tremen- 
dous, and it tends in very great degree 
to offset the disturbing influences which 
have in the past year or two been pro- 
ductive of so much unsettlement.” 


The Columbus Mutual Life, of Colum- 
bus, O.. estimates its 1919 paid-for busi- 
ness at $6,500,000 for 1919. Mortality 
was about 70 per cent. Its dividend 
scale will remain unchanged. 


“There can be no question but that 
executives of the type of Mr. Kingsley 
and Mr. Hoover would give the people 
the best kind of an administration, and 
put the nation and the world far head. 
The great advantage In the candidacy 
of Mr. Kingsley is that the Democrats 
would be forced to nominate a sufficient- 
ly worthy man to beat him on Election 
Day.” 





companies, 


desire and ideal. 








“The Oldest Company in America”’ 


Tssued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the corner-stone 
of modern life insurance. The “contribution plan” of sur- 
plus distribution, used almost universally by American 
The Continuous Instalment policy, the basic 
form of all Life Income contracts. 


“Mutual Life’—known in every household. 


policies and service, notable financial strength, co-opera- 
tion with agencies. Life Insurance at its best!—the Agent’s 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York 


Unexcelled 














Whole Time Agents 
Only for Taylors 


PHILADELPHIA 





ANNOUNCEMENT 





Last Year Part-Time Men in Agency 
Produced One-third of $3,300,000 
Written 





The two Taylor brothers, C. B. and 
H. M., who made such a success as gen: 
eral agents of the Northwestern Mutual 
Life in Wheeling, W. Va., that they were 
transferred to Philadelphia to become 
managers there, were welcomed to Phila- 
delphia a few nights ago at a dinner 
given to them at the Ritz-Carlton. 
Among those attending the dinner were 
bankers, newspaper men and insurance 
men. Speeches were made in which the 
praises of the Taylor brothers were 
sounded so warmly that the guests of 
honor must be blushing yet. That they 
will come up to all that is expected of 
them-in their new field is confidently 
believed by all their friends. 

No More Part-time Agents 

The principal feature of the dinner 
was the announcement by C. B. Taylor 
that the new agency will employ only 
full-time agents. 

In making this announcement Mr. 
Taylor said that the policy was a drastic 
one; it would cut from the. Philadelphia 
agency force a number of excellent men 
who wrote last year 35 per cent of the 
$3,300,000 total written, but who only 
gave part of their time to the work. 
These part-time men will have until 
July 1 to close up their prospects, and, 
if they decide then to give their whole 
time to the Northwestern Mucual, Mr. 
Taylor prophesied that they might ex- 
pect at least to double their part-time 
writings. 

“This is an evolution, but it is in 
keeping with the times,” said Mr. Tay- 
lor. “We have carefully inspected the 
Philadelphia field from all angles, and 
we would not have given up the lucra- 
tive and promising field in West Vir- 
ginia, come North and inaugurated this 
innovation unless we were firmly con- 
vinced that it was the proper thing 
to do.” 

That the Taylors have the confidence 
of their co-workers is demonstrated by 
the fact that seven of their West Vir- 
ginia agents came to Philadelphia with 
them and will work there. 

Endorses Life Insurance Schools 

C. B. Taylor told of the work being 
done in the universities to train men 
specially for life insurance salesman- 
ship in order that these agents may 
work on a high plane. He thought that 
the professionally trained salesman will 
have the advantage in the future, and 
that in deciding to have whole-time 
agents only the Taylor agency will be 
doing its share in uplifting life insur- 
ance agency ideals, and will have the 
sympathetic co-operation of life insur’ 
ance agents everywhere. 

Richard Spillane, of the ‘Public Led- 
ger,” discussed the training of sales- 
men and paid a high tribute to the life 
insurance fraternity, particularly citing 
Darwin P. Kingsley, president of the 
New York Life, as a man whose life he 
held as an example of sterling char- 
acter and success won by ability and 
whole-time conscientious effort. Among 
other speakers were H .S. Smith, Louis 
Hoffman, Maskell Ewing, Dr. Samuel 
Bolton and D. R. Carson. 

A. F. Hyman, of Wheeling, and Her- 
bert S. Smith, of Parkersburg, are asso- 
ciate general agents of the Northwest- 
ern Mutual at Philadelphia. 





“As an old insurance man,” writes 
G. Warren Beach to F. P. A., of the 
New York “Tribune,” “you know how 
it worries a live member of the fra- 
ternity when persons are insufficiently 
covered. From numerous criticisms of 
‘Aphrodite,’ I judge that Miss Dorothy 
Dalton is in this predicament, and won- 
dered whether it could be owing to the 
absence of a dishabillety clause in her 
contract.” No, Miss Dalton is a pre- 
ferred risk, and her policy is an unen- 
dowment carried by the Imprudential. 
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Founded 1865 


The Provident Life and Trust Company 


OF PHILADELPHIA 





proof” if you die. 


The farsighted “Maturing Policy” of the Provident is in accord 
with the Spirit of the Age. 


It protects your own declining years. 


You can make it “Shark 








Northwest corner Fourth and Chestnut Streets 





THE MOST VALUABLE POLICY FOR YOU | 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 


= INSURANCE COM 
OF @OSTON mASSACH 








VSETTS 


WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 








How Women Agents 
Sell Income Bonds 
SHOWN 





SECURING INTERVIEW 





Then Comes Demonstration of Sale; 
Mrs. Taylor and Miss Burns Give 
Illustration 
Women agents of the Equitable Life 
Assurance Society are meeting with 
much success in placing Equitable in- 
come bonds of $100 a month and up- 
wards. Acting as prospect, Mrs. Maude 
V. Taylor, and, acting as agent, Miss 
Martha Burns, show how it is done in 
the accompanying dialogue: 

Securing Interview 

Agent: Good morning, Mr. Powell, is 
Mrs. Taylor in? 

Agent: Mrs. Taylor, I am Martha 
Burns, of the Woman’s Department of 
the Equitable. I want to tell you about 
our income bond, but since you are 
pretty busy here, it no doubt would be 
advisable to take it up with you some 
time at your home in the evening. 

Prospect: Oh, insurance—l am not 
interested in insurance—I have all the 
insurance I can carry. 

Agent: It is not insurance at all—it 
is just the opposite to insurance—in 
insurance you die to win; in the in- 
come bond you live to win. This is a 
provision for your old age. 

Prospect: I don’t expect to live until 
I am old. ; 

Agent: That won’t be within our con- 
trol. You may not want to live to be 
old—and still live to be very old. It 
would be deplorable to live to be old, 
and not have made any provision for an 
income. This income bond will give you 
an income after, while you want to take 
it easy. I can show you how in this 
income bond which the Equitable offers. 
you can make that provisions in the 
easiest way you ever heard of. 
You only have to save about one-third 
or one-fourth as much as you would in 
any other way. In these days of high 
cost of living, it certainly behooves us 
to find the way, 

I don’t want to encroach on your time, 
but would it be all right for me to call 
on you next Tuesday evening at your 
home? 

Prospect: Oh, it will be all right for 
you to come here to the office about 2 





o'clock; I am usually alone. But re- 
member, I am not promising anything. 

Agent: That is all right—I thank you, 
I will see you next Tuesday. Good-bye 

Interview 

Agent: Mrs. Taylor, it is hardly pos- 
sible for a business woman to save 
enough money to derive a living income 
from it—it requires too much capital, 
and if one draws on her capital, it may 
become exhausted at a time when one’s 
earning power is gone (you may live 
too long), but in the income bond we 
combined the capital and income so 
that you have an inexhaustible income, 
so if you are using both the capital and 
income, what do you care if your capi- 
tal becomes exhausted, so long as your 
income continues? Do you realize how 
much capital it takes to produce what 
you would call a living income? 

Prospect: Well, I don’t know that I 
have thought of it just that way. I am 
putting away a little each week. 

Agent: Most women do not stop to 
analyze that it takes $3,000 invested at 
4 per cent to yield an income of only 
$10 a month. 

I want to illustrate this bond to you, 
so I am going to assume the age of 40 
for the woman who wants a life in- 
come—I am going to take 60 as the 
non-productive age that this woman of 
40 would want her income to begin. I 
am going to take an income of $10 a 
month—in insurance we talk $1,000 of 
insurance—in bonds we talk $10 a 
month income, or multiples of $10 a 
month, ° 

Now the woman of 40 wants an in- 
come of $10 a month at 60. She would 
have to save $150 a year absolutely for 
the next twenty years to have $3,000 
capital at age 60, which invested at 4 
per cent would give her an income of 
$120 a year (or $10 a month). 

Now the Equitable says to her that if 
she will deposit with them $63 a year 
until she is 60, they will pay her $120 a 
year—every month the mail will con- 
tain for her a check for $10 absolutely 
as long as she lives (if she lives to be 
100). She will only have to save about 
$5 a month, and she will get back $10 
a month, and at a time when $1 looks 
bigger to her than $10 does now. 

Prospect: I could not live on $10 a 
month. 

Agent: I know, but you can take any 
amount you want—I am just using $10 
a month as in illustration. Now $30 a 





month is a good amount, that is $1 a 
day—if you lose everything else you will 
not starve on $1 a day. 

In buying an income bond you are sim- 
ply using the Equitable as a bank, and 
if you will deposit the $150 in the 
Equitable that you would have to de- 
posit in a building association or bank 
to produce $10 a month it will almost 
buy you the $30 a month. It will buy 
you at least $25 a month. 

Prospect: But if I deposit in a bank 
or building association I would have my 
$3,000 capital. 

Agent: Yes, but $3,000 invested at 4 
per cent will only give you $10 a month. 
If you had invested $3,000 with us, you 
can, if you like, withdraw the whole 
amount and make your investment as 
you choose, but if you leave it with us 
we will give you $25 a month income, 
which is absolutely guaranteed as long 
as you live. Furthermore, none of us 
know whether we will be really compe- 
tent to invest money safely when we 
are 60 years of age, and even if you do 
at that time it may have to be rein- 
vested later when you are older, and 
may be still less competent to make 
investments. If you take the income 
with us you never need to worry about 
any reinvestments. 

Prospect: Well, suppose I should die 
—the insurance company gets all my 
money. 

Agent: Oh, no; you have a_ bene- 
ficiary in the income bond just the same 
us vou have in a life insurance policy— 
in the event of your death before age 
G60, every cent that you had paid in 
would go back to your beneficiary. 

Prospect: But suppose I die after I 
reach 60? 

Agent: Well, if you should die after 
receiving one or two payments of the 
income, but before you have drawn 
back all you have deposited, that bal- 
ance will go to your heirs. 

Prospect: Suppose I could not keep 
up my payments? 

Agent: You have a cash value at the 
end of three years. 

Agent: If you cash it in before the 
tenth year the amount the company 
keeps is very small considering the ser- 
vice they render. But if you cash it in 
the tenth year, or after, you will get 
back every cent that you have put in 
without a-cent of loss. You always 
take the risk of a loss if you cash in a 
bond before maturity, whether it be 


municipal, commercial or Government. 
Take our Government bonds; they will 
be worth 100 cents on the dollar at ma- 
turity, but if we cash them in now we 
are at the mercy of the market, and 
they have been selling as low as 94, a 


loss of $6 on every hundred. 

But here I am selling you a bond with 
a guaranteed value, and an absolute 
guarantee of no loss at the tenth year 
or thereafter. If we did not have a 
slight penalty for withdrawal before the 
tenth year, women would be cashing in 
their bonds at every imaginary need 
and defeating the very purpose for 
which the bond was bought, namely, an 
income for old age. 

Prospect: But I lose all the interest 
on my money, 


Agent: No, we pay you a small in- 
terest every ear, beginning at the end 
of the secqnd year, which we call a re- 
fund, I always urge my clients to leave 
their refunds at interest with the 
Equitable, because on refunds left with 
the company, we guarantee to never 
pay less than 3 per cent compound in- 
terest every year, beginning at the end 
it. This year we are paying 43-10. 
Then at the maturity of the bond, when 
the income begins, you will have a 
handsome cash sum in addition. Again, 
with these accumulated dividends you 
could make the last few payments on 
your bond, 


Prospect: I may not be able to con- 
tinue my payments until 60. I may not 
be able to work longer than 55. 

Agent: The maturity of this bond 
can also be advanced to meet earlier 
unforeseen necessities. Should your 
bond be written to give you an income 
of $30 a month at the age of 60, you 
can get the income at age of 55 for a 
slightly smaller amount, depending on 
the amount you have invested. 

There is also another option if you 
cannot keep up your payments: you 
can take a paid-up bond. 

Agent: For example: You are to pay 
twenty years on your bond. If you are 
able to keep up our payments only one- 
third of the time, we will pay you one- 
third of the income, or $10 a month at 
60; one-half of the time, one-half of the 
income or $15 a month at 60; and two- 
thirds of the time, two-thirds of the 
income or $20 a month at age 60— 
whatever proportion of time you keep 

















insuring public. 
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What Money Could Not Buy 


The name Massachusetts Mutual is packed full of meaning to the 
It stands for perfect protection at low net cost, for 
absolute security, and for unexcelled service. It stands for something 
which no money could buy—an untarnished reputation. 
years of square dealing have gone into the making of that name. Is it 
strange that it means so much to the representatives of the Company? 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
INSURANCE COMPANY 


Springfield, Massachusetts 


Incorporated 185) 
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The Agents of the 


| New England Mutual Life Insurance Company 


After another Year of Splendid Success, 











Face the New Responsibilities resulting from the War, 
with the Determination to give that 


Generous Service which is making Life Insurance 


A Universal Necessity 
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up your payments we will pay you that 

proportion of income at age 60. 
Agent: Now, don’t that sound good 

to you? , 
Prospect: Yes, it looks pretty good. 


Agent: In what year were you born, 
Mrs. Taylor? 

Prospect: Oh, do | have to tell my 
age? 


Agent: Yes, but the older you are the 
fewer years you have to pay. 

Prospect: (Whispering)—42. 

Agent: Weil, you don’t look it. 


Prospect: I don’t want anybody to 
know it. 
Agent: I don’t blame you—it is a 


valuable asset in business to look as 
young as you do. 

Prospect: I never decide things hur- 
riedly—l would like to think it over. 
Then besides, I would like to talk it 
over with my brother, 

Agent: Why, of course, talk it over 
with your brother—but remember your 
brother will look at it from a man’s 
standpoint, and you will look at it from 
a wolman’s standpoint. But | think you 
are just as capable to decide this. You 
have your own life to live. You hold a 
‘very responsible position in this busi- 
ness and have many things to decide. 
You understand it, don’t you? 


Prospect: Oh, yes, it is perfectly 
clear, 

Agent: And you think it is a good 
thing? 

Prospect: Yes, it does look good. 

Agent: Well, is there any financial 


institution that you know of safer than 
the Equitable? 

Prospect: Yes, I know the Equitable 
is a good company, all right. 

Agent: And I'll venture to say you 
are one of the women who are in favor 
of suffrage and who wants to vote. 

Prospect: Well, | think women could 
run this country a whole lot better than 
men do, 

Agent: Well, then you and | are 
capable of deciding a matter like this 
for ourselves, without asking the advice 
of any man, 

Prospect: | think I better have my 
money where I could get it if 1 need it. 

Agent: Mrs, Taylor, I would not want 
to sell a bond to any woman for an 
amount that would require all of her 
savings—every girl should have a rainy 
day fund—but we all must have an- 
other bank account. (You're confusing 
your emergency bank account with your 
old age money.) Don’t put too much in 
this bond. 

Prospect: I appreciate your going 
over this with me, but I haven’t any 
money now and [ would not touch my 
building association account—I get 5 
per cent on my money in the building 
association—I can’t do anything before 
the first of the year. 

Agent: Mrs. Taylor, when I took up 
my income bond | withdrew my first 
premium from a bank where I had my 
rainy day fund—just a matter of tak- 
ing it out of one bank and putting it in 
the big Equitable bank—saving it, not 
spending it, Better put some of it ina 
bank where you won't touch it. Every- 
body that gets the “investment bee” 
makes a mistake some time. The emi- 
nent and reliable American Bankers’ 
Association is authority for the fact 
that 90 per cent of the women over 60, 
of this country, end their days depend- 
ent upon relatives or friends. There is 
something wrong with our saving plan, 
Mrs. Taylor. Take this bond in addi- 
tion to your other investments, Mrs. 
Taylor—if everything else goes wrong, 
you will be sure that the postman is 
going to bring you a check from the 
Equitable every month as long as you 
live. If your other investments are al- 
ways good, you will have this income 
in addition. 

Agent: How much do you think you 
could put away in this old age fund 
every year? One hundred and eighty- 
three dollars a year will give you an 
income of $25 a month. 


Prospect: I guess I could meet that 
all right. 
Agent: In the event of your death, to 


whom would you want this paid? 
Prospect: To my estate, I guess. 
Agent: Mrs. Taylor, I would rather 

see you make this to an individual. 


This will mean that a check will be in 
their hands is a very few days without 
unnecessary expense, whereas if you 
make it to your estate, it will have to 
go through the courts, which means 
considerable expense and time. 


Prospect: Well, then make it to my 
sister. 
Agent: All right, you can have it in 


a lump sum, or an income to her. 

How do you want to pay for this—of 
course, if you want to pay it quarterly 
or semi-annually or will have to pay a 
little interest to the company on the 
unpaid one-half or three-fourths of the 
premium, 


Prospect: I guess it can pay it an- 
nually. 
Agent: Do you want to give me a 


check for this now? 
Prospect: Do you want it now? 
Agent: Yes, you may as well pay it 
now, because an income vond is issued 
promptly, and we can save your time 
by closing it now. 


Prospect: I haven't my check book 
with me. 
Agent: Here, I have a blank check— 


you can just fill in the name of your 
bank, 

Agent: (Handing application) Write 
your name here as you want it to ap- 
pear on the check the Equitable will 
send you every month. 

Agent: Mrs. Taylor, I will ’phone you 
when this bond comes in from New 
York—it will be a week or ten days. 

Thank you. Good-bye. 


Sometimes we wonder if 
Cleveland Life Agents 
utilize the influence of 
policyholders? asks ‘the 
“Co-Worker,” published 
by that Company. Each agent who has 
sold a policy and left it in the hands 
of a satisfied client is overlooking a 
splendid opportunity for the further ad 
vancement of his business if he does 
not continue to cultivate a friendly in- 
terest in his work on the part of his 
policyholder, it says. Policyholders 
have an interest in the company with 
which they are insured. As a rule 
they are willing to meet any reasonable 
suggestion in the way of advancing in- 
formation leading up to prospects for 
liie insurance, Agents who systemati- 
cally keep in touch with policyholders 
find them a fertile field for life insur- 
ance leads. It does not stand to rea- 
son that because you have placed one 
policy On a man’s life that he will not 
subsequently take additional insurance. 
In fact, the best kind of a prospect is 
the man who carries life insurance. 
Many men who today carry large 
amounts of insurance started with a 
small policy and their insurarce has 
increased co-incidently with their ex- 
pansion in the business or professional 
world. An agent who will keep in 
close touch with his policyholders is in 
position to write additional insurance 
frequenily. Your policyholder may 
have consummated a “good deal” or he 
may have had his salary materially in- 
creased. This presents an opportunity 
for you to bring his insurance up to the 
proper amount. 

The Company has in mind one case 
where a man was written for $1,000. 
He was not approached again by the 
original agent with the idea of increas- 
ing his insurance with the company in 
question. This man’s business pro- 
gresse! as time passed and with other 
cowpanies he took out policies until 
there was a total of some twenty-five 
or thirty thousand dollars on his life. 
He was perfectly satisfied with the first 
policy that he had taken, but the agent 
who had written him did not call upon 
him, there was no suggestion made that 
he increase his insurance in that com- 
pany. Other agents came in and in a 
way reaped the benefit of the prelimi- 
nary work performed by the agent who 
sold him his first policy. 

Then, policyholders frequently can 
give you the name or names of good 
prospects. Sometimes they are not ad- 
verse to your using them as references. 
To sum it all up, the agent must em- 


The Influence 
of Policy 
Holders 


ploy system in his work. A few satis- 
fied policyholders can extend a line of 
co-operation that will make it possible 
for an agent to produce a vclume of 
business that will keep him up among 
the “top-liners” of his company’s pro- 
ducing force. 





RESUMES DIVIDENDS 

The Indianapolis Life paid-for busi- 
ness for 1919 is $5,736,443. Their mor- 
tality experience for 1919 was 50.6. It 
has no announcements concerning new 
policies for 1920. 

“The company has resumed the pay- 
ment of dividends. We originally in- 
tended paying no dividends in 1919, but 
felt justified before the expiration of 
the year in crediting up a dividend for 
the year. The amount credited for the 
year 1919 and the dividends payable in 


1920 together will substantially equal 
the scale in use prior to 1919,” said 


Vice-President Raub. 


HOME LIFE 


INSURANCE CO. 
(Purely Mutual) 
256 BROADWAY, NEW YORK 


WILLIAM A. MARSHALL 
President 





The 59 Annual Report of the 
Home Life Insurance -Company 
shows over Four Million Dollars 
paid to policyholders in 1918, of 
which over Seven Hundre ou- 
sand was in dividends. he in- 
| fluenza pneumonia epidemic caused 
} an abnormal mortality greater than 
any experienced in the Comgeny 

history, but notwithstanding this 

the assets show an increase of 

more than 4% and ure now over 
Thirty-Six Million Dollars. 


The total insurance in force was 





increased during the ¥ear 8.6% an 
is now nearly One Hundred an 
Fifty-Nine Million Dollars. 


GEORGE W. MURRAY, 
Supt. of Agents. 


256 Broadway, New York, N. Y. 
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Build Your Own Business 


under our direct general agency contract 


Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 
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THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 
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What Union Central 
Did In Year 1919 


SUMMARY 





PRESIDENT CLARK’S 
Policies Issued at Rate of $12,912,424 a 
Month; No Railroad Securities 
Owned 








Since the Union Central was started 
in 1867 it has considered 650,000 appli- 
cations for insurance, amounting to 
$1,400,000,000. It has issued and settled 
504,336 policies, amounting to $1,394,- 
181,746. It has received $270,056,834 in 
premiums, It has paid in death losses 
$62,187,646; in matured endowments 
and annuities, $35,536,454; in surren- 
dered policies, $34,410,456; and in divi- 
dends, $34,710,663. In 1919 it paid in 
death losses more than $6,000,000—half 
a million more than its previous largest 
experience, These claims numbered 
1,748 during the year 1919, of which 
1,203 were paid on the next day after 
receipt. 

The figures quoted above are from the 
address of President Clark of the Union 
Central, delivered at the Agency Con- 
vention of that company. Continuing, 
Mr. Clark summed up achievements of 
the year 1919, covering many activities 
of the company, including investments, 
and saying in part: 

‘It is a wonderful achievement for 
any general agency to write its name 
in Group One of this company. That 
select little circle of 1918 has admitted 
another agency this year and the rec- 
ords show that each of these five*agen- 
cies has paid for more than five mil- 
lions of insurance, and all of them a 
total of $42,328,483. Out of seventy-five 
general agencies, three only took their 
rank in January and held it through the 
succeeding eleven months. It has been 
an interesting study to follow the strug- 
gle of the other agencies—for rank in 
every group has been bitterly contested 
month by month, 

“It is just as wonderful an achieve- 
ment for the solicitor to write his name 
in Group A of the personal production 
record. Last year this group consisted 
of three solicitors, who placed $1,921,- 
580 of business; this year twenty-two 
were added—a group of twenty-five, 
with the same leader, who paid for 
$1,023,040; each member paid for ever 
$500,000 and the group paid for a total 
of $15,034,514. 


Not a Member of R. R. Securities 
Association 

“The Union Central is represented in 
all of the general life insurance organi- 
zations, such as the Association of Life 
Insurance Presidents, the Medical Di- 
rectors’ Association, the Actuarial So- 
ciety, and every other society affecting 
any branch of the life insurance busi- 
hess—except the “Association of Own- 
ers of Railroad Securities.” The mag- 
nitude even of this association (it is 
said that three hundred companies own 
railroad securities amounting to a bil- 
lion and a half, with much interest in 
default), has had no temptation for the 
Union Central. 

“There is one question that this com- 





pany does not have to discuss to-day, 
except as an abstract proposition, and 
that is—which will produce the better 
results, governmental or private owner- 
ship of railroads. In fact, it has not 
had to think one moment about its rail- 
road stocks or bonds—and you know the 
reason—it does not own a single issue, 
not even a single bond, or stock of any 
railroad. - 

“Now, I would not have you think for 
one moment that the farm mortgage 
investment of the company is entirely 
free from anxiety. There have been 
there are—and there will be troubles 
in it. There has been a succession of 
them—the grasshopper and the _ boll- 
weevil; cyclones and droughts and 
floods. I remember a loan in which the 
change in a river’s course swept away 
the entire security, leaving but a single 
acre upon which the home was located, 
high and dry above the river bed. 

“But our loans are so located in the 
north and south, in the east and west; 
and the crops on the securities are so 
diverse, that one can hardly imagine 
all of the crops in all localities, failing 
in the same year. Cotton may be short 
—but a bumper crop of wheat is just 
as apt to be harvested in that very 
same season—and so ON With all other 
crops. 

Loan Competition 

“Troubles are not all confined to in- 
cidents connected with securities and 
crops. There is competition—real com- 
petition—before trouble with the secur- 
ity begins. It takes the form of cutting 
the interest rate—of increasing the loan 
per acre—of more liberal contract as to 
prepayment options. 

“There is only one way to treat 
trouble, and that is to meet it. I will 
not worry you with details, but the 
company has met every problem for 
over half a century, and | frankly say 
to you that it has benefited by the ex- 
periences., 

“In that period (1867-1919) it has nego- 
tiated 108,615 mortgage loans, amounting 
to $241,366,295.16, secured by 16,224,393 
acres of land; each security is ap- 
praised by two land owners and resi- 
dents of the county in which the secur- 
ity is located. It has realized the high 
est rate of interest, either gross or net, 
of any life insurance company of equal 
age or size, It has been compelled to 
take under foreclosure during its entire 
experience 1,080 pieces of real estate 
costing $3,654,209.65. These lands were 
located in twenty-five states. It now 
has 35,112 loans, amounting to $99,112,- 
408.72; also twenty-eight pieces of land 
taken under foreclosure, costing $116,- 
804.48, located in two states. 

Home Office Building 

“The Union Central Building has been 
occupied for the past six and one-half 
years and every rentable foot of space 
is now taken. It received from rents 
and all other sources during the year 
1919 (including rent charged the insur- 
ance company) the sum of $322,357.22. 
It has paid in wages largely increased, 
fuel nearly doubled, repairs and other 
disbursements at high cost, the sum of 
$202,182.03, leaving a net income of 
$120,175.19, or 5.348 per cent on the 
building investment. 











Assets 








Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.0@ to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITIONS ON DECEMBER 31, 1918 


b  cvvccccccccccce PSRSSDONETRERTECERENEOESS cecnensesesneceenesonatnesonsasese $18,362,862.7§ 
EABDETIUIES  ccccvoccccescsccnccecce CeeseErcocccce cocccccccccccencoeqocecesoosesece MG, 626,824.78 
Capital and Surplus .........+... peeusnedeened sednensesounssennesennenesee ooceee 1,736,037 .97 
insurance in Force .,........ eeeeeseeee soeces cdnnesceverenenesonssoees sovssecee  149,170,320.00 
PUeeD GS TINE cnedsckicncessenens ciusenedsscbaccensceadounbes ecces 4,376,218.78 
Yotal Payments to Policyholders since Organization ........ccsecseeeees 21, 988,634.43 


JOHN G. WALKER, President. 














“The total original cost of lot, build- 
ing, equipment and management while 
building was $3,640,919.07. The whole 
equipment and a small annual amount 
for depreciation totaling $737,417.74 has 
been charged off, 

Policy Loans 

“What else has the company in assets 
besides mortgage loans and real estate? 
Well, there are $18,281,687.34 of loans on 
37,391 policies. ‘‘here is no use bewail- 
ing the fact that so many of our poli- 
cies are up as Collateral security for 
loans, for they must take their place, 
just as any other security in the money 
market; the only objection | have to it 
is the fact that the rate of interest on 
these loans is not controlled by that 
market, but fixed by law and recited in 
the policy contract, so that it discrimt 
hates against all policyholders who 
have not loans—tfor a higher rate could 
at times be realized in the market. 

“What else—United States bonds, not 
only safe as can be, but also an evi- 
dence of our loyalty and patriotism, for 
other investments bring a higher rate 
of interest, 

Field Force 

“One of the most remarkable features 
of progress in this company is that of 
the co-operation of departments of the 
company with our field force, 

“There seems to be a mutual under- 
standing between them. The oflice staff 
almost loses acquaintance with some 
agencies by reason of the fact that they 
follow the rules so closely that there is 
nothing to write about, 

“What was the effect of the war upon 
the life insurance business, may nat- 
urally be asked, Are you thinking of 
the competition of war insurance? 
When you think of the war insurance, 
you will just have to add another won- 
der of the world to the original seven 
for it took all the companies in the 
world over fifty years to do what the 
United States Government did in three 
months—namely, organize an insurance 
company, or division, and place upon its 
books over fifty billions of insurance. 

“If this is competition—then give us 
more of it, for it seems to have put new 
life into every agent of every company 
and none of these companies have ever 
before negotiated such phenomenal 
business as they did in the year 1919 

“The post-war year has been full of 
readjustments and reconstructions. The 
Union Central has effected this in fine 
form, for its foundation principles were 


sound and it has been true to its tra- 
ditions. 
Production 

“The company has surpassed in tne 
production of business all former years 
to such a degree, that it must be con- 
ceded that 1919 has established a new 
record, Applications were presented at 
the rate of $14,446,158 a month, or $173,- 
353,897 during the year; policies were 
issued at the rate of $12,912,424 a 
month, or a total of $154,949(002; and 
settlements were made at the rate of 
$10,700,648 a month, or $128,407,775 for 
the year. The settlements exceeded 
those of the largest preceding year 
(1917) by $47,725,904. 

“The Union Central struck a new pace 
in 1919. More applications were writ- 
ten; more policies were issued; more 
policies were settled, and fewer policies 
were lapsed than in any former year in 
our history, Can you conceive that this 
superb organization will ever be satis- 
fied to settle less than fourteen millions 
a month in 1920—or any future year? 
The records of the past have been snat- 
tered—no looking back for comparisons 
or stimulus—all past efforts seem 
diminutive. We must look forward!” 

lI. KATLIN’S EXPERIENCE 
New General Agent of Home Life 
Insurance Co. Graduate of George 
Washington University 





Irving G. Katlin, who was appointed 
general agent of the Home Life on Jan- 
uary 1, wrote $50,000 in new business 
during his first week with the company 
and hopes to maintain as high a rate 
of personal production during the en- 
tire year. He intends soon to establish 
a general agency of the Home uptown 
near Herald Square, wnere he will make 
his permanent headquarters. Mr. Katlin 
entered the life insurance business as 
an agent for the Equitable under 
Charles J. Edwards in 1913, after leav- 
ing George Washington University, 
where he had peen studying law. He 
joined the agency force of the Metro- 
politan in 1915 and later was associated 
with Vice-President J. BE. Kavanagh in 
the group department. In December, 
1918, he resigned to become an under- 
writer for the Workmen's Compensation 
Bureau of the State Industrial Commis- 
sion, which position he retained until 
the early part of last year, when he 
became an agent of the Travelers in the 
ollice of Joseph D, Bookstaver. 
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0. S. CARLTON 


PRESIDENT 


IN THE CENTER OF THE U. S. A. 























is located a big, vigorous, and growing 
institution of Life Insurance. 


Our geographical location enables us to 
render exceptional service to our policy- 
holders and field force. 


Over $200,000,000 of insurance in force. 


Investigate for yourself. 


Missouri State Life Insurance Company 
M. E. SINGLETON, President 


St. Louis, Missouri 
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LIVE HINTS FOR BUSINESS GETTERS NATIONAL LIFE INSURANCE COMPANY 
MONTPELIER, VERMONT 
Practical Suggestions to Help the Man With the Rate FRED A. HOWLAND, President 
Book Increase His Income and General Efficiency oe 
smubstaines, insurance (2) he pulled the stopper out of my A MUTUAL CO A 
A Contract companies have not path and let the water run away; (3) he WHICH FOR 


For Business found the field of in- 
Women surance of women suf- 
ficiently large to justify 
special forms, says The ‘Travelers. 
Heretofore, insurance agents have not 
been in position to present a contract 
peculiarly fitted to the needs of a busi- 
ness woman, Heretofore the business 
woman herself has not had the oppor- 
tunity to assure her future welfare by 
a contract peculiarly adapted to her 
situation, 

“A field virtually undeveloped is 
opened to the agents of The Travelers 
Insurance Company by means of The 
Ideal Contract for Business Women 
guaranteeing a monthly income com- 
mencing at age sixty or earlier in the 
event of permanent total disability, to- 
gether with life insurance for a small 
amount to meet the necessities of the 
settlement of an estate,” the company 
says: 

“In many instances it has been found 
that the insurance requirements of the 
average business woman are not satis- 
fied by the old forms in which the pro- 
portion between insurance and annuity 
is not flexible. This new contract has 
been designed to permit adjustment of 
insurance and annuity to the needs of 
the individual case. ‘The applicant may 
select the amount or monthly annuity 
payable to herself and the amount of 
principal sum payable to her beneficiary 
at death. 

“The disability provision is more lib- 
eral than any heretofore offered by this 
company, or by any other company so 
far as we know, in that it provides for 
the commencement of the full monthly 
annuity six months after receipt of due 
proof of permanent total disability and 
provides further for the waiver of all 
premiums on the contract. 

“The life contract has the usual non- 
forfeitable privileges. The annuity por- 
tion provides for a pro rata paid-up 
annuily in the event of cessation of 
premium payments, 

“Adequate provision for a future in- 
come should be included in every busi- 
ness woman’s budget of expenditures. 
The assurance of a future income as 
provided by this contract is an economic 
necessity to the business woman. It 
assures lifelong independence and free- 
dom from anxiety as to the future. The 
resultant feeling of security and satis- 
faction will increase capacity for work 
and consequent success.” 

* * © 


“My son John is three 

“My Son years and a half old now 

John” —the little rascal—and 
you should just see him,” 
says John Buchanan, the Boston news- 
paper man, in the current issue of “The 
Columbian.” “He’s a solid little chap 
and he stands up like a soldier. He's 
always playing soldiers and he loves to 
march, come to attention and salute like 
the other soldiers do. 

“There are not many boys like my 
son John, and I'm not saying it because 
I'm his father either! He has a shock 
of tangled yellow curly hair that defies 
comb and brush. He looks just like a 
little yellow-headed wild-man-of-Borneo, 
and his blue eyes and his devil-may-care 
demeanor generally make folks turn 
round and look at him. 

“Believe me, he’s some kid to handle, 
and if it weren’t for me [ don’t know 
what he'd be, as his mother and sisters 
spoil him so. In fact that kid has a 
world’s record—he’s had three lickings 
in one day before breakfast! What, 
you say, spank a tiny little man like 
that three times? 

“Well, I'll leave it to you—you don’t 
know my son John. (1) He stole out 
of bed and he peeled off the wall paper; 


threw his oatmeal at Freda because he 
concluded he wanted something else for 
breakfast. All were repetitions of of- 
fences for which a spanking was posi- 
tively and definitely assured. l’ve got 
to keep my word with my son John, 
even to spanking. 

“But we had our race as usual that 
morning—tor we race every morning 
as | go to town. We race to the mail 
box and ‘toe the mark, get set and go’ 
just as the big fellows do. We always 
finish up a dead heat while the neigh- 
bors laugh at us. But I don’t care and 
neither does my son John, 

“But it’s when he’s asleep at night I 
think | love my son John best of all. 
| steal in just before 1 go to bed and 
cover him up. He lies there usually 
without a stitch over him and his arms 
thrown over his curly head. I softly 
kiss the bloom on his cheek and | thank 
God | am privileged so fair a sight. For 
it is Innocence that lies there. Yes, In- 
riocence Protected, for there is nothing 
that can befall him waich human eye 
can foresee. 

“A presumptuous statement say you? 
I mean just what I say. | mean that my 
son John has the protecting arm of life 
insurance thrown around him if it 
please God to take me from him. He’s 
provided for, so far as material things 
go. His education is assured and he’s 
looked after till he can fend for himself. 

“The Columbian National Life Insur- 
ance Company is a kind of trustee for 
my son John, for it is with it that | am 
depositing funds so that should any- 
thing happen to me, an immediate es- 
tate is created for his benefit. Mean- 
while, we are doing quite well, thank 
you—my son John and I, despite the 
problems which surround us, for we're 
ever so rich, albeit poor enough in mere 
things. Who so poor who only has 
things? 

“The Columbian National Life of Bos- 
ton is my bulwark in things material. 
Somehow | can’t imagine a man who 
has a boy like my son John—a man who 
depends only upon himself to provide 
for the future of his loved ones, when 
he may suddenly be called to take the 
long, long journey. The Columbian Na- 
tional—a solid institution, is built to 
endure after individuals now comprising 
it live out their lives and— 

“But there’s my son John banging at 
my door. l’ve got a date with him to 
play Indians.” 


PRUDENTIAL LEADERS 





W. H. Joyce, Leading Superintendent; 
C. A. Foehl, Leading Agency Man- 
ager; E. C. Hollabaugh, 
Agency Leader 
The Prudential has announced names 

of its leaders for 1919. 

Among the superintendents, W. H. 
Joyce, Buffalo, leads in proportionate; 
also in net new business, C. F. Maetsche, 
Louisville, and H. &, Kretschman, Osh- 
kosh, are the assistancy leaders 

EK. C. Hollabaugh, Oil City; M. F. Ho- 
ban, Scranton, and H. K. Kindt, Read- 
ing, are the Ordinary agency leaders. 

C. A. Foehl, of New York, leads the 
agency managers; Van Vliet & Kerr, 
Jersey City, second, and Joseph Herz- 
berg & Son, Wisconsin, third. 


H. W. OGREN BUYS $100,000 


Hugo Ogren, president of the Ogren 
Motor Car Company, has applied for 
and secured $100,000 insurance with the 
Old. Line Life of Milwaukee. He took 
the insurance in order to protect his 
business interests. The Ogren concern 
makes a high-grade car, its plant being 
located in Milwaukee. 





SIXTY-NINE YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 


Edward D. Field, Superintendent of Agencies 











The Columbian National Life Insurance Company 
Boston, Massachusetts 


ARTHUR E. CHILDS, President 
LIFE, ACCIDENT, and HEALTH INSURANCE 
Low Guaranteed Rates 
































THE RIGHTS OF 
THE INDIVIDUAL 


AND THE SAFEGUARDS OF INDIVIDUAL RIGHTS 





Rights and duties are personal. Pleasure and pain are personal. 
The combined rights of individuals make up the rights of nations, and 
the “rights” of nations sometimes clash. It was for the protection of 
these individual rights that Americans entered the war; it was to defend 
these rights that we raised vast armies, disciplined and equipped them, 
and sent them overseas to fight. It was for individual rights that our 
men fought so heroically. Their victory is a victory for individual rights. 


Laws and courts and treaties and bailiffs and armies are properly 
the safeguards of individual and national rights. The first law of man- 
kind was club-law—the law of the strongest—the law of the jungle. 
The ultimate law—the law toward which Democracies are struggling— 
will be the law which gives every individual his rights, harmonizing 
them with other men’s rights. 


In a Democracy men are assumed to have been born with certain 
inalienable rights which are protected and restrained by laws which men 
themselves more or less directly make and execute. 


Laws are not rights; they should define rights and be their safe- 
guard. 


Apply this reasoning to Life Insurance and see how reasonable and 
how imperative it becomes. 


The wife, who is the home-maker, and who, while making the 
home, loses the opportunity to earn an independent income, has the right 
to some sort of protection against the risk of her husband’s death. 
Children have a right to be well brought up and well educated. These 
rights should be safeguarded as against the death or total disability of 
the husband and father. In most cases there is no safeguard except 
Life Insurance. 


The rights of the individuals—husband, wife and children—are 
written in the policy, and are further safeguarded by the accumulations 
of the insuring company and by the laws under which it operates. You 
can’t live real democracy without insuring your life. 


The New York Life Insurance Company issues a Policy insuring 
against the risk of death or total disability. Behind each Policy is 
seventy-four years of experience, abundant resources, and the super- 
vision of laws that define and maintain the rights of individuals. 


New York Life Insurance Company 
DARWIN P. KINGSLEY, President 
346 BROADWAY, NEW YORK, N. Y. 
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Fell to Collect 
Rebating Stories 


WANTS ONE HUNDRED OF THEM 





Will Present Evidence to Companies and 
Then Ask for Cancelation of 
Licenses 





T. R.. Fell, manager here of the 
Massachusetts Mutual Life, who has 
been unusually active in urging reforms 
in the local insurance business, has 
prepared a long statement covering the 
subject of rebating, which will go out 
to managers, agents and brokers. It 
bears the caption, “Rebating and 
Listening In; Companies Say They Do 
Not Want Rebated Business Nor Re- 
bates. When a Commission Is Paid For 
‘Listening In’ Some Call It Dishonest; 
Others Honest Competition.” 

It is Mr. Fell’s idea that if he can 
present to companies evidence of re- 
bating in one hundred cases they will 
cancel contracts, and much headway 
will be gained in the fight to kill re- 
bating in this town. Along this line he 
said in part: 

After Large As Well As Small Rebaters 

“If you really want to stop rebating, 
we ought to have several cases re- 
ported to us every day, and then in a 
short time we will receive enough facts 
to convince any one who is reasonable 
that about 100 contracts in this town 
should be cancelled. Of course, the 
agents are saying that the companies 
will not cancel the contracts of agents 
who write a large business. We will 
take our chances on that. The more 
prominent the agent, the less reason 
he has for rebating and the more we 
wish to receive any stories about him. 
The companies will have to be very 
careful not to give the impression that 
they are not on the square. When we 
get 100 cases we will put them up to 
the companies and I have no hesita- 
tion in promising you that they will 
take such action that you and any 
other doubting Thomases in this town 
will be convinced they do not want re- 
bated business nor rebaters. I want 
to call the agent who says he will not 
do anything because he thinks the 
companies are not on the square. If 
he is not careful he himself will be 
under suspicion. 

Sing Sing Route 

“Our motto is ‘convince rather than 
convict.’ Cancel contracts rather than 
try to find the North Pole by way of 
the Sing Sing route. While the life 
underwriters have some new cases be- 
fore them, and they are thinking of 
hiring detectives and lawyers and all 
that sort of thing, still I think it will 
help to say what I think of the Sing 
Sing route. I recall a cinch case that 
‘they had a few years ago; the man ad- 
mitted that he rebated; they had his 
records which proved he rebated. I 
subscribed to a fund for a lawyer and 
then bet $200 to $100 that there would 
be no conviction. I later on presented 
the $100 to the life underwriters. Yes, 
I know Peary discovered the North 
Pole, but he and all his crew had dis- 
covery in their hearts, and intelligence 
too. A man who is not willing to can- 
cel a contract when convinced may 
have conviction in his heart, but I 
leave that to you. In the case above 
referred to I do not believe the com- 
pany employing the agent was ever 
asked to cancel the contract. They 
certainly didn’t cancel, and I think it 
is admitted that in that particular case 
the agent held a contract as a general 
agent or manager which should never 
have been given to him, as he was 
really a fire insurance agent. 

Our motto is ‘If you rebate you lose 
your job.” Isn’t that enough? The 
average man can understand that plat- 


form. 

a That $8,000 Fund 

Pa I heard you. You want to know 
why I subscribed to the $8,000 fund 


recently reported in ‘The Eastern Un- 
derwriter’ and ‘stand ready to pay 
$1,000 of their underwriting fund to 
any person who furnishes information 
leading to the conviction of any agent 
or insured, for violation of Sec. 89,’ 
etc. I just went along with the crowd. 
They told me I had written a very good 
article on the ‘difference between con- 
vincing and convicting,’ but it didn’t 


seem to shake their confidence in the 
old Sing Sing route, and I thought I 
would give them another trial. I told 
them I was through with the Sing Sing 
route for rebaters, but I had _ to 
acknowledge that they might be right. 
They may get a conviction and they 
may not. In the meantime I do not 
want them to rock a lot of good fel- 
lows to sleep with the Sing Sing song. 

“You notice they do not offer anything 


for good honest effort, but they offer. 


something very big and very attractive 
for what has been unattainable these 
many long years,—that is, for a rebater 
safely locked in Sing Sing. 

“Another interesting phase, which is 
true at least so far as my part of the 
underwriting is concerning, is that they 
have not called for a penny of the 
underwriting yet. When I offered them 
my credit I really wanted them to use 
a.” 

Continuing, he said, “Give me one 
hundred agents, at least one from each 
agency in the city, who will not rebate 
and who really wish to stop others from 
doing it, and I will stop rebating. I 
have no sympathy with the agent who 
says: ‘It can’t be done!’” 


What “Listening In” Means 

In telling what he means by the ex- 
pression “listening in,” Mr. Fell said 
in part: 

“What do you think of the manager 
who tells people to listen in? Probably 
you have received a letter or two from 
different managers to the effect that 
‘if you have a case for our company,’ 
etc., ‘all you have to do is to give us 
the name and we will pay you the com- 
mission.’ If a manager sends that kind 
of a letter out to the general insur- 
ance brokers, he practically says to 


them, ‘listen in and I will pay you for 


it That business is handled by brok- 
erage chasers, and more will be stated 
on that subject later on.” 


RYAN SUCCEEDS WELLS 





Made Provident Life & Trust Manager 
in Pittsburgh; Rome Hutson 
Associate Manager 





The Provident Life & Trust has ap- 
pointed George W. Ryan, general agent, 
and Rome Hutson, associate general 
agent at Pittsburgh, effective January 
15. The appointees have been identified 
with the Pittsburgh agency a number of 
years. 

Mr. Ryan was the right-hand man of 
General Agent G. C. Wells, now general 
agent in New York, and the high rank 
attained by the Pittsburgh office has 
been in great measure due to his abil- 
ity and efforts. Mr. Hutson has capably 
performed important duties at the Pitts- 
burgh agency. 





TEA SERVICE FOR ACTUARY 

While on a visit to Washington last 
week, William Macfarlane, who re- 
signed some time ago as actuary of the 
Bureau of War Risk Insurance to be- 
come assistant actuary of the New York 
Life Insurance Company, was presented 
by the officials and employees of the 
bureau with a handsome silver tea ser- 
vice. In making the presentation, the 
givers sought to emphasize the esteem 
in which they held Mr. Macfarlane and 
their appreciation of his untiring efforts 
on their behalf and that of all ex-service 
men. 

The Government has asked Mr. Mac- 
farline to act as consulting actuary to 
the bureau. 





THE TRAVELERS 
INSURANCE oS INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 
THE OPPORTUNITY TO SUPPLY THESE INSURANCE 


NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 
ests of all members. 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


. On January 1, 1909, rates were reduced and values increased to full 


8% reserve 














| SECURITY MUTUAL LIFE INSURANCE COMPANY 


Binghamton, N. Y. 
David S. Dickenson, President 


Offers good territory and a liberal 
contract to reliable men of ability. 


For Particulars address 


C. H. JACKSON, Superintendent of Agencies 
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= Assurance Company 
eed of WORCESTER, MASS. 


Incorporated 1844 Commenced Business June 1, 1845 


1920 


IS THE 75th ANNIVERSARY OF OUR 
COMMENCEMENT IN BUSINESS 


From the beginning the first consideration has been to 
furnish absolute protection to policyholders and beneficiaries. 


This practice has resulted in satisfied policyholders — the 
first essential to the agents’ success. 


B. H. WRIGHT, President D. W. CARTER, Secretary 


STEPHEN IRELAND, 
Superintendent of Agencies 
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Agent Took Turn 
In Doctor’s Office 


ONLY WAY HE COULD SEE HIM 








Bought Time Physician Would Spend in 
Making Examination; Wrote Him 
for Income Policy 





Dr. Herman D. Olson, of Rochester, 
N. Y., who represents the Security Mu- 
tual Life, was determined to insure a 
physician in that town, and here is his 
own story as to how he did it: 

“In March, 1915, I was trying to inter- 
view a physician who lives in Roch- 
ester, who has a very large practice, 
and who is very busy, being especially 
so when anyone wanted to see him re- 
garding life insurance, I called several 
times, and the office was always full of 
patients and he refused to see me. I 
made up my mind that I must see him. 

“A few days later I made an appoint- 
ment with his secretary as a patient. I 
called at his office, and when my turn 
came I went into his office and told him 
I wanted to have a thorough examina- 
tion, and asked him how long it would 
take. He told me about twenty-five or 
thirty minutes. I told him that I did 
not care whether or not he spent an 
hour with me, because I was going to 
pay him for his time. I then took off 
my coat as if I were preparing for the 
examination, and said to him: 

“Doctor, I am perfectly well physi- 
cally, and the time you would take to 
examine me, and for which I am willing 
to pay, I want you to examine one of 
my policies, which I want to sell you.’ 

“He looked at me for a moment, and 
then said: ‘You’ve got me. Let me 
see what you have to offer.’ 

“Before I went to see him I learned 
his age and his beneficiary’s age, and 
had the application all filled out with 
the exception of a few questions which 
were to be answered by him, after I had 
explained the value of an income policy, 
and, spending less time than an exami- 
nation would take, he put his signature 
to an application which had $1,250 an- 
nual income and gave me his check for 
the first year’s premium.” 





PHOENIX MUTUAL RECORD 





Company Wrote 82 Per Cent More Busi- 
ness in 1919 Than in 1918 





A very significant feature of last 
year’s insurance business is the won- 
derful record of the Phoenix Mutual 
Life, which wrote 82 per cent more 
business in 1919 than in 1918. Another 
feature was the low mortality rate, 
which was fractionally less than 62 per 
cent in 1918. 

President John M. Holcombe in com- 
n.enting on the favorable mortality rate 
said that it was remarkable in view of 
the heavy influenza losses during the 
first three months of last year. In his 
report Mr. Holcombe called attention to 
the gain in new business, amounting to 
82 per cent over the 1918 figures, the 
showing last year having been better 
than 1915, 1916 and 1917 combined. 
Nearly $52,000,000 in new insurance was 
paid for. 

Frank L. Wilcox, James P. Andrews, 
Atwood Collins and Winslow Russell 
of Hartford and Frank Cheney, Jr., of 
South Manchester were re-elected direc- 
tors for three years at the annual meet- 
ing of that company on Monday. 

The directors holding over are: John 
M. Holcombe, Louis R. Cheney, Silas 
H. Cronwell, John P. Elton, Joseph R. 
Ensign, Charles E. Gross, Charles M. 
Jarvis, George Dwight Pratt, Henry A. 
Perkins and Archibald A. Welch. 





NEW INCOME FEATURES 
The Fidelity Mutual Life announces 
two new features in connection with its 
-“Income For Life” policy, the survivor- 
’ship income for life rider and the pub- 
lishing of rates on the basis of $10 
monthly income for life. 





Travelers’ New Home 
in New York City 
After May 1, 1921 











In this column appears a picture of 
the building which will be the new home 
of the Travelers Insurance Company in 
New York City. It is the former Hil- 
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TRAVELERS HOME IN NEW YORK 





liard Building, at 55 John Street, which 
for many years has had an occupancy 
exclusively insurance. 

In the building are several of the 
leading fire insurance companies, cas- 
ualfy companies and many agencies and 
brokers. It is also the home of the 
local fire, liability and marine insur- 
ance brokerage association. 

The name will be changed to the 
Travelers Building, and the Travelers 
take possession on May 1, 1921, thus 
giving tenants who will be displaced 
plenty of time to find other quarters. 
Where those other quarters will be, 
however, is a problem, as the New York 
insurance district is now crowded, space 
being much as a premium. 

The Travelers has been at 76 William 
Street for a long time, and also has 
offices in Forty-second Street. 

1919 HEALTH RECORD 

Despite the after effects of the influ- 
enza epidemic, the health record for 
last year proved extraordinarily favor- 
able throughout the entire country, ac- 
cording to observations made by the 
Metropolitan Life. The death rate was 
high during the first quarter, but de- 
clined rapidly during the spring and 
summer and remained so until the end 
of the year. Figures compiled by the 
company show that the total death rate 
per 1,000 industrial policyholders de- 
clined from 15.5 in 1918 to 10.4 in 1919, 
a reduction of 33 per cent, and compared 
with 1911 the death rate shows a de- 
cline of 17 per cent. A marked im- 
provement in the mortality among ne- 
groes has been favorably noted. 


CAPABLE MEN 


Can Always Be 


WELL PLACED 


Much desirable territory is ready for 
Agents who can deliver policies in satis- 
factory volume. Inquiries about localities 
will have careful attention. 


Union Mutual Life 


Insurance Company 
PORTLAND, MAINE 





















Address: 
ALBERT E. AWDE, Supt. of Agencies. 




















Over 100% Gain 


in full-time organization is the record of 


The Connecticut Mutual 








Life Insurance Company 








for 
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Its 1920 appointees have been 
thoroughly educated and 


prepared to render 


“Professional Public Service” 























Southwestern Life Insurance Co. 


Home Office, DALLAS, TEXAS 

















HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 


PROTECTION FOR THE ENTIRE FAMILY 

This Company issues all modern forms of policy contracts from age 3 months 
next birthday to @ years. 

INDUSTRIAL POLICIES are in full immediate benefit from date of issue. 
ORDINARY POLICIES contain a valuable Disability clause and are guar- 
anteed by State Endorsement. 

GOOD CONTRACTS FOR LIVE AGENTS 
Executive offices No. SOG Walnut St., Philadelphia, Pa. 
BASIL S. WALSH, President JOSEPH L. DURKIN, Secretary JOHN J. GALLAGHER, Treasurer 




















SMASHED ALL RECORDS IN 1918 


Jt was the Special Combination and New T. O. Policies that did the work. 


f you are not selling them we are both losing money. 
Write us today for contract 


INTERNATIONAL LIFE, ST. LOUIS, MO. 





INTERNATIONAL LIFE or se. Louis. 














PENNSYLVANIA OPPORTUNITY 


If vou are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 

Address, PERMANENT, 
Care of The Eastern Underwriter, 105 William Street, New York City 
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SAVINGS FUND 





Has Been Established by Equitable In- 
surance Company of lowa for 
Employes; Details Given 





Beginning January 1, 1920, the Equit- 
able Life Insurance Company of Iowa 
will establish a savings fund for its 
employes. Everybody in the employ of 
the company whose salary is less than 
$3,000 will be privileged to deposit with 
the fund not to exceed 5 per cent of his 
salary. The company agrees to add an 
amount equal to one-half of the deposit 
made by the employe. 

Upon retirement because of ill heaith, 
or age, after a period of twenty years’ 
service with the company, the employe 
shall receive the amount of his deposits, 
the subscriptions made by the company 
and compound interest. 

Should a person withdraw from the 
fund for another cause, he receives his 
own savings at compound interest. The 
trustees expect to be able to earn 6 per 
cent on the money saved by the em- 
ployes, so that those who allow their 
savings to remain should realize very 
richly on their investment. 

Provision is made for giving credit 
for past service for employes who have 
been with the ecompany five years or 
more, but this credit will not extend 
beyond ten years. 

The company agrees to pay all ex- 
penses connected with the management 
of the fund. 


HOUSEHOLD BUDGET 
The Guardian Life’s national economi- 
cal mobilization of life insurance policy- 
holders, No. 6, makes this division of 
the average family income, on the $1,200 
basis and on the $4,800 basis: 


Yearly income.... $1,200 $4,800 
Monthly income... $100 $400 
NET ip, are rteg + ety $30=30% $120=30% 
DOOR ikiscesscces Smee 80=20% 
POTOOMAl cccivcse 20=20% 100—25% 
Sinking fund..... 15=15% 100=25% 


HARTFORD MADE GOOD 





Twenty Business and Professional Men 
Spoke on “Life Insurance Day” 
in That City 


Monday “Life Insurance Day” in Hart- 
ford as in all other cities throughout 
the country in the National Thrift Week 
Campaign created some interest among 
life insurance men. Twenty business 
nd professional men talked on the value 
of life insurance at as many meetings 
held in factories and business institu- 
tions during the noon hour. Talks were 
also given at the theatres at night, the 
speakers emphasizing the value of per- 
sonal protection as a means of passing 
the results of thrift to the members of 
one’s family. 

Among the speakers were: Frederick 
J. Links, Travelers; Rev. Dr. Herbert 
Judson White, R. O. Dunkum, Metro- 
politan Life; Max Hartsall, New York 
Life; Kenneth Morse, James B Moody, 
Jr., New England Mutual; R. G. Bart- 
lett, Y. M. C. A.; W. A. Wheatley, New 
England Mutual Life; D. Gordon Hun- 
ter, Phoenix Mutual Life; Arthur J. 
Birdseye, Albert M. Simmons, Lee C. 
Robens. New England Life. 


NORTHWESTERN UNIV. COURSES 

A new series of life insurance courses 
will be inaugurated by Northwestern 
University in connection with its school 
of commerce in the downtown district 
of Chicago, February 10. The courses 
will be under the direction of Dr. Fra- 
ser Hood, professor of psychology in 
Northwestern, who has had practical 
experience in life insurance work, and 
will be modeled on those which are now 
being given at Carnegie Institute in 
Pittsburgh. 

A committee has been named by the 
Chicago Association of Life Underwrit- 
ers to co-operate with the university 
authorities in framing up the details of 
the new courses. 


MEMBERSHIP DEVELOPMENT 





Chicago Association of Life Underwrit- 
ers Defeats Proposition to Exclude 
Home Office Executives 





The proposal to exclude home office 
officials of life insurance companies 
from membership in the Chicago Asso- 
ciation of Life Underwriters, which had 
threatened to wreck the association, was 
voted down without debate at the meet- 
ing of the association iast week. The 
fight on the home office officials grew 
out of their alleged opposition to the 
agents’ qualification bill proposed dur- 
ing the 1919 session of the Illinois legis- 
lature, which had the active backing of 
the Chicago association. 

Officials of the Field Men’s Club also 
disclaimed any intention to oppose the 
policy of the association, and harmony 
has been restored, on the surface at 
least, where it has been notably lacking 
for some time past. 


The Allan D. Wallis agency of the 
Equitable Life of Iowa, was the com- 
pany’s leading agency for 1919. Its rec- 
ord was $2,412,312 of net business. 
Allan D. Wallis personally produced 
$375,000. 


THE AGENT 

A man borrows money from a banker 
to buy a home, the architect plans it, 
the contractor erects it. The man gets 
sick, the lawyer draws his will, the doc- 
tor makes his going easier, the minister 
extols his church record and consoles 
his widow, but it is the life insurance 
agent who drops in and pays the law- 
yer, the doctor and the architect. He 
also lifts the mortgage, provides money 
with which to pay the grocer, the 
butcher and the baker, and with which 
to keep the children in school and the 
home fires burning for many years to 


come.—H. Everett Farnham: in Conmu- 
topics. 





SMALL AMOUNT OF INSURANCE 

The wealth of the United States is 
estimated to be $23,000,000,000. The an- 
nual income of the country is at least 
$40,000,000.000—probably much more. 
The people of the United States are 
carrying $25,000,000,000 old line life in- 
surance and $10,000,000,000 fraternal 
insurance, a total of $35,000,000,000— 
less than one year’s income. For this 
protection they paid in 1916 $987,000,000, 
roughly 2 per cent of their income.— 
Agents’ Record. 





Assets Insurance in Force 

Dec. 31—1888..... $ 104,307 $ oy 
1908... 3,621,170 43,443,633 
1918..... 15,758,208 145,055,484 


W. J. WILLIAMS, President 





A Record of Thirty Years of Progress— 


Ten- Year Periods 


THE WESTERN AND SOUTHERN LIFE INS. CO. 


Organized February 23rd, 1888 


ATTRACTIVE OPPORTUNITIES 


Open to Agents in Ohio, Indiana, Kentu 
- , a Wichiesn 


Income Policies Issued 
1889-1898........ §$ 212,19 40, 336 
1899-1908........ 1,1@,329 
1909-1918........ 35,887 982 2,198,357 


CINCINNATI! 


West Virginia, Western Pennsylvania 
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MARYLAND 
CASUALTY 
OMPANY 











BALTIMORE 





Casualty Insurance 
Fidelity and Surety Bonds 


MARYLAND 


ASSURANCE 
(CORPORATION 





Life Insurance 
Accident-Health Insurance 


COMPANIES OF CONFIDENCE 
THAT 


AID THEIR AGENTS 
AND 


PLEASE THEIR POLICYHOLDERS 











JOHN T. STONE, President 


MARYLAND 
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This newspaper is owned and is pub- 
The Eastern 


Underwriter Company, a New York cor- 


lished every Friday by 


poration, office and place of business 
105: William Street, New York City. 
Clarence Axman, President and Editor; 
W. L. Hadley, Secretary and Business 


Manager; W. E. Schram, Associate 
Editor. The address of the officers is 
the office of this newspaper. Telephone 
2497 John. 


Subscription Price $3.00 a year. Single 
copies, 25 cents. 

Entered as second-class matter April 
5, 1907, at the Post Office of New York, 
N. Y., under the act of Congress of 
March 3, 1879. 





A GOOD IDEA GOES WRONG 


What happened on Life Insurance 
Day in New York City? 

On January 17 the Y. M. C. A. Thrift 
Campaign was scheduled to be devoted 
exclusively to life insurance throughout 
the country—editorials in daily papers, 
speakers in factories and before busi- 
ness bodies and other assemblies, pos- 
ters scattered over the cities preaching 
life insurance, tabloid sermons, articles 
in the news columns, special advertis- 
ing in the daily papers. 

In this city Life Insurance Day was a 
“flivver.” There were no editorials, no 
reading notices and only a handful oj 
speeches, if that many. Posters were 
stuck up in insurance offices, but not 
on billboards, in windows or in offices, 
so far as could be noticed. In many 
other cities Life Insurance Day was a 
failure, although there were a few ex- 
ceptions. 

Whose fault was it? Certainly, no 
one could feel dissatisfied with the strik- 
ing literature on the subject intelli- 
gently prepared by Joseph A. Richards, 
or with the work put in by Winslow 
Russell and others to help the idea 
along. 

The Y. M. C. A. originated this splen- 
did idea, but did not see it through. 
Letters from Y. M. C. A. secretaries re- 
ceived by The Eastern Underwriter and 
coming from many cities indicated that 
there was a widespread ignorance about 
January 17. Many insurance organiza- 
tions did not co-operate. <A _ splendid 
chance to advertise life insurance was 
thereby lost, another good idea gone 
wrong! 





THE INSURANCE DISTRICT 





The hunt for office space has had a 
new impetus through the leasing of the 
Hilliard Building, 55 John Street, by 
the Travelers Insurance Company. In 
the Hilliard Building—to be called after 
May, 1921, the Travelers Building — 
the occupancy is almost exclusively in- 
surance. Many of these tenants must 
find new locations (eventually, probably 
all of them), as the New York organi- 
zation of the Travelers is unusually 


large, demanding thousands and thou- 
sands of feet of floor space. The pres- 
ent tenants will have difficulty in find- 
ing new space accommodations as the 
district is “packed to the guards,” with 
rentals mounting high. There has been 
some change in the complexion of the 
insurance district as the financial inter- 
ests hdve been encroaching more and 
more, driving insurance offices else- 
where. Already there has been a drift 
to other streets, to Newark and up- 
town. Some of the companies now are 
so pressed for space—such as the Home 
and Commercial Union—that there 
seems hardly room for one more desk. 


AGAINST STATE INSURANCE 
Fraternal Members in New York State 
Also Endorse Federation; 
Officers Chosen 


The New York State Fraternal Con- 
gress adopted a resolution this week 
strongly opposing state health insur- 
ance, in fact, state insurance of any 


kind. The Congress represents 600,000 
members of fraternal orders. It also 
fully endorsed the Federation move- 
ment at its annual meeting, held in 


Albany, January 20. Addresses were 
made by President George A. Scott, Hill 
Montague, president of the National 
Fraternal Congress, and Stanley L. Otis, 
executive secretary of the New York 
State Federation. 

The officers elected by the Congress 
are: President, George A. Scott, Wa- 
verly; vice-president, George EK. Bailey, 
Antwerp; secretary, Arthur F. Bouton, 
Roxbury; treasurer, Edward W. San- 
ford, Albany. 


HOUGE ANNOUNCEMENT SOON 

Henry J. Houge, who next July would 
have served twenty years as assistant 
secretary of the Scottish Union & Na- 
tional, has resigned and it is under- 
stood in insurance circles will soon form 
another connection of great advantage 
to himself. Mr. Houge came to Hart- 
ford from the Prussian National at Chi- 
cago, where he was assistant United 
States manager. He has had jurisdic- 
tion over the western field of the Scot- 
tish and has made many friends. 

Arthur Hunter, actuary of the New 
York Life, is in Florida. He recently 
returned from Europe with MHalker 
Buckner, vice-president of the company. 

od * of 

Frank Bancroft, formerly of the New 
Hampshire, special agent in the New 
Jersey field, is to become an indepen- 
dent fire insurance adjuster. 

” + a 


Thomas A. Whelan has been chosen 
president of the Fidelity & Deposit, suc- 
ceeding Edwin Warfield. Mr. Whelan 
has been vice-president. Several other 
officers were advanced as a consequence 
of the change in the presidency. 

ot * * 

William B. Joyce, president of the 
National Surety Company, is in Cali- 
fornia and will spend four months there. 

* ¢ 2s 

James E. Rhodes, 2d, a member of the 
legal staff of the Travelers Insurance 
Company, married Miss Ruby Antoi- 
nette Rodgers, of Hoboken, N. J., on 
Saturday at Hoboken. Miss Rodgers is 
the daughter of Mr. and Mrs. Edward 
B. Rodgers of Hoboken. She was gradu- 
ated from the French Hospital in New 
York City and was superintendent of 
nurses in the French Base Hospital 
No. 32, Passy-par-Veron, Lonne, France, 
from June, 1915, to February, 1919. Mr. 
Rhodes, it will be remembered, went 
to Europe two years ago to serve in 
the Y. M. C. A. Shortly after his arrival 
“over there” he was appointed to act 
as adjuster in connection with the acci- 
dent and health insurance of the Y. M. 
C. A. and Red Cross forces. Mr. and 


Mrs. Rhodes will live in Hartford. 
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BENEDICT D. FLYNN 


Benedict D. Flynn, the new president 
of the Casualty Actuarial & Statistical 
Society, and actuary of the Travelers, 
Hartford, proved his ability as an ex- 
ecutive as well as an actuary when, 
during the war, Secretary Howard was 
away and many of the secretarial duties 
fell upon the young actuary. But it 
must be remembered that Mr. Flynn 
has had an extensive training in all the 
lines of insurance the Travelers writes, 
life, accident and liability. Mr. Flynn 
was born in Hartford, where he attended 
high school and Trinity College. His 
insurance career began in the actuarial 
department of the Travelers. He studied 
actuarial science with Henry Moir and 
became a Fellow of the Actuarial So- 
ciety of America in May, 1906. He was 
one of the first actuaries to specialize 
in the mathematics of casualty insur- 
ance and he became actuary of the cas- 
ualty department of the Travelers, hold- 
ing that position until January, 1913, 
when he was also made assistant secre- 
tary of the company. Mr. Flynn has 
written considerable of value on actu- 
arial problems, notably concerning ser- 
vice and staff pensions, group insurance 
and liability and compensation lines. 
He has been on the Council of the Ac- 
turial Society of America and also its 
examination committee, 

* * * 

B. J. Caffarey, formerly with Fester 
Fothergill & Co., and later with Lionel 
Saye & Co., both firms being insurance 
brokers at Lloyds, London, has joined 
Neil Pearce & Co., Inc., New York, as 
essistant secretary, but retains his con- 
nection with Lionel Sage & Co. of Lon- 
don, with whom the New York firm has 
a working arrangement. 

*x* * * 

A. W. Polhemus, formerly with Elli- 
man, Wildman & Co., New York insur- 
ance brokers, has also associated him- 
self with the office of Neil Pearce & Co., 
Inc. 

Milford E. Jewett has been elected 
vice-president of the Royal Indemnity, 
succeeding C, F. Frizzell, who was elect- 
ed head of the Newark Fire. T. W. 
Rucker, Jr., and Edwin D. Livingston 
were elected vice-presidents of the 
Royal Indemnity. Mr. Rucker will con- 
tinue to be the agency man of the com- 
pany. Mr. Livingston comes from the 
bond department and his advancement 
brings about the promotion of E. A. 
‘Lallman and L. A. Delaney, the former 
becoming head of the bond department 
und the latter superintendent of the 
New York local bond business. F. J. 
Sayler has been made underwriter for 
the court division; August Westphal 
for fidelity lines, and J. P. Huntting for 
contract bonds. 





Miss Evangeline S. Cooper, private 
secretary of E. U. Richards. manager of 
the National Automobile Underwriters 
Conference, resigned on Saturday, and 
will be married in April. Miss Cooper 
has been with the Bureau ever since it 
was organized, in 1916, and has taken 
care of many details at the office. The 
executive committee of the Bureau and 
the manager say that Miss Cooper will 
be missed, as she has been a most capa- 
ble office executive and has done work 
of much value for the Bureau. 


2 © 
Harrison Law, former secretary of 
the brokers’ association of New York, 
is now with the National Acceptance 
Corporation, Boston. 
+ + + 


Danford M. Baker, vice-president and 
superintendent of agencies of the Pa- 
cific Mutual, is given the place of 
honor in the current issue of the “Pa- 
cific Mutual News”, a large photograph 
cf him appearing on its front page, ac- 
companied by this text: 

“Vice-president Baker, during the 
years he has been connected with the 
Pacific Mutual, first as a General 
Agent in Chicago and later as one of 
its head officers at the Home Office, has 
made several distinctive contributions 
to the success of the Company. His 
latest is the Non-Cancellable Income 
Folicy, which has been on the market 
for something more than a year and is 
meeting with unusual success. This 
supplement to the ‘Pacific Mutual 
News’ is devoted to that plan of in- 
surance.” 

+ * * 

Charles H. Remington, vice-president 
of the Aetna Life, has been elected to 
the advisory board of the Metropolitan 
Bank, Maiden Lane branch, New York. 


* * * 


Charles E. Bishop, president of the 
S. C. Bishop Company, Elizabeth and 
New York, has been elected police com- 
missioner of Elizabeth. Mr. Bishop 
started his insurance career with the 
Great American, going from there to 
the Hartford. Later, he became solici- 
tor for Crum & Forster, being one of 
the best men in his line. When his 
father, who had an_ old-established 
agency, died, he took over the agency, 
and has made a fine success. Mr. 
Bishop recently attracted a great deal 
of favorable attention in Elizabeth 
through paying a bank burglary hold- 
up loss by return mail. The local pa- 
pers thought so much of the event that 
they gave it considerable space. 

* - 

James R. Garrett, when he hung up 
the receiver in response to a telephone 
call from Mrs. Garrett, one day last 
week, had made an engagement to 
dine with her at the Ritz, Brooklyn. 
This being a quite usual occurrence, 
Manager Garrett of the National Casual- 
ty’s Eastern department, with usual 
promptness hied him to the Ritz at the 
appointed time. On arriving there he 
was told that Mrs. Garrett was waiting 
for him in the Pink Room, or whatever 
they call “the room” at the Ritz. There 
were also awaiting him a number of his 
agents and their wives who had gath- 
ered for a little dinner with Manager 
Garrett as the guest of honor; so the 
affair was a complete surprise to him. 
There were to have been talks and a 
business meeting following the repast, 
but so speedily and happily did the eve- 
ning pass that these were quite forgot- 
ten amid the festivities. Incidentally the 
Eastern Department had a remarkably 
good year. Some $60,000 of premiums 
was recorded, with a loss ratio of 34.6 
per cent. The increase in business 
amounts to 25 per cent and pratcically 
no monthly premium business is being 
written now, it all being on half-yearly 
and quarterly bases. The only business 
written is accident and health and 1920 
has started at an $80,000 gait. 
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Camden Fire’s New 
Assistant Secretaries 
THIER INSURANCE EXPERIENCE 








Stinson and Thompson Once Office Boys; 
Barry Truscott Formerly Aviation 
Lieutenant 





The Camden Fire Insurance Associa- 
tion has three new assistant secretaries. 
Brief summaries of their careers follow: 

Norman B. Stinson has been the local 
office and automobile department man- 
ager for several years and grew up 
from an office boy to this position with 
the association. 

Elwood S. Thompson entered the in- 
surance business as an office boy for 
Granger Smith, Miller & Co., in Chi 
cago, changing from there to the west- 
ern department of the Girard Fire & 
Marine as accountant, during several 
years at this period, holding the office 
of treasurer of the Fire Insurance Club 
of Chicago. Early in 1910 he was called 
to the home office of the company at 
Philadelphia, where he remained until 
transferring to the Camden Fire in 1917. 

Barry Truscott started his insurance 
career in the Philadelphia branch office 
of the Camden, later going to the home 
office. In May, 1916, Mr. Truscott en- 
lishted in the Canadian Army, being 
assigned shortly afterwards to the Brit- 
ish air forces as a lieutenant for service 
in France. Upon his return to civilian 
life, he was appointed assistant to the 
president, with headquarters in Chi- 
cago, supervising the field forces in the 
middle western states. 





NO NEWARK SPACE 





Ross M. Wickham Co. and Other Insur- 
ance Concerns Must Move; 
Locations Hard to Get 

Office space is so much in demand in 
Newark that it is extremely difficult to 
find new accommodations. To make 
matters worse, some of the Newark in- 
surance concerns must move. The Ross 
M. Wickham Company in the ground 
floor of the Union Building, which they 
have occupied for years, must move, and 
are looking over space in the upper 
floors, the space being negligible. Other 
shifts are on the tapis. 

The Newark “News” has printed a 
story to the effect that there may be an 
“insurance exchange” in close proxim- 
ity to the new L. & L. & G. and Globe 
Indemnity Building on Washington 
Place. So far, this is intangible, merely 
a rumor. 

For many years Clinton Street has 
been the insurance center at Newark. 
Twenty-five years ago the original sal- 
vage corps house was located there. 


Malicious Mischief 
Not Always Covered 


LLOYD’S HAS BROADEST FORM 








Difference in Strike, Riot and Civil 
Commotion Policies May Lead 
to Confusion 





Some agents are advertising that they 
sell protection against malicious mis- 
chief in connection with strike and riot 
insurance. It should be borne in mind 
that all policies do not cover what is 
generally understood to come under the 
designation of malicious mischief. Gen- 
erally speaking, the Conference form of 
policy issued by American stock com- 
panies does not contemplate this cover. 
On the other hand, certain Lloyd’s poli- 
cies apparently do cover it. If an agent 
is selling one of these Lloyd’s policies 
he might be safe in saying that ma- 
licious mischief is covered, but if he is 
selling the ordinary Conference form, 
there might be serious question as to 
whether malicious mischief is covered. 

For example. a Lloyd’s policy reads: 
“It is a condition of this insurance that 
if the said plant should be destroyed 
or damaged by rioters, strikers or by 
any person or persons of malicious 
intent * * *,” 

Here malicious intent is recognized 
as a hazard contemplated in the cover, 
but whether or not it fully embraces 
the broad term “malicious mischief” as 
indulged in by irresponsible persons 
not themselves strikers or rioters is 
open to question. 

The Conference form insuring clause 
sets forth that cover is given “Against 
all direct loss or damage caused by any 
of the following: During insurrection, 
civil commotion, including strike or ex- 
plosion directly caused by any of the 
foregoing; explosion occurring from 
causes other than above described (in- 
cluding fire resulting from such explo- 
sion) originating on the premises of the 
assured, or elsewhere.” No mention is 
made of malicious intent or malicious 
mischief. 

When the Conference was drafting its 
strike, riot and civil commotion policy, 
it sought to make it just as broad as 
the Lloyd’s form, but when the policy 
had gone through the hands of the 
legislature the malicious mischief fea- 
ture and some others were eliminated. 
Just what happened to them appears 
not quite clear to underwriters, but, at 
any rate, the inference is that the in- 
surance committee objected to the fur- 
ther broadening of the policy, and this 
would account for the fact that Amer- 
ican companies are not now permitted 
to write as broad a strike-riot cover as 
is their competitor, Lloyd’s. 


> —THE AUTOMOBILE 

















INSURANCE COMPANY 
OF HARTFORD, CONN. 


MORGAN G. BULKELBY, President 
CASH CAPITAL 


$2,000,000.00 
$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5,38 2,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 


FIRE MARINB WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 
ETNA CASUALTY & SURETY CO. 
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hsurance ©. 


OF NEW HAVEN. CONNECTICUT. 
RIOT and CIVIL COMMOTION—EXPLOSION 
SPRINKLER LEAKAGE 


AUTOMOBILE 
FIRE—THEFT—COLLISION—PROPERTY DAMAGE 
































NIAGARA 


Fire Insurance Company 


123 William Street, NEW YORK 














LEWIS & GENDAR, INC. 


NEW YORK CITY AGENTS 


Commonwealth Insurance Co. of New York 
New Jersey Insurance Co. of Newark 
ONE LIBERTY STREET, NEW YORK CITY 
Telephones: John 63-64-65 
BROOKLYN AND SUBURBAN AGENCY 


Northern Assce. Co., Ltd., of Eng. Firemen’s Ins. Co. of New Jersey 
Commonwealth Ins. Co. of N. Y. Globe & Rutgers Insurance Co. 
United British Ins. Co., Léd. of London 
New Jersey Ins. Co. of New Jersey 


Detroit F. & M. Ins. Co. of Mich. 
Employers’ Lia, Assce. Corp. of London 


Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyn—New York 
Telephones: Main 6870-6871-6872 

















14 


THE EASTERN 





UNDERWRITER 


January 23, 1920 





Steady Growth of 
Brokers’ Department 
LINK AGENT AND BROKER 








Personalities of Some Managers of These 
Offices; Many Have Office 
Experience 





Much has been done in the past year 
to perfect the brokerage and service 
departments of the fire insurance com- 
panies in New York City. Improvement 
and growth are noted in practically all 
of these departments, partially due to 
the normal growth of the business and 
partly to the increased desire of the 
companies to promote and expand the 
American Agency System. 

These brokerage and service depart- 
ments are a convenience for the agents, 
whom they help along many channels. 
Risks are written in co-operation with 
the agents, there being an elimination 
of overhead writing. Among recent de- 
velopments have been the opening of 
several departments in Chicago. The 
men at the head of these departments 
are shrewd fire insurance men, gen- 
erally with field and generally with 
home office experience, They know the 
condition of the business, the needs of 
the field, the personalities of the agents, 
and work in harmony with all. 

The establishment of service depart- 
ments was the last link connecting the 
three most important factors of the 
business—brokers, agents, and the com- 
panies. In the majority of cases the 
service branch of the company has 
come about not by a radical innovation, 
but by a natural evolution, changed and 
influenced by conditions, some appar- 
ently outside the business itself. For 
example, as time goes on the capital of 
the country centers more and more in 
the great cities. This necessitates that 
great investment transactions be car- 
ried on more and more through New 
York City connections. When a large 
manufacturer with plants throughout 
the country wants insurance placed on 
these plants, the logical thing to do is 
to place it in the hands of a company 
with facilities to take care of all the 
plants, instead of having each local 
agent take care of the insurance on the 
plant in his territory. When this was 
done at first the companies were faced 
with the problem of having the local 
agent displeased if they took the insur- 
ance direct from the broker, as the 
local agents regarded it as their right 
to have a chance at the business in his 
territory. The only solution was to 
bind the business in the New York of- 
fice of the company and then send it to 
the agent to have the policy written in 
the regular way. The commission is 
split between the agent and broker, the 
apportionment varying in different ter- 
ritories. 

Attitude of Agents 


Until a few years ago there was a 
decided antipathy on the part of the 
average local agent toward all brokers. 
Establishing these departments has al- 
ready done much to eliminate this and 
make each recognize the necessity for 
the eistence of the other. In tracing 
the evolution of this branch of the busi- 
ness, the companies had to have facill- 
ties to take care of the broker’s lines, 
or else lose the business to some com- 
petitor, The first solution was to have 
the broker go to the underwriter for 


whatever territory in which his risk 
covered and submit it to him. If he 
approved it, the line was sent from him 
to the local agent. To facilitate mat- 
ters and centralize responsibility, it was 
necessary to concentrate the binding 
powers in one department. By so doing 
there was a remarkable increase in 
efficiency to both the brokers and the 
agents without any loss to the com- 
pany. The first crystallization of these 
ideas came about ten years ago when 
several ef the big companies organized 
specific departments, called variously 
brokerage departments, service depart- 
ments, and brokerage and service de- 
partments, etc, 

Russell Starts Aetna Department 

In 1910 Joe Russell, of the Aetna, 
opened a brokerage service department 
in New York City, for the Aetna, with 
which company he has been for thirty 
years. Mr. Russell was ideally quali- 
fied for the position, having had home 
office and much field experience in 
Texas and other parts of the country. 
In making the announcement, agents 
were informed that the brokerage ser- 
vice department would have the merit 
of offering home office facilities in the 
new department in New York. 

Enderly’s Office 

About this time Charles F. Enderly 
had charge of the brokerage depart- 
ment for the New York Underwriters’ 
Agency. Mr. Enderly has been with 
this company for twenty-two years and 
is a recognized schedule expert. He 
had formerly been a special agent for 
the same company. Six years after the 
formation of the brokerage department 
he conceived the idea of having a sepa- 
rate organization for the work of ren- 
dering service to the agents and brok- 
ers of different companies. When he 
started he was given the brokerage de- 
partment of the New York Underwrit- 
ers and the Insurance Company of 
North America, and now handles it for 
several other companies as well. 

Queen’s Department 

The brokerage department of the 
Queen was formed in 1913 by John W. 
Collins, who had for three years pre- 
vious been in charge of the brokerage 
department of the Hartford. He had 
formerly been in the improved risk de- 
partment of the Phenix in Brooklyn, 
and there conceived ideas which he 
later put into use with the Queen, The 
service department of the Queen is 
called the special risk department, as it 
also includes the sprinklered risk de- 
partment. Mr. Collins is manager of 
both. When the agents of the Queen 
were notified of the change they offered 
the company full co-operation. 

The Hartford 

After Mr. Collins left the Hartford 
his place was taken by Pomeroy Lee, 
who has been with the company for 
twenty-six years, starting as an office 
boy. He had formerly been with Lasher 
& Taylor, and while with them received 
field experience. When the Hartford 
first started a brokerage department, 
but little opposition was heard from the 
agents, and when they all understood 
the possibilities, what little opposition 
there was disappeared. Mr. Lee had 
charge of the department until Decem- 
ber 26, 1916, when the position was 
taken by Harry Youmans. Mr. Youmans 
started in the North British & Mer- 
cantile, staying with them for ten years, 
later going to an agency for a short 
time before he went with the Hartford. 
He is at present secretary of the Will- 


iam Street Club, formerly the City In- 
surance Club. 
The Automobile 

In May, 1916, the New York manage- 
ment of the Automobile Insurance Com- 
pany was put in charge of Harvey Pat- 
terson, an underwriter of the first rank, 
who has also had wide executive ex- 
perience, and under his supervision a 
brokerage and service department was 
formed, Kugene L. Breen is in charge 
of it, having started January, 1919. Mr. 
Lreen was in the navy during the war 
and since his return has handled this 
department. The department met with 
enthusiastic results when the system 
was first adopted, although all the 
agents did not favor the idea. In some 
places the agency rules forbid giving a 
commission to an outside broker, and in 
other places laws have been passed re- 
stricting the commission to 5 per cent. 
These laws operate to the disadvantage 
of the local agents and it is but a ques- 
tion of time before the agents awaken 
to this fact. 

Home’s Department Started in 1916 

Int 1916 the Home established their 
department under the management of 
Gustave A. Blumenreiter. Mr. Blumen- 
reiter worked for some time in perfect- 
ing his department and it is now recog- 
nized as one of the most efficient ser- 
vice organizations among the fire insur- 
ance companies in New York City. His 
plans were similar to the others and 
included binding services for the brok- 
ers and quick return to the policy by 
the company, The agents of the Home 
recognized the value of the organiza- 
tion and co-operated with the company 
to the best of their abilities. As the 
service department of the Home was 
less the result of evolution and more of 
an innovation, the agents were circu- 
larized, with gratifying results. Mr. 
Blumenreiter has been with the Home 
for sixteen years and was at one time 
assistant supervisor in the southern 
underwriting department, 

Phoenix of London 
Shortly after this the Phoenix of 
London organized a similar department, 
and put it in charge of Harry Hellriegel. 
In January, 1919, the department was 
taken over by George H. Roberts, who 
had been an examiner for New Jersey, 
originally coming from Hartford, Conn. 
Hie is assisted by Frank W. Tillotson, 
formerly of the local department, who 
has been with the Phoenix for eleven 
years, having also assisted Mr. Hell- 
riegel. 
L. & L. & G. Department 

The Liverpool & London & Globe's 
facilities for binding outside business 
formed the nucleus of a service branch 
which was formed in June, 1919. Foster 
H. W. Kynes was put in charge, after 
having been with the company for 
twenty-four years. Mr. Kynes started 
at the bottom and at various times was 
in charge of several departments. At 
one time he had charge of the railroad 
and inland marine business and his long 
time in the business has given him a 
wide acquaintance among the brokers. 

Evans Group 

The American Eagle, the Continental 
and Fidelty-Phenix each had separate 
brokerage departments until March, 
1919, when they were consolidated 
under the direction of Frederick D. 
Jones. Mr. Jones was previously a so- 
licitor and underwriter for J. S. Fre- 
linghuysen for eight years, and under 
his direction the department has grown 
considerably. Last Fall the three com- 


panies opened a joint brokerage service 
department in Chicago, which is being, 
and will be operated on lines similar to 
the New York department. 
Mallon in Charge of Niagara 
Department 

The Niagara has an active and ag- 
gressive service department under the 
direction of J. J. Mallon. Mr. Mallon 
was put in charge about one year ago, 
succeeding J. H. Brown, who organized 
the department, and who is now vice- 
president of the Sam Bloch Company, in 
Brooklyn. Mr. Mallon was with the 
Niagara for ten years and then went 
with the National Inspection Company, 
as an inspector in the Middle West. 
Two years later he returned to the 
Niagara and was made assistant super- 
visor of the improved risk department. 
The Niagara has circularized its agents, 
telling them that the premiums will be 
collected in New York and their com- 
missions sent to them. The agents were 
also notified not to solicit renewals on 
such business excepting through the 
brokerage department. 

North British Fleet 


The latest of the large companies to 
start a service branch in New York is 
the North British & Mercantile, whose 
department started this month. George 
P. Davis is the manager, and also has 
charge of the improved risk department. 
Mr. Davis, a graduate of Worcester Pol- 
ytechnic Institute, made his start in the 
business with the Underwriters’ Bureau 
of New England, later becoming an in- 
spector in the improved risk department 
of the North British. In 1906 he was 
transferred to Chicago to take charge 
of the improved risk department out 
there, and in 1911 came back to the 
New York office as assistant supervisor 
in the same department. In 1913 he 
was made supervisor of this department 
and will continue this position in addi- 
tion to his duties as head of the broker- 
age and service department. When the 
agents of the North British were noti- 
fied by circular of the change, their re- 
sponse was enthusiastic, one even go- 
ing to the extent of offering his inspec- 
tion facilities to the department. The 
company intends to assist agents in 
placing lines outside their territory as 
well as solicit lines for them from the 
brokers. Many agents have extensive 
accounts that frequently cover outside 
their territory and the company will of- 
fer them the assistance of the compa- 
nies’ knowledge of insurance conditions 
and insurance laws in other states. Mr. 
Davis says that they do not expect an 
agent in Maine to know anything about 
conditions in Timbuctoo. This service 
will insure the policy being correctly 
written. 

Norwich Union Starts Department 

On January 1, the Norwich Union an- 
nounced the forming of such a depart- 
ment under the direction of F. W. Cal- 
houn, who has been with the company 
for three years. Prior to going with the 
Norwich Union, Mr. Calhoun was for 
nine years with J. S. Frelinghuysen and, 
before becoming head of the new brok- 
erage department, was a southern ex- 
aminer. The Norwich Union will oper- 
ate along lines similar to the depart: 
ments of the other companies. 

City of New York 

Many of the companies include this 
service to their agents through other 
channels, such as the Vity of New York, 
whose brokerage is handled through the 
New York General Insurance Agency. 





Service 








Think of the laborious task of mentally figuring the unearned premiums on 100,000 
items. of a reinsurance schedule, compared to the Barrett System of machine figuring. 
We often wonder why some companies think they are saving money by doing this 
work themselves. Wecomplete the job from checking registers, figuring net reten- 
tion, unearned premiums and preparing a schedule with recapitulation for final settlement. 


Insurance Accountants BARRETT SYSTEM COMPANY 


and Figuring Experts 


15 John Street 


CORTLANDT 1429 


New York 
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“Adds Strength to Any Agency” 


The Star Insurance Company of America receives the benefit of the experience gained during 
seventy-two years of service in the United States by The Liverpool & London & Globe Insurance 
Company, Ltd. 
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The principles and practices of the “L. & L. & G.”, endorsed as being in the forefront of 
agency standards, is incorporated in the Star Insurance Company of America and will find wide 
expression in its conduct, affording most desirable facilities for agency representation. 
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This agency was formed by Fred W. 
Kentner, vice-president of the City of 
New York, who is the manager. Mr. 
Kentner is assisted by Carl Rubert, who 
is actively in charge. 

Mr, Rubert was formerly an inspector 
for the Buffalo Association of Fire Un- 
derwriters and later a special for the 
Continental. He has also had experi- 
ence in the sprinklered risk department 
and was special agent for the North 
British & Mercantile. 


The Springfield 
Among the late changes in service de- 
partment managers is the appointment 
of George A. Hill, Jr., to handle the New 


York City service department of the ° 


Springfield Fire & Marine. He will suc- 
ceed EK. H. Woodward, who is going into 
business for himself. Mr. Hill has been 
with the home office for nineteen years, 
‘and for some time assistant manager of 
the home office service department. He 
has also handled sprinklered risks, reg- 
istered mail and other special lines. 
Assisting Mr. Hill in the capacity ot 
special agent will be Elmore Duffy, who 
has been associated with Mr. Woodward 
for the past few months, and before that 
was an examiner for the London & 
Lancashire. The New York service de- 
partment of the Springfield is designed 
to arrange re-insurance, solicit lines for. 
their agents, and render any kind of 
service to agents and brokers that is 
within their power. 


National Union’s Department 

The brokerage department was estab- 
lighed by the company about ten years 
ago. The first manager was C. D. Corke, 
and he was succeeded by W. A. Page. 
The management of the brokerage de- 
partment was then given to HW, F. Flin- 
dell, one of the most enterprising men 
in the field. Mr. Flindell got his insur- 
ance @ducation with the North British 
& Mercantile in the Manchester (Eng- 
land) office. After coming to America 
he opened an insurange agency in New- 
ark; later branching to Jersey City and 
later to Brooklyn. He now runs suc- 
cessfully the three local agency offices 
as well as the National Union’s broker- 
age department. 


Many other companies have their 
brokerage and service handled through 
an outside organization, as all have real- 
ized the necessity for giving this ser- 
vice to their agents, and soliciting some 
of the broker’s besiness. Several other 
companies are about to start their own 
departments. 


When a Risk Is Bound 

In the form of notification that the 
companies send the local agent that 
they have bound a risk in his territory, 
appear the following requests: 

“If risk meets with your approval, 
kindly issue policy at the proper rate, 
forwarding it to this office by return 
mail, with the enclosed slip attached 
thereto. Please also mail daily report 
immediately, and answer to the best of 
your ability the questions on the back 
of the daily report. Also favor us with 
any information which you may con- 
sider of value concerning the risk. 

“If for any reason the risk is one we 
should not assume, or one you would 
prefer not to write, please immediately 
return blank policy and forms with a 
statement of your objections. 

“Please read forms carefully, and if 
they conflict in any manner with your 
local rules, have correction made ac- 
cordingly. 

“Do not include the premium nor 
charge the commission under this pol- 
icy in your monthly account current. 
The premium will be collected by the 
home office and a check will be sent to 
kt Ae commission when pre- 
mium is received from the broker.” 

While this form is not exactly the 
same as used by all the companies, it 
conveys a good idea of the authority 
given the agent on lines received by the 
home office from brokers. The terms 
of the last paragraph vary with differ- 
ent companies, as all companies do not 
take care of the premium and commis- 
sions in the same manner. 

















Ask for Tips 


Some companies, not content with so- 
liciting lines for their agents, request 
from them information about risks in 
their territory, and then seek to have 
a part of the line placed with them 
from the broker, If the agent sends in 
a description of the risk and the name 
of the bpoker, the company will get in 
touch with the broker and endeavor to 
get part of the line for the agent. This 
practice is carried on quite extensively 
among the large companies and those 
who have had these departments for 
some years. A fair sample of the atti- 
tude taken by the companies to this 
service is shown by a circular sent out 
by the Home and reading as follows: 

“Whenever you have the placing of 
insurance on any property located out- 
side of your own immediate territory, 
we shall esteem it a favor if you will 
correspond directly with the agency 
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“AMERICA FORE” 


HE Fire Insurance Americanization Movement, 

begun by the National Board of Fire Under- 

writers, has the complete sympathy of The Con- 
tinental in its step to enroll American Agents: 


1. To exercise their influence as opportunity may offer 
for the suppression of disloyalty and the promotion of 


2. To support the widest possible dissemination of 
American ideals through the schools, the press, the 


American Agents who freely desire to be listed 
as in sympathy with the Fire Insurance American- 


brokerage service department at this 
office, and we will assist you to the 
fullest extent of our facilities in han- 
dling such lines for our rutual advan- 
tage. 

“This service organization to help in- 
crease your own business and strength- 
en your position among your customers 
has been developed to a high degree 
during the past three years and the re- 
sults have been mutually satisfactory to 
all concerned. 

“As you know, this company is rep- 
resented in every city, town, and vil- 
lage in the United States, as well as in 
Canada, Mexico, Cuba, Porto Rico and 
Central America, and this fact, togeth- 
er with the complete records of rates, 
surveys, maps, etc., at the home office 
in New Yorx, enables us to give you 
promptly the fullest information obtain- 
able and unexcelled service in securing 
without delay the coverage needed by 
your customers. 
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“When the lines desired exceed our 
own limit, the excess is promptly placed 
in other reputable companies through 
their proper local representatives and 
in the same manner as our lines are 
handled. 

“By taking advantage of this plan 
you will be constantly building up new 
relations with solicitors and sub-agents 
in your locality through your ability to 
offer them the best facilities for binding 
lines on risks at distant points at times 
when they have business to place, 

“No matter where property you are 
asked to insure may be located, if you 
will wire the head office of the company 
at its expense, briefly stating what is 
wanted covered, the company will, if 
the business is approved, promptly wire 
a binder and issue the policy through 
our nearest local agent. Be sure to fol- 
low every wire asking for such binder 
with the customary detailed applica- 
tion or letter of advice, 

“The foregoing plan applies as well to 
builders’ risks and new building opera- 
tions as to existing risks. 

“We deeply appreciate the hearty co- 
operation we have experienced in the 
past in making this plan effective to 
serve the mutual interests of our agents 
and this company. We are confident 
of continued, support. 

“All letters and other communications 
addressed to the Agency brokerage Ser- 
vice Department will have immediate 
attention.” 





Attitude of Insurance Press 
EMPLOYES’ CREDIT UNION 





Doing Splendid Work in Teaching 
Thrift; Niagara Self-Government 
Committee, Too 





At the annual election of the Niagara 
Employes’ Credit Union, the following 
officers were named: John J. Mallon, 
president; J. G. Garretson, vice-presi- 
dent; Mary A. Farren, treasurer; and 
Ethel Hetherington, secretary. Miss 
Farren and Miss Hetherington have both 
been respectively secretary and treas- 
urer since the Union was organized in 
January, 1918. 

Credit for its forming of this union 
belongs to J. C. Richters, head of the 
improved risks department, who was 
also the first president. It was incor- 
porated from the start, and is under the 
supervision of the banking department. 
The shares each cost $12. and are pay- 
able semi-monthly at fifty cents. So 
far the union has paid interest on loans 
averaging about the same as the bank- 
ing interest, and last year $6,500 was 
subscribed. When a member desires to 
borrow a sum of money his request is 
passed upon and approved by a credit 
committee, and is based to a certain ex- 
tent on his salary. The only officer of 
the union who receives a salary is the 
treasurer, a small sum being paid her 
to partially compensate for the hard 
work attached to the job. 

Reasonable rates of interest are 
charged on loans, and it has been found 
that the idea encourages the employes 
to save. The Niagara seems to lead in 
work of this sort for its employes, for 
in addition to the Niagara Employes 
Credit Union, there is the Niagara Self- 
Government Committee, composed of the 
clerks, and through which they make 
known their ideas to the company’s of- 
ficers. One of the first things the latter 
organization did was to have furnished 
a luncheon room in the basement of the 
building, for the exclusive use of the 
Niagara employes. 





PORT OF NEW YORK AGENTS 

The Oceanic Underwriting Agency has 
been named to handle the ocean marine 
business of the newly organized Port 
of New York Fire & Marine Insurance 
Company, when active underwriting op- 
erations start about May 1. As Rich- 
ard D. Jones, who is one of the incor- 
porators, is also president of the Ocean- 
ic, it was to be assumed that the latter 
agency would become marine managers. 
The Oceanic now handles the underwrit- 
ing for the Washington Marine. 





—— 
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=| & America for Americans 

= ; E “Landing of the Mayflower” 

" HE MAYFLOWER COMPACT, which was the 

a. = germ of American self-government, was made and 

rah E signed because certain “discontented and mutinous 

~ strangers. among the company had declared that “when they 
3 came ashore they would use their own liberty, for none had 

power to command them.” 

= “It was to protect the infant colony against the anarchic plots 

es of those who had no sympathy with it and no faith in it, 

re that the Compact was made, and enforced.” 

nt = “Today the Constitution succeeds the Compact, and the issue 

oa arises of its enforcement against the “discontented and mu- 

be tinous , whether strangers or natives, who seek to “use their 

‘tho own liberty” in defiance and denial of the welfare and the 

sa | , will of the whole people.” 

" | The foremost issue in America today is whether the “Reds”, 

- the “Radicals”, the “I. W. Ws.” (1 Won’t Work), the “So- 

ws : cialists’ and Aliens, all owing allegiance to another country, 

- shall run the American Government or whether the Ameri- 

nd = can people shall run the American Goverment. 

ye = Volunteer your services at once to the National Board of 

ak Fire Underwniters in the effort to make America safe for 

hed pS Americans. 

i This page is contributed by the GLENS FALLS INSURANCE COMPANY 

i to help support the doctrine of Americanism. 
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Franchise Tax On 
Reciprocals Upheld 


CASE OF NEW YORK INSTITUTION 








Question Brought Up in Connection with 
Keport of Department on Recent 
Examination 





In a report on the condition of the 
New York Reciprocal Underwriters, the 
New York department takes up the sub- 
ject of franchise taxes in New York 
State. In this connection the depart- 
ment points out that this association, 
although operating under the insurance 
law of the State of New York, has never 
paid the franchise tax provided under 
Section 187 of the tax law. It is stated 
that it was the understanding of the 
management that inter-insurance asso- 
ciations are not subject to such tax. 
Then, says the examiner: 

“It would appear, however, from the 
following excerpt of Section 187 that 
it refers to all corporations, companies 
and associations doing an insurance 
business in this state. 

Section 187. An annual state tax 
for the privilege of exercising corpor- 
ate franchise or for carrying on busi- 
ness in their corporate or organized 
capacity within this state equal to 
one per centum on the excess of the 
gross amount of premiums charged 
over the deductions hereinafter pro- 
vided during the preceding calendar 
year for business done at any time in 
this state, shall be paid annually into 
the treasury of the state on or before 
the first day of June. The term ‘in- 
surance corporation’ as used in this 
article, shall include a corporation, 
association, joint stock company or 
agsociation, person, society, aggrega- 
tion or partnership by whatever name 
known, doing an insurance business 
in this state. 


Believes Tax Applies 


“There appears to be no doubt that 
Lloyds and inter-insurance associations 
are subject to the tax imposed by this 
section of the law. Attorney-General 
O’Mally, in an opinion dated June 15, 
1919, stated as follows: 


Section 187 of the tax law provides 
that the tax thereby imposed applies 
to an individual or partnership or an 
association of underwriters known as 
Lloyd’s in so far as corporations do- 
ing the same kind of insurance busi- 
ness are subject to its provisions. It 
is, therefore, my opinion that if these 
inter-insuring associations o# individ- 
ual underwriters are doing the same 
kind of an insurance business as is 
taxable when carried on by corpora- 
ag they are taxable under this sec- 
tion. 


“The law levying this tax, which is 
based upon the gross premium writings 
of the previous year, less return pre- 
miums, was enacted in 1901, and made 
applicable to inter-insurance associa- 
tions at that time. By an amendment 
made in 1917 credit may be taken for 


J. B. ROSS’ APPOINTMENT 


J. B. Ross, of New Orleans, one of the 
best-known insurance men in the coun- 
try, has been appointed manager of 
British Honduras, Central America, and 
Panama, for the Niagara. 

Mr. Ross is also manager for the 
Home, and will have the appointing of 
agencies and complete charge of the ter- 
ritory for these two companies. Cen- 
tral America includes Guatemala, The 
Honduras, Costa Rica, and Nicaragua. 
The office of Mr. Ross is in New Or- 
leans. 





Kehoe & Leiste, Inc., have been ap- 
pointed branch managers for the Lon- 
don Assurance, 


reinsurance in associations subject to 
this tax. 

“There seems to be no excuse for the 
non-payment of this tax, for it is rea- 
sonable to assume that it would have 
been only an act of prudence on the part 
of the management to have inquired def- 
initely whether the association was sub- 
ject to this tax or not. However, J 
would suggest that the matter be turned 
over to the department of state charged 
with the responsibility of collecting this 
tax, with the recommendation that the 
matter be thoroughly investigated to the 
end that a settlement be made, and that. 
in the future blanks be sent the asso- 
ciation with the advice that the tax 


’ 


must be paid when due.” 


RECIPROCALS REPORTED ON 





Two New York Organizations Are Cov- 
ered in Recent Examination by 
Insurance Department 

The New York Department has made 
reports on examinations of the Individ- 
ual Underwriters of New York and the 
New York Reciprocal Underwriters, in 
which the following reference is made 
to their business: 

“Individual Underwriters is closely 
associated with the New York Recip- 
rocal Underwriters, both associations 
being managed by the same attorney-in- 
fact. Many members of the one asso- 
ciation hold subscribership in the other. 
While there are two separate advisory 
committees, they now meet jointly and 
discuss the administrative policies of 
both associations at the same meeting. 
In many respects the conditions are 
similar as a result of this joint manage- 
ment and therefore what may be said 
of the one organization in the main per- 
tains to the other. 

“The association under the present 
management shows a marked improve- 
ment in many ways, which augurs well 
for its future. Among these may be 
mentioned its enlarged, well organized 
and closely supervised inspection de- 
partment, its improved accounting sys- 
tem and records, which aim to produce 
a maximum fund for information at a 
minimum expenditure of clerical labor 
and expense; its increased underwrit- 
ing power and more equitable distribu- 
tion of earnings as permitted by the 
amendments to the articles of agree- 
ment and proposed new lines of insur- 
ance (use and occupancy and sprinkler 
leakage), all of which will undoubtedly 
redound to the benefit of the sub- 
scribers.” 

The financial condition of the two or- 
ganizations, as of June 30, 1919, is given 
as follows: 

Individual Underwriters of New 
York: Admitted assets, $1,059,965; lia- 
bilities, $120,381; surplus over all lia- 
bilities, $339,584. The income for the 
six months ended June 30, 1919, was 
$409,102 and the disbursements $294,501. 

New York Reciprocal Underwriters: 
Admitted assets, $2,383,185; abilities, 
$432,349; surplus to protect  policy- 
holders, $1,950,836. Income, six months, 
$509,110; disbursements, $480,927. 


National Liberty 


INSURANCE COMPANY 
OF AMERICA . 
NEW YORK 


Incorporated Under the Laws of the 
State of New York in 1859 











Statement, January 1, 1919 
Cash Capital ........$1,000,000.00 
BIAS 6.6vcc0seenees . 9,609,646.00 
Liabilities, including 


Capital .....cccccee %014,228.11 
Net Surplus ........ 2,895,417.89 
Surplus to Policy 

Holders ........... 8,895,417.89 

HEAD OFFICE 
@ WILLIAM STREET, NEW YORE 
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Obviously business relations are but temporary when other than ry 
pleasant and satisfactory. ia 
Promises had something to do in inducing Five Thousand mento; 
sell NATIONAL UNION Insurance. But promises alone would never a 
have retained their services. bal 
Working with the NATIONAL UNION enthusiastically---loyally---the ka] 
retention of these Agents bespeaks falthful performance on our part. ey 
It reflects satisfaction---service---good will. tad 
Agents interested in additional capacity with service of excep- 
tional merit will do well to investigate the excellent facilities and Ea 
good treatment accorded by the NATIONAL UNION, which has proved cy 
its desire to serve faithfully and well. ry 
With nothing to lose and something to gain, WHY delay? kad 
CASH CAPITAL, $1,000,000. ¥ 
aye 


SURPLUS, $959,552. ASSETS, $5,524,294, 
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New Dealers’ Form 
Receives Approval 


FOR LARGE AUTOMOBILE’ RISKS 


Takes Place of Forms B and C; Lines 
Must Be Submitted to Local Con- 
ference Secretary 


Approval has been given the new 
dealers’ form policy on which the Na- 
tional Automobile Underwriters Confer- 
ence has been working. It is known as 
Form E, Dealers’ Average Rate Policy, 
minimum premium $300. This Form E 
replaces Forms B and C and is used 
only for the larger risks. 

Form E may not be used without be- 

ing submitted to the Conference secre- 
tary having jurisdiction, together with 
the prescribed application form, the use 
of which is made mandatory, for the 
purpose of making a rate on the risk. 
_ The application must be signed by the 
dealer himself, the person who applies 
for the insurance, and may not be 
signed by a broker or the insurance 
company. 

Forms B and C are discontinued but 
the carriers are given twelve months in 
which to effect the elimination of these 
policies. The test of Form E follows: 

Dealers’ Average Rate Policy 


($300 Minimum Premium) 
Subject to all the conditions of this pol- 


icy, loss, if any, payable to..........eeee0. 
eer e as interest may appear. 

Initial Premium: An initial premium of 
i6eeeee sane shall be due and payable upon 


the attachment of this insurance, 

Coverage: This policy (subject to condi- 
tions and limitations of liability herein 
contained) shall cever every automobile 
owned and for sale by the assured, con- 
sisting principally of automobiles known by 
Cd CERRO BARES 06.00. cccccccscvsduccccscese 
including bodies, chassis, tops and other 
equipment attached to or forming a part 
of such automobiles from the time they be- 
come the property of the Assured and shall 
continue (unless cancelled) until said prop- 
erty is delivered to the purchaser or until 
same otherwise passes out of the posses- 
sion of the assured, this period in no event 
to extend beyond the termination of the 
policy. 

Named Locations: All locations, or space 
within locations, owned, rented, controlled 
or occupied by the Assured as places of 
storage of automobiles at the date of in- 
ception of this policy shall be specified 
herein, and all such locations so used by 
the assured during the currency of this 
policy shall be reported to the Company 
within forty-eight hours after the com- 
mencement of such use. No liability shall 
attach hereunder at any such location not 
specified herein, or reported to this com- 
pany, except for the period of forty-eight 
hours as referred to herein. The assured 
shall promptly notify the company of the 
discontinuance of the use of any locations 
or space within locations that have been re- 
ported to the Company. 

,_ Location Limits: The liability of this 
Company under this policy for loss or dam- 
age resulting from any one fire or other 
peril insured against (except as regards 
automobiles being transported by convey- 
ance and for the time during which the 
transportation company is liable as a com- 
mon carrier) shall be limited to: 


Deen Rdawetines ee 
DicpasSaaaemaue BE Ge ISOM cece sc cccsvee 
Miiesvcucwanee BE CRO WCRI rcs ccccesceves 
EERE Peete BE Ce ROCMTIO ocic'c vnccccses 
eet ee for a period of forty-eight 


hours at any other location owned, rented, 
controlled or occupied by the assured as a 
place of storage of automobiles, such pe- 
riod to begin with the commencement of 
the use of such location by the assured. 

_ OE Cale on automobiles being driven 
over the road to point of destination se- 
lected by the assured at the place of stor- 
age for such particular automobiles. 
Wrcndvedwsinunes at any location not wholly 
or in part owned, rented, controlled or oc- 
cupied by the assured as a place of stor- 
age of automobiles, 

Monthly Statements: On or before the 
fifteenth day of each month the assured 
shall render to the company a statement 
showing Separately the amounts at risk on 
all new and on all second hand automo- 
biles owned and for sale on the last busi- 
ness day of the preceding month. This 
company, through its duly authorized 
agent, and at all reasonable times, shall 
lave access to the assured’s books and 
records for the purpose of determining the 
automobiles which should be insured here- 
under, their Storage locations and the pre- 
olume which should be paid with respect 
promet me pnd any evasion, or attempted 
monthiz Dy the assured in the matter of 
‘oominant statements or storage locations or 
thie _ of premiums hereunder shall avoid 
a ‘oa icy, and shall be absolute defense 
polley” suit or action brought under this 
sungurable Amounts: The sum to be in- 
ana t epee automobiles insured hereunder 
skeen e used in making the statements 
te the Specified, shall be the actual cost 
eae assured, including equipment, plus 

Sportation charges if any, but not in- 


cluding prospective profit or overhead 
charges of any nature whatsoever. 
Adjustment and Payment of Premium: 
On thé fifteenth day of each month, the 
premiums for insurance under this policy 
during the preceding month shall be com- 
puted on a pro rata basis by applying the 


SERS Gkscccvveceses per cent to the amount 
at risk on new automobiles, and the rate 
Pe: per cent to the amount at 


risk on second hand automobiles, as set 
forth in the assured’s statement, and the 
sum of the premium so obtained shall be 
the earned premium for such month. If 
updn such fifteenth day of any month the 
aggregate of the earned premiums so com- 
puted since the attachment of this insur- 
ance exceeds the initial premium, such ex- 
cess shall be due and payable to this com- 
pany; and the earned premiums so com- 
puted for each month thereafter shall be 
due and payable when so computed. In 
the event of the termination of this policy 
by expiration, or by the assured, this com- 
pany shall retain or be paid the premium 
irned to the date of termination, provided, 
however, that when so terminated, the 
company shall be held to have earned not 
less than $300, which sum is the minimum 
premium for which this contract is issued. 

Repairs at Actual Cost: It is a condition 
of this policy that in the event of damage 
to or loss of the property insured hereun- 
der the assured shall if so requested by 
this company, make the necessary repairs 
and furnish the necessary parts, at actual 
cost to the assured, including labor. 

Exclusions: It is a condition of this pol- 
icy that it does not cover any of the auto- 
mobiles insured hereunder: 

(a) While in any building, or premises 
owned, occupied or controlled by the as- 
sured as a factory or place of manufac- 
ture, but this shall not be taken to refer 
to salesrooms or garages. 

(b) While waterborne on river barges, 
this provision not to affect insurance up- 
on automobiles being transported in the 
ordinary course of transit on harbor 
barges or lighters. 

(c) While being operated in any race 
or speed contest nor during a period of 
twenty-four hours immediately preceding 
or following any such race or speed con- 
test. 

Limitation of Use: It is a condition of 
this policy that the automobiles hereunder 
insured will not be used for carrying pas- 
sengers for compensation or rented or 
leased during the term of this policy, and 
in the event of violation of this condition, 
this policy shall immediately become null 
and void as to the automobile or automo- 
biles so used, 

The terms and conditions contained in 
this form supersede anything to the con- 
trary printed in the policy to which this 
form is attached. 
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Application Blank 

The application for Form 5 provides 
for the name and address of the as- 
sured; make and number of automobiles 
dealt in; a statement that the locations 
given are the only ones owned, rented, 
controlled or occupied by the assured at 
the present time as the place of storage 
of his automobiles; the number loca- 
tion, car capacity, estimated maximum 
amount at risk and the fire contents 
rate at each location. The fire contents 


rate is to be filled in by the agent and 
must be that defined in the rate sheet. 
The applicant must also state the max- 
imum amount at any one time, in any 
location not owned, rented, controlled 
or occupied by him as the place of stor- 
age of his automobiles. 























: THE HOME OF SERVICE 











i In this day of big business, figures 
j alone mean nothing. 

a] All of the leading companies have 
| assets, surplus and reserves run- 
4 ning up into eight figures. 

] 


Today the important things—the 
things that count—are stability 
and service; stability in business 
methods generally; stability of 
policy in the conduct of under- 
writing; and stability in the sense 
that the agent, the broker and the 








insuring public can depend upon 
the company under all circum. 
stances and conditions. 


These the Fireman’s Fund has 
demonstrated beyond question. 


The Fireman’s Fund has further i 
adopted the titlefor its head office t 








building The Home of Service, and if 
by doing this has assumed the 
responsibility of demonstrating 
to the insurance world where 
The Home of Service is. 
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FE RL ANSE AI VILLA OR. SE BCE POT EET 


Bills in New York 
To Stop Auto Theft 


ONE REQUIRES BILL OF SALE 


Another Proposed Measure Prescribes 
Manner in Which Garage Men 
Shall Keep Records 


Several bills have appeared in the 
New York legislature to prevent auto- 
Y 1495—-Underwriters—Twenty five 
mobile thefts. Among these is one by 
Senator Mackrell to amend Section 282 
of the Highway Law in relations to sales 
and transfers of motor vehicles, by add- 
ing new-subdivision 7a, to read: 

“No motor vehicle shall be sold, pur- 
chased or transferred unless it shall bear 
the manufacturer's number upon the motor 
or engine in legible condition. In all sales 
of motor vehicles directly from the manu- 
facturer or through an agent or represent- 
ative of the manufacturer there shall be 
delivered to the purchaser a bill of sale 
which shall state the manufacturer's num- 
ber of the motor or engine thereof. In all 
sales or transfers, after this act takes ef- 
fect, of motor vehicles which were pur- 
chased from the manufacturer prior to 
such time, the vendor shall execute in the 
presence of two persons, acknowledge and 
deliver to the purchaser a bill of sale. In 
all subsequent sales or transfers of such 
motor vehicles the original bill of sale shall 
be delivered to the purchaser with an as- 
signment attached thereto of all rights and 
title acquired thereby, executed in the pres- 
ence of two witnesses and acknowledged 
by the vendor, A violation of any provi- 
sion of this subdivision is a misdemeanor.” 

In another bill Senator Mackrell would 
amend Section 436a, Penal Code, by 
making it a misdemeanor for any per- 
son to remove, deface, cover, alter or 
destroy the manufacturer’s serial num- 
ber or any other distinguishing number 
or identification mark on any motor 
vehicle. 

Senator Gibbs has a bill to amend the 
Highway Law in relation to the records 
to be kept by proprietors of garages. 
It adds new Section 292a to read: 


“The proprietor of every public gariuge 
shall cause a record to be kept, in the 
manner to be prescribed by the Secretary 


of State, of the names of any and all per- 
sons owning or having charge of any motor 


vehicle stored or left for repairs or other 
purpose at any such public garage, to- 
gether with the make, manufacturer's 


number, name of the State of registration 
and the registration number of such motor 
vehicles, Such record shall be kept in ink 
or indelible pencil and shall be open to the 
inspection of police officers or other proper 
authorities. Such records shall be retained, 


and be availabie for a period of one year 
after the entry but not thereafter. He 
shall also immediately notify the local 
police authorities and the Secretary of 
State of any such motor vehicle whereon 
the manufacturer's number or mark has 


apparently been altered, obliterated or 


removed.’ 





MERGES INCORPORATED 

The following officers have been elect- 
ed for the recently incorporated F. Mer- 
ges & Co.: Francis Merges president, 
Joseph W. Kavanagh vice-president, 
Charles A. Fowler secretary, William L., 
Rodgers treasurer and C. BE. Oswald, 
Jr., assistant secretary. All these offi- 
cers will have a participating interest 
in the corporation as a reward for their 
many years of faithful service. 
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Jersey Specials’ 
Club Growing 


NOW HAS SEVENTY MEMBERS 





Forms a Conservation Association After 
Hearing T. Albert Fleming of 
National Board 





The New Jersey Special Agents’ Asso- 
ciation, less than a year old, has now 
seventy members, including the leading 
field men of the state. ‘he association 
is run along lines similar to the Subur- 


ban Field wlub of New York, its aim 
being educational as well as social, The 
Jersey specials meet once a month, 
some of them coming from Philadel- 
phia, and among those who -have ad- 
dressed the association are Col. Frank 
M. Taylor, of the Hartford; T. C. Motf- 
fatt, Newark local agents, and W. V. A. 
Keeler, of the Fidelity-Phenix. The 
president of the club is C. G. Baxter, 
Fidelity-Phenix; vice-president, L. H. F. 
Peck, Providence-Washington;  secre- 
tary, Herbert L. Denny, American; 
treasurer, C. H. Ebbetts, N. Bb. & M. 
The association held its January 
meeting on Monday in Newark, when it 
got behind the National Board’s conser- 
vation and fire prevention association 
movement, after hearing ‘TT. Albert 
Fleming, former Ohio fire marshal, and 
now with the National Board, tell of the 
twenty-two state associations which 
have been organized by field men to 
push fire prevention and to make in- 
spections: The first list of risks to be 
inspected by the new field men’s con- 
servation organizations are these: grain 
elevators, flour mills, cereal mills, flour 
storage, malt houses, wholesale gro- 
ceries, tea, coffee, sugar and tobacco 
storage, railroad, freight, seed and fer- 
tilizer warehouses; creameries, cheese 
factories, canning factories, packing 
plants, meat storage houses, cotton and 
wool manufacturing and leather. Mr. 
Fleming said 87 per cent of the fires in 
this country can be prevented. Fire 
departments cost $1,400 a minute to 
operate. Fire waste costs the country 
$67,000 a year more than the cost of 
operating the United States postal ser- 
vice. After talking to the field men, 
Mr. Fleming addressed the local agents. 


List of Members 


Members of the New Jersey Special 
Agents’ Association follow: 

Aetna, Joseph M. Biggert, Arthur Hor- 
ton; Agricultural, . A, Morrell, James J. 
Garland; Allemania, W. H. Wagner; Alk 
ance, W. O. Chapman; American, H. L, 
Denny; American Eagle, W. V. A. Keeler; 
Arizona, W. B. Kelly; Atlas, James Mckad- 
den; Automobile, A, J. Towne. 

Boston, W. 8. Quinterro, 

Caledonian, C, R. Bartley; Camden, HH. O. 
Huth, George F. Byrne; Citizens, G. A. 
Russell City of New York, J. B, Thomp- 
son; Cleveland National, F. W. Lau; Com- 
merce, C. C. Mayer, Jr.; Commercial Union, 
CC, Hope Miller; Concordia, George Mager; 
Connecticut, T. W. Langstroth; Continen- 
tal, R, F. Reider, C, M, Slocum; County, 
W. A. Quigley; Delaware Uiiderwriters, 1. 
B, Malloy. 

Equitable F. & M., W. G. Kent; Farmers, 
A. H. Wilson, 

Fidelity & Phenix, C. G, Baxter, EB. 8. 
Brokaw; Fire Association, R. W. Simon; 
Firemen’s Fund, L, M. Kenney; Firemen’s, 
A. J. Harry, J. BE, Lansing, J. G. Hardie, 
G, M. Emmons, 

Glens Falls, R. G. Clarke; Granite State, 
W. H. Clarke, Jr.; Great American, Charles 
Reynolds, Gerald Gregory. 

Hanover, William Morrison; Hartford, 
Pomeroy Lee, 2. W. McComb, Col. Frank 
M, Taylor; Home, G. EK. Stecher, W. J. 
Christie; Hudson, J. F, Guinness; Hum- 
boldt, G. E. Mohler. 

Insurance Co, N. A., Fred EB, Benjamin; 
Insurance Co, State Pennsylvania, Walter 
Cc, Perry. 

L. & L. & G., J. Arthur Pulsford, H. E., 
Reisinger; London & Lancashire, J. F. Jar- 
vis; London Assurance, Walter T. Evert, 
Cc, K, Underhill, 

Michigan F. & M., Neal C. Rowland; 
Miller’s National, S. J. MacMinn; Milwau- 
kee Mechanics, W. W. Edwards; National 
R. C. Alton, P. G. Burleigh; National Lib- 
erty, F. C. Wieland; National Union, Fred 
Ackerman; Netherlands, O. W. Mink; New- 
ark, John Dixon; New Brunswick, 
Harold Drake; New Hampshire, W. E. 
Cooper; New Jersey, George W. Flynn, W. 
H. Ponsford; New York Underwriters, H. 
D. Jones; Niagara, J. S. King; North Brit- 
ish, C, H. Ebbetts, S. R. Howard; North- 
ern, E. R. Buhler, H, T. Wilson; North- 
western National, C. B. Burke; Norwich 
Union, F, A. Staats, F, L. Holman. 


Ohio Farmers, S. J, MacMiner. 

Pennsylvania Underwriters, F. J. Haards; 
Pennsylvania, . M. Jacob; Philadelphia 
Underwriters, W. C. Hall; Phoenix, London, 
J. R. Banta and Paul Thompson; Phoenix 
of Hartford, F. C, Hatfield; Providence- 
Washington, L, H, F. Peck. 

Queen, M. B, Jones. 

Reliance, E. J. Carter; Rhode Island, R. 
A. Osborne, R. A. McDonald; Rochester 
Department of Great American, F, J. King; 
Royal, James Keeley, W. S. Anderson; 
Royal Exchange, A. N. Hamilton. 

Scottish U, & N., A. MacKechnie; Spring- 
field, W. KE. BrewSter, A. L. Mooney; St. 
Paul, G. L, Erchells; Standard,N. J., W. M. 
Crozer. 

U. S. Fire, Lloyd H. Octjen. 

Westchester, F. G. Smith. 

Yorkshire, 8, H. Davey. 
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COVERED JUST IN TIME 
First Loss In Many Years Occurs 
Twenty Days After Issuance of 
$20,000,000 Floater 
Within twenty days after an inland 
marine merchandise transportation 
floater, based on $20,000,000, had been 
placed on the American Printing Com- 
pany of Fall River, Mass., covering cot- 
ton domestics packed in bales or cases 
while en route from [all River to ware- 
houses, steamship companies, or con- 
signees, a loss occurred, although the 
assured state that there had been none 
previously for many years while the 
company was unprotected by any insur- 
ance, The coverage is against fire, 
theft and pilferage, and the present loss 

comes under the theft clause. 

A full truck load of cotton piece 
goods, including four cases of material 
owned by the American Printing Com- 
pany, valued at $1,600, was left un- 
guarded by the driver for about half an 
hour early in the morning of January 5 
while the truck was at one of the ware- 
houses in New York. When the driver 
returned, the truck, horses and goods 
had disappeared. Later, it was estab- 
lished that the driver was an accom- 
plice of the thieves and some of the 
cases were recovered. None of these, 
however, belonged to the American 
Printing Company. The loss limit on 
any one truck under this floater is fixed 
at $35,000. 

The policy was placed through Harry 
M. Messinger, connected with C. G. Val- 
entine & Co., brokers and average ad- 
justers, and the company covering the 
risk is the United States Lloyds, which 
is under the management of Appleton 
& Cox. 

* a * 


See Insurance Man About Motor Service 

Harry C. Behrens, brother of Fred 
Behrens of Bagot & Co., makes daily 
tours of the insurance district, repre- 
senting the R. & T. Motor Service Cor- 
poration, 521 West Fifty-seventh Street, 
New York City, the largest automobile 
repair shop in town. 


* * #* 


Goes With Barto & Wood 


William H. Buri, for the past two 
years with the North British & Mer- 
cantile, has resigned to become affiliated 
with Barto & Wood, Brooklyn agents. 
Mr. Buri has been a bookkeeper with 
the North British and in his new con- 
nection will assist Mr. Wood. 


HIGGINS TO SOLICIT 
Joseph F. Higgins has been appointed 
solicitor for the metropolitan depart- 
trent of the Continental, after having 
been secretary to Second Vice-President 
Hoey for the past eighteen months. Mr. 
Aiggins succeeds Thomas F. Clark, who 
was recently made special agent for 
Manhattan and Brooklyn of the Evans 
fleet. 
*- ¢* * 
Operation on Gerald Lowe 
An operation on Gerald Lowe, of the 
loss department of Johnson & Higgins, 
was performed last week. Mr. Lowe, 
who is a brother of Henry W. Lowe, 
has been suffering from mastoid. 
* * + 


FORM PARTNERSHIP 
Arthur 8. Platza, of the marine de- 
partment of Stanford, Simmons & Co., 
and J. A. Gettenberg, of the soliciting 








THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARVFIELD, President 
FRED. A. HUBBARD, Vice-President 


E. S. JAR Secretary 
WILLIAM MOR ON, Asst. Sec’y 
HOME OFFICE 
Hanover Bldg., 34 Pine St. 


NEW YORK 


HOWIE & CAIN, Inc., Gen. Agents 
Metropolitan District 
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Fire Casualty Life 
RE-INSURANCES 
WILLIAM C. SCHEIDE & CO. 
(INCORPORATED) 


HARTFORD, CONN. 








Ss. D. McComb, Pres. 





C. P. Jennings, V.-Pres. 


O. E. Carter, Sec’y-Treas. 
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FIRE and MARINE INSURANCE 
Phone 53 Beaver Street Cable 
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GENERAL AGENTS 


SCHAEFER & SHEVLIN 


New York, N. Y. 


FIRE and AUTOMOBILE INSURANCE 


Excellent Facilities for Handling Suburban Business 


Phones John 1167, 1168 














NEW YORK STATE: DEPARTMENT 


SUPERIOR FIRE INSURANCE CO. OF PITTSBURCH, PA, 
ALLEMANNIA FIRE.INSURANCE CO. OF PITTSBURGH, PA. 


CAPITAL FIRE INSURANCE CO, OF CONCORD, N.H, 
GEORGIA HOME INSURANCE CO. OF COLUMBUS, GA, 
UNITED AMERICAN INSURANCE CO, OF PITTSBURGH, PA. 


PERCY B, DUTTON, Manager, ROCHESTER 
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New Jersey Insurance Co. 








Capital: 
One Million Dollars 


Cc. P. STEWART, President 
ARTHUR HOYT, Vice-Pres. 


Head Office: 
40 Clinton St., NEWARK, N. J. 


J. B. GUTHRIE, Secretary 
F. L. BROKAW, Treasurer 








WESTERN DEPT.: Insurance Exchange Bldg., Chicago, Ill., H. H. INGALLS, Mgrs 


PACIFIC COAST DEPT.: 





140 Sansome St., San Francisco, SEELEY and CO., Mgr 
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PHILADELPHIA 
ADEQUATE ! CL ARENCE A. KROUSE & CO. SATISFACTION 
FACILITIES LOCAL aNp GENERAL AGENTS SERVICE 
ALL LINES 325 WALNUT STREET PHILADELPHIA, PA. ALL LINES 
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What Great Conflagration in Kansas City 
Stock Yards Taught the Companies 


By George Richards, Richards & Affeld, New York 


October 15, 1917, a fire occurred in 
the great stock yards of Kansas City, 
and some alien enemy was believed to 
be responsible for the origin of this con- 
flagration, because the fire started si- 
multaneously in different parts of the 
yards, which spread out for miles with- 
in the city limits. Some ten thousand 
cattle were destroyed or injured by the 
fire, and thousands of other cattle were 
so mixed up that all trace of ownership 
was lost. The number of different con- 
cerns interested in the loss as owners 
of cattle exceeded five hundred and 
sixty, and among the claimants was the 
large packing house of Wilson & Co. 


Novel Form of Policy 


The Kansas City Live Stock Exchange 
had previously taken out a novel form 
of fire insurance policy from the Hart- 
ford Fire Insurance Company, running 
to the Exchange as the sole insured, 
but for the benefit of all concerned, in- 
cluding the multitude of shippers of cat- 
tle into the yards, and all brokers and 
all purchasers of cattle from the yards, 
for the term of five years. This policy, 
which was still subsisting at the time 
of the loss, was without limit of amount, 
though there was a limit in the amount 
that could be recovered for any one 
animal. The policy covered all losses 
by fire, including also mixing of cattle, 
occurring within the yards at any time 
during the term of the insurance. The 
premium consisted of ten cents a car- 
load of cattle shipped into the yard. 
The policy contained the following 
clause, which has become the subject of 
important litigation: 

“Loss under this policy shall be adjusted 
with and payable to C. T. McCoun, presi- 
dent, or his successor in office for the use 
and benefit of the owners of the property 
injured or destroyed.”’ 

The losses growing out of this ex- 
traordinary casualty were adjusted by 
the president of the Exchange, aided by 
several prominent experts selected by 
him, at the sum of one million seven 
hundred and thirty-three thousand seven 
hundred and seventy-nine dollars and 
ninetymine cents within the brief pe- 
riod of one month after the fire, and 
immediately, to-wit, on the 15th day of 
November, 1917, this huge sum was paid 
to the Exchange by the Hartford Fire 
Insurafice Company, in full settlement 
of its liability under the policy, which 
was thereupon surrendered to it and 
cancelled. 

Wilson & Co.’s Claim 

Wilson & Co. had a claim of some 

sixty thousand dollars, which had been 
presented to the president of the Ex- 
change, and which had been rejected 
by the president and his experts, and 
based upon that claim, Wilson & Co. re- 
cently brought action in its own name 
in the Supreme Court of this State, 
against the Hartford Fire Insurance 
Company. In that action, Wilson & Co. 
contended that the clause in the policy 
above quoted did not deprive a benefi- 
ciary of its right of maintaining an in- 
dependent action upon the policy. The 
insurance company contended, on the 
other hand, that by the policy clause in 
question the president of the Exchange 
was created the trustee of an express 
trust, to adjust and to collect the entire 
loss that might be sustained under the 
policy, and that the only remedy which 
a beneficiary could have would be in an 
equity suit in which the beneficiary 
must show that the trustee had been 
faithless to his trust. 
‘ The lower court decided in favor of 
the plaintiff. The Appellate Division 
has just unanimously reversed in favor 
of the Insurance Company. Cravath & 
Henderson represented Wilson & Co., 
and Richards & Affeld the Hartford 
Fire Insurance Co. 

The Appellate Division, by Mr. Jus- 
ee Page, among other things, says: 

Where a policy of insurance is made 


payable to the assured or to some other 
person for the use of third persons the 
assured or the person named in the policy 
is constituted trustee of an express trust, 
who is authorized under Section 449 of the 
Code of Civil Procedure to prosecute an 
action upon the policy. (Greenfield vs. 
Mass. Mu. Life Ins. Co., 47 N. Y. 430, 435; 
Cone vs. Niagara Fire Ins. Co., 60 id. 619, 
625.) The Exchange or its president was 
not a mere collection agent, nor do those 
cases apply which arise out of marine in- 
surance when the broker takes out a policy 
for whom it may concern. In such cases 
the broker is acting as agent for an undis- 
closed principal, in which case the prin- 
cipal can sue upon the policy. In the in- 
stant case, the contract was to be per- 
formed by the trustee. The beneficiaries’ 
rights were limited to the distribution of 
the fund after it was paid over by the de- 
fendant, Nor was this a mere naked trust. 
The Exchange was obligated to pay the 
premiums, and in the event of fire it was 
to use due diligence to remove the live 
stock to a place of safety, to minimize the 
loss, and the president of the Exchange 
was to adjust the loss and to receive pay- 
ment under this policy. The contract was 
not made for the sole benefit of the plain- 
tiff. It was not made for its benefit at all, 
unless it had live stock in the yards of the 
Stock Yards Company at the time of the fire 
and then the policy was only for its benefit, 
because it was one of many similarly 
situated, It was clearly the intention of 
the parties to the policy that the loss 
should be adjusted by and paid to the 
president to avoid a multiplicity of claims 
and actions; It would only be in the case 
of the refusal of the president to adjust 
the loss or having collected to fail to pay 
over that a right of action might arise in 
the plaintiff. There are no facts stated in 
this complaint that tend to support such a 
cause of action. It is alleged that the 
proofs of loss were presented by the Ex- 
change and that it performed all the terms 
and conditions of the policy. It does not 
state whether the defendant paid the 
president of the Exchange, or refused pay- 
ment. It does not allege any demand made 
upon the Exchange or its president, either 
for payment or that it bring an action. If 
plaintiff has not right of action it would 
be one in equity in which the Exchange 
and possibly the president would be neces- 
sary parties. The order should be reversed 
with $10 costs and disbursements, and de- 
fendant’s motion granted and the judgment 
entered dismissing the complaint, with 
costs.” 


This case will be the leading case for 
this unusual form of insurance which 


INSURANCE STOCKS 


In a page advertisement in the Hart- 
ford “Courant” Richter & Co., Hartford 
and New York stock brokers, say: “The 
year 1919 will go down in history as the 
greatest insurance year yet recorded. 
We are prepared to quote local and out- 
side insurance stocks to anyone inter- 
ested in them. We highly recommend 
this class of investment as, in our 
opinion, the past year is only a forecast 
of the future for insurance companies.” 





E. R. Hunt & Co. have been appointed 
Philadelphia representatives by the 
Massachusetts Fire & Marine. 


has been recently devised for use in the 
great stock yards of this country. 


Insurance to Meet the Case 


A moment’s thought will show the ne- 
cessity for this form of insurance to 
meet the case. The cattle come from 
farmers and from the neighboring 
states. Each farmer ships only inter- 
mittently and can hardly afford to have 
a running policy for the term of the 
year. The cattle remain in the yards 
on the average only a few hours, and 
accordingly those interested prepared a 
general form of insurance, which should 
adequately protect all interests for a 
long period of time. 
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HORATIO N. KELSEY, Manager 
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Cash Capital ....... 


JOHN KAY, Vice-President and Treasurer 
NEAL BASSETT, Vice-President 


Firemen’s Insurance Co., Newark, N. J. 


January 1, 1919 
gab aces keaaee $1,250,000.00 
Net Surplus ............ 


SURPLUS TO POLICYHOLDERS. $3,496,144.00 


DANIEL H. DUNHAM, President 


J. K. MELDRUM, Assistant Secretary 


..... .$2,246,144.00 


A. H. HASSINGER, Secretary 








of Watertowon.0B. 


Fire, Marine, 
Automobile, Sprinkler Leak- 
age, Riot and Explosion In- 


E. A. MORRELL, 205 Walnut Place, Phila., Special Agt. MIDDLE DEPT. 
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A. H. TRIMBLE, Prest. 


Capital $400,000.00 





The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 
EDWARD HEER, Sec’y and Treas. 


Why not make room in your agency for a conservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 
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ep an Pete City. It is agreed that capacity on behalf of minors or incom- 


if by reason of fire, any of the above 
described property being damaged or 
destroyed by fire, the assured being 
held liable for loss on account of error 
or omission of himself or his employes, 
this company shall be liable to the as- 
sured for an amount not exceeding the 
assured’s liability nor for an amount 
in excess of the insurance hereunder.” 
Leased Land 

According to the policy conditions, 
insurance is null and void if a building 
stands on leased land unless agreed to 
by the insurance company. Therefore 
it is necessary to have a privilege on 
the | olicy to cover this condition. A 
moral hazard is involved in cases where 
buildings stand on lands the leases 
of which are expiring and cannot be 
renewed, 

Leases with the “self-reducing” clause 
are commonly written and the premium 
is obtained in the following manner: 
Policy written for eleven years for the 
full amount of $110,000, the tenth year 
for $100,000, and so on to the fist year, 
$10,000, which added together, equals 
$660,000, divided by eleven years, equals 
$60,000, and the premium is figured on 
the $60,000 amount, but in case of loss 
the first year, assured could collect 
$110,000, the second year $100,900, and 
so on, deducting $10,000 for each year 
the lease has to run. It is also cus- 
tomary to write this insurance specify- 
ing so much reduction per month, In 
this case the premium may be computed 
upon an amount representing the aver- 
age between the policy amount at the 
beginning of the first month and at the 
beginning of the last month of its term. 
See Leasehold Insurance; see Fire 
Clauses. 

Leasehold Insurance 

Leasehold insurance—this class of in- 
surance should be written cautiously. 
The first and foremost thing to be con- 
sidered is the fire ciause which is em- 
bodied in almost every lease. This 
clause varies in a great many instances 
and has a direct effect or bearing on 
the loss adjustment. The lease should 
be carefully scrutinized by the under- 
writer to ascertain what restrictions are 
included, as for instance, “building is 
not to be used for a certain class of 
business or tenant.” The neighborhood 
may change and property could not be 
leased for same purpose, making lease- 
hold insurance very undesirable. Be 
sure the lessee -has a good bargain. An 
assured may take a building during 
prosnverous times and later be wwsing 
money in consequence of change of 
trade. : 

The best form of leasehold insurance 
from the companies’ standpoint is where 
the conditions of the lease call for a 
total destruction of the building before 
the owner can elect to cancel the lease. 
Under a valued form, when it is op- 
tional with the lessee or owner to can- 
cel lease, the proposition is a poor one. 
In this latter case the building may suf- 
fer a small damage and the lessee or 
owner decide not to rebuild, in which 
case the insurance company would be 
forced to pay a total loss up to the 
amount of the policy. 


If no fire clause appears in the lease ' 


it would be acceptable, as under com- 
mon law, the lease could not be termi- 
nated unless the building is totally de- 
stroyed by fire. There are a number of 
insurable interests on the part of a 
lessee, He may have paid full rental 
in advance with no right of abatement, 
or he may have obligated himself to pay 
rent during the entire term of lease 
even though the premises should be 
destroyed by fire. He may occupy the 
demised premises himself and owing to 
an advance in the value of the lease- 
hold interest he may take out insurance 
to cover this increased value. (John L. 
Seeber.) See Value of Lease; also 
Profits of a Lease. 
Appraisals for Co-Insurance 


When it is desired to insure buildings 
held by trustees, executors, adminis- 


trators or others acting in a fiduciary 


petents, a certified appraiser may be 
engaged to fix the amount in advance 
so that the policies will comply with the 
provisions of the co-insurance clause. 
Appraisers’ fees are usually as follows: 
Valuation $10,000 or under, $10; $10,000 
to $20,000, $1 per thousand; $20,000 to 
$100,000, $20 for first $20,000 and 50 
cents per $1,000 in excess over $20,000; 
$100,000 or over, $60 for first $100,000 
and 25 cents per $1,000 for the excess 
of $100,000. 


Floor Arches 

Various systems of ‘construction of 
floor arches are described. A _ picture 
of the Guastavino tile arch is shown 
and this system is described in part as 
follows: 

“Guastavino system consists of arches 
of hard-burned tiles laid in three 
courses and is used more generally in 
public or semi-public buildings, These 
tiles are 1 inch by 6 inches by 12 inches 
and are laid in neat Portland cement, 
breaking joints. 

“The arches are designed especially 
for each building and may be either 
dome or barrel-shaped. The dome 
arches have been used for rooms as 
large as 70 feet square and may be laid 
with a decorative tile requiring no 
finish. The essential point of this sys- 
tem is, that the best cement must be 
used. The concrete is simply a filling. 
There are no steel supporting members 
in the arch,” 

Among the other systems described 
are the Columbian Beam Plate, Combi- 
nation Arch, Excelsior Arch, Expanded 
Metal Flange Type, Fawcett, Haver- 
straw, Hennebique, Herculean, Johnson- 
Long-Span, Kahn, Lee Tollow-Tile and 
Cable Rod, Mackolite, Melan, Merrick, 
McCabe, Metropolitan, Mushroom, New 
York Reinforced, Pelton, Ransome, 
Rapp, Roebling, Schuster Long Span, 
Separately Molded, Trussit, Truss and 
Unit Systems. 


FEW FREEZE-UPS 


The warnings sent out by the dif- 
ferent associations and companies in 
regard to the danger of sprinkler leak- 
auge systems freezing seems to have 
produced results, as relatively few 
losses from this source have been re- 
ported for the first part of the winter. 
No figures on the various companies’ ex- 
perience will be compiled until Feb- 
ruary, when it will be definitely known 
just what the loss ratio on this class 
has been for this winter. 
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London » Lancashire 
Sire Insurance Co. Ltd. 


OF LIVERPOOL, ENGLAND. 





























Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 
CHAS. H. POST, U. S. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 














‘National Fire Insurance Company 
OF HARTFORD, CONN. 
Statement January 1, 1919, to New York Insurance Department 


LIABILITIES 
Cambie Gene, OT Gio cess vescerccscevesesseissctziccscsecccess $2,000,000.00 
Funds reserved to meet all Liabilities, Re-insurance Re- 
OU, TE GOR nccccscnscsscccccesecstcccecccescensecss 12,099,026.56 
Unsettled Losses and other ClaimS...............:..es-seeeseees 2,639,627.17 
Net Surpius over Capital and Liabiiities vennepinsarbasseieas ° 4,518,138.12 


Total Assets January 1, 1919................-$21,256,791.85 
H. A. Smith, President F. D. Layton, Vice-President C. B. Roulet, Ass’t Secretary 
G. H. Tryon, Vice-President §S.T. Maxwell, Secretary F. B. Seymour, Treasurer 


SURPLUS TO POLICYHOLDERS............$5,980,020.79 
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HARTFORD, CONN. 


REINSURANCE 











THE YORKSHIR INSURANCE CO., LTD. 


OF YORK, ENGLAND 
Established 1824 
FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT 
AND EXPLOSION INSURANCE 
U. S. BRANCH, 80 Maiden Lane, New York. 


DUBOIS, United States Managers. ERNEST B. BOYD, Underwriting Mer. 
PRAN k $. MARTIN, Asst. Manager. HARRY F. WANVIG, Branch Secretary. 


Assets, $2,144,572.69 Surplus, $1,023,469.75 
RQEPARTMENT MANAGERS: 





in S POL escaccoccccesce Hate &. Brown & Oa. ccceae »New York, N. Y. 
70 Main Street eee es : ETE PCAS pater = oo ——, eecsecoescoesanses ..San > + 
~ : y ROLINA-VIRGINIA .ccccccsseHarry R. Bush .......cccevee ..Greensboro, N. C. 
SABANAC LAE, N. Y. SOUTHEASTERN an sccssceseos OTN 2 TURE 50000 ical :. Atlanta, Ga. 
LA. & MISSISSIPPI ............James B. Ross ....... peescecce esos New Orleans, La. 

















F. H, HAWLEY, Pres. 


, LE ROY, OHIO. pf 


ORGANIZED 1848 W. E. HAINES, Secy. 


Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,293,741.00 
AN AGENTS COMPANY 


E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey and New York 
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American Companies 
To Use Fire Marks 


PROPERTY INSURED IN ORIENT 





Bronze Plates Originally Affixed to Ex- 
terior of Houses as Guides to Fire 
Brigade 





It became known this week that the 
American Foreign Insurance Association 
will use fire marks in some of the Ori- 
ental countries. These plates, made of 
copper or bronze, are attached to the 
exterior of premises insured. They 
were originated in the early days of 
fire insurance and used as a guide to 
the fire brigade. 


Many interesting stories are told of 
fire marks in the early days. If, in the 
event of a fire, a brigade arriving on 
the scene found it was not their office 
which insured the risk, and that no sur- 
rounding property in which they were 
interested seemed to be in danger, they 
went home again. In fact, the brigade 
was formed for two objects; first, as an 
inducement to people to insure because 
of its protection, and, secondly, to en- 
able the company to save as much of 
the property insured with it as possible. 

At the time of the introduction of 
fire marks it was claimed that they 
were issued “to prevent fraud in get- 
ting any policy by indirect means after 
a house is burnt,” and that “no house 
is to be esteemed a secured house until 
the mark hath been actually affixed 
thereon.” 

The regulations of another institution 
decreed that “no house, chamber, or 
room was to be deemed insured until 
the mark of the Contributionship was 
placed thereon.” 

“Links With the Past,” the book which 
tells the history of the Eagle, Star & 
British & Dominions, quotes one writer 
as saying: “The marks would operate 
to prevent incendiarism, in times of po- 
litical excitement and popular commo- 
tion, as indicating that the loss follow- 
ing upon the destruction of the prem- 
ises would not fall upon owner or occu- 
pier but upon the insuring office; and, 
during the Gordon and other riots, this 
belief was realized.” 





ELECT H. P. MOORE MANAGER 

Howard P. Moore, who recently re- 
turned from a fourteen months’ trip 
around the world, has been elected man- 
ager of the American Foreign Insurance 
Association. 





H.KRAMER 
ADJUSTER 


FOR INSURANCE COMPANIES 
59 Maiden Lane, New York City 


MADE 20 PER CENT PROFIT 





Attempt Being Made to Save First Re- 
Insurance Company; Special 
Meeting February 19. 

According to the figures issued by the 
First Reinsurance Company of Hartford 
as of September 30, 1919, a profit of 20 
per cent has been realized for the first 
nine months of 1919. Since the publish- 
ing of these figures there has been a 
strong feeling that the company should 
be saved and the feeling has been grow- 
ing as the successive reports show the 
prosperous condition of the company’s 
business. 

If the stockholders approve, it was 
learned Monday, despite the fact that 
under the statute the company is in the 
process of liquidation, an attempt would 
be made to save the company in its cor- 
porate existence as a re-insurance com- 
pany with the continuation of headquar- 
ters in Hartford. 

The present movement to save the 
company depends upon the formation 
of a syndicate which will be satisfactory 
to the alien property cutsodian and the 
submission of a bid believed to be ade- 
quate. By reason of his connection with 
the company, President H. H. Stryker 
cannot participate in the syndicate. He 
is interesting local financial men and 
institutions, however, in an attempt to 
keep the company going, as are direc- 
tors of the company and Samuel Lud- 
low, Jr., the secretary-appointee of the 
alien property custodian. 





MARINE DIRECTORS’ MEETING 

At a meeting of the Board of 
Directors of the Marine Insurance Club, 
held Wednesday afternoon, an informal 
committee of three was appointed to 
consider the tone of the underwriting 
market on the question of uniform 
policies and clauses preparatory to the 
appointment of a committee of seven, 
three underwriters, two brokers, and 
two bankers, to make the necessary 
policy changes. This informal com- 
mittee, which consists of R. T. Marshall, 
of Willcox, Peck & Hughes; H. H. 
Reed, of Platt, Fuller & Co.; and D. R. 
Englar, of Harrington, Bigham & 
Englar, will also confer with members 
of the American Institute of Marine 
Underwriters for the purpose of getting 
the co-operation of that organization, if 
possible, in this movement for standard 
forms. 








STRENGTH 


INTEGRITY SERVICE 





HENRY I. HOUGE, J. H. VREELAND | A ; 
ssistant Secretaries — Harthonk — —_ 
A BROAD UNDERWRITING SERVICE TO AGENTS 
Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, ete. 
Works in Harmony with American Agency Principles and Practices 



























LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 
AND CUBA 


E. F. FLINDELL 
INSURANCE 


1 LIBERTY STREET Telephone John 2612 


LOCAL OFFICES 


JERSEY CITY, N. J. BROOKLYN, N. Y. NEWARK, N. J. 
Montgomery St. 153 Remsen St. 915 Clinten St. 
Tel. 216 Montgomery Tel. 2504 Main Tel. 614 Mulberry 





NEW YORK 











HERBERT BUXTON 
92 WILLIAM ST, N. Y. CITY 
JOHN 3484 


Issues the Most Attractive Automobile Policyin a Non-Conference 
Company 











JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 
40 CLINTON STREET | FIRST | 80 MAIDEN N LANE 
Phone Market 636 SERVICE 


Bag John 450 











207th Year 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 


PACIFIC DEPARTMENT: 
N. W. Cor. Sansome & Sacramento Sts. 





San Francisco, Cal. 














Binders Effected on Risks Anywhere in the U. S. & Canada 
Phone John 4613 


BERNHARD JNSURANCE AGENCY 


43 Cedar St., 
New York City 


Scottish Union & National 
Atlas Assurance Co. 


1 Montgomery S&t., 
Jersey City, N. J. 
Fireman's Fund 

Home Fire & Marine 


Rhode Island Insurance Co. 
Nationale of Paris 






















ROYAL 


INSURANCE 





THE LEADING FIRE COMPANY 
OF THE WORLD 
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Just say: 


“Insurance 
Man”— 


the open sesame 
to every courtesy 
within our power. 











Room with de- 
tached bath $1.50 
and $2.00 


Private bath $2.50 
and $3.00 


BREVOORT Hotel 


Insurance Headquarters 
MADISON ST.—East of LaSalle 


CHICAGO 
LAURENCE R. ADAMS, Sec’y & Mer. 





BRITISH AMERICA 


ASSURANCE CO. 


Incorporated 1833 
Toronto, Canada 


Fire, Explosion—Riots, Civil 
Commotions and Strikes 


WESTERN 


ASSURANCE CO. 
OF TORONTO, CANADA 


Fire, Explosion—Riots, Civil Commotions 
and Strikes—Marine and Tornado 


Insurance 
UNITED STATES BRANCH Statement, January 1, 1919 

AGOGO ccccccccccccccoccecescoses $2,462, 162.24 
Assets ....... resend bl ee . -$4,093,580.53 Liabilities ..++.ssssseeeseeseees 1,645,684. 41 
Surplus in United States........ 1,733,616.33 Surplus in United States...... 816,497.83 

Total Losses Paid in United Total losses paid in United 

States from 1674 to i916 States from 1674 to 916, 
inclusive ....cecscsceceereese $45,098,683.86 ‘oeuere PPTTTTITITT TTT TTT $26,197.82 S@ 


. MEIKLE, Pres. & Gen. Mgr. 





W. B. MEIKLE, President 











CRUM & FORSTER 


GENERAL AGENTS 


95 WILLIAM STREET NEW YORK CITY 


The North River Ins. Co., N. Y. 
United States Underwriters’ Policy, N. ¥. 
Union Fire Ins. Co., Buffalo, N. Y. 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D. C. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 
San Francisco, California 


F. M. GUND, Mgr. Western Dept. 
Freeport, Illinois 
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Summer Camps in 
The Adirondacks 


By CLINTON J. AYRES 
Saranac Lake, N. Y. 











The term “Adirondack Camp” has a 
very delusive meaning to the average 
person, who immediately associates this 
class of property with the old-time 
rough shack or tent in the Adirondack 
Mountains when the ardent hunter and 
fisherman sought. these lures before 
modern civilization hewed its way into 
the wilds with railroads and palatial 
accommodations, and the more recent 
good roads making travel with the 
luxurious limousine and touring car pos- 
sible. As the city apartments have re- 
placed the once popular country home 
(in the old sense of the term), so the 
old-time “camp” has virtually become 
the “country home” with all the luxury 
conveniences and comforts demanded 
by those seeking the quiet and rest so 
much needed as a diversion from the 
rush of the business and social whirl of 
to-day. 

From an insurance underwriting view- 
point the desirability of this class has 
likewise undergone a change. 

Improved conditions of these summer 
homes, or camps, have been justly rec- 
ognized by the companies familiar with 
this class. There was a time when they 
were considered “Ko” risk because of 
the metal chimney hazard and other 
poor construction features, and they 
were rated at a flat minimum rate. Now 
there is a proper schedule rating. On 
March 1, 1914, a schedule rate was 
adopted with credits for warranties, 
such as the “caretaker warranty,” when 
a caretaker resides on the premises 
continually; “standard chimney war- 
ranty, the “forest exposure warranty”; 
“foundation warranty,” thus giving the 
camp owner the benefit of these bet- 
tered conditions in a just and equitable 
rate. 

The rating plan above described calls 
for a more efficient service on the part 
of the writing agent. 

Much of this class of business is con- 
trolled by the metropolitan broker, who 
must depend on the companies’ agent 
for the proper surveys and policies 
with proper clauses and warranties and 
rate. While the values on these lines 
in many cases are high, yet, the broker 
controlling the lines does not feel justi- 
fied in sending his engineer, the dis- 
tance and expense being so great. 

Therefore, the brokers are depending 
more and more on the local agent to 
represent them in this connection. The 
local agent who is alive to these con- 
ditions and the meaning of the word 
service can render a real service to the 
broker that becomes invaluable. 

This new condition then calls for the 
more efficient local agent, and, if his 
work is done right, which means more 
time and expense than is fully appre- 
ciated by either company or broker, he 
finds himself playing more than a dual 
role, which, however, helps to make this 
class the more desirable risk sought 
after by insurance companies. 


New Insurance Bills 
In Legislature 





RATE INFORMATION IN DEMAND 





Measure to Prohibit Discrimina- 
tion—Inland Risks Exempt from 
Rebating Provisions 


Ross 





The following is a digest of insurance 
bills introduced in the legislature at Al- 
bany: 

Assembly Intro No. 60, introduced Jan- 
uary 12 by Mr. Ross. This inserts two 
new sections, 114-2 and 114b, in the in- 
surance law, prohibiting discriminations 
of fixed minimum rates or rates fixed 
on basis of fixed schedules. Every in- 
surer or agent must within ten days 
after written demand furnish to persons 
upon whose property or risk a rate has 
been fixed, full information as to such 
rate. 

Senate Intro No. 65, Print No. 65, 
amending section 65 Insurance Law, by 
providing that the provisions relating to 
rebating and discriminations shall not 
apply to insurance upon inland risks. 

Assembly Intro No. 18, Print No. 18, 
introduced January 12 by Mr. Donohue 
(minority leader in the Assembly), 
amending subdivisions 7 and 11, section 
3, Workmen’s Compensation law, by in- 
cluding in definition of compensatable 
injuries all diseases and illnesses caused 
or induced by the nature of the employ- 
ment, 

Assembly Intro No. 48, Print No. 48, 
introduced January 12 by Mr. Ullman, 
amending sections 12, 18-20, Workmen’s 
Compensation law, by providing that 
compensation shall be allowed from day 
of disability, that notice of injury shall 
be given within five instead of ten days 
after disability and that after expira- 
tion of seven instead of fourteen days’ 
disability claim for compensation may 
be presented to employer. 

Assembly Intro No. 49, Print No. 49, in- 
troduced January 12 by Mr. Uull, amend- 
ing subdivisions 1, 2-3-4-5-7. and section 
16, Workmen’s Compensation law, by 
increasing from 662-3 to 100 per cent 
of average weekly wages the amount to 
be paid for total, permanent, temporary 
total and permanent partial disability 
and making other changes. 

Assembly Intro No. 52, Print No. 52, 
introduced January 12 by Mr. Ullman, 
concurrent resolution Senate and As- 
sembly, proposing amendment, by per- 
mitting legislatures to enact laws for 
payment of compensation for occupa- 
tional diseases of employes. 

Assembly Intro No. 92, Print No. 92, 
introduced January 12 by Mr. Hender- 
son, amending subdivision 5, section 15, 
Workmen’s Compensation law, by pro- 
viding that compensation payments un- 
der subdivision 3, except in case of loss 
of hand, arm, foot, leg or eye, shall not 
exceed $20 per week instead of $15 as 
at present. 





“JOE” BIGGERT TO MOVE 


Joseph M. Biggert, of the Aetna, one 
of the most distinguished of the adjust- 
ers, will leave the office he has occu- 
pied at 95 William Street for so many 
years that he is afraid to count them, 
because the space is to be taken by 
Crum & Forster, who are crowded for 
room. 








PHOENIX 


Assurance Company, Ltd., of London 
(Established 1782) 


FIRE 


AUTOMOBILE—USE AND OCCUPANCY—TORNADO—SPRINKLER 
LEAKAGE—EXPLOSION AND RIOT AND CIVIL COMMOTION 


HEAD OFFICE FOR THE UNITED STATES. 
100 William Street, New York City 


Percival Beresford, Manager 














Great American 
Insurance Company 


New Pork 


INCORPORATED - 1872 


PAID FOR LOSSES 


$105,437,708.58 
@TATEMENT JANUARY 1, 1919 


$5,000,.000.00 


RESERVE FOR . OTHER 12.¢ 


15,231,512.92 


ET SURPLU US 


10,6 1 9,509.09 
30,851, ‘O22. O 1° 


*Includes $134,574, a. Excess Deposit in Canada 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3ist, 1918 


United States Government Liberty Loan bonds owned 
by the Company exceed its entire capital stock of | 
$5,000,000—a striking indication of true patriotism 


Home Office, One Liberty Street 
New York City 


Western Department 
WALTER H, SAGE, Gen’! Mér. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, Ill. 

Boston Office 


ROGERS & HOWES, Managers 
| 4 Liberty Square, Boston, Mass. 





Pacific Department 
GEORGE H. TYSON, Gen’! Agent 
210 Sansome Street 
San Francisco, California 


Marine Department 


WM. H. McGEE & CO., Gen’! Agts. 
15 William Street, New York City 




















Greater Capacity for Local Agents 








Use our unlimited capacity and wide experience for placing additional lines 
of insurance beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British 
Companies maintaining United States deposits. Immediate telegraphic 
binders given. 


MARSH & MCLENNAN 


Insurance Exchange 
CHICAGO 
80 Maiden Lane 1615 California St. 114 Sansome St. 
NEW YORE DENVER SAN FRANCISCO 


901 Ford Bldg. 302 West Superior St. 263 St. James St. 
DETROIT DULUTH MONTREAL 


The Best there is in Insurance Service 


107 8. Fifth St. 
MINNEAPOLIS 


23 Leadenhall St. 
LONDON 

















DED 
aun 799 


128TH YEAR 


Insurance Company of 


NORTH AMERICA 


PHILADELPHIA 





Cash Capital $4,000,000.00 
Assets over $32,000,000.00 
Losses Paid Since Organization a $209,000,000 


The Oldest American Stock Incurance Company 


AUTOMOBILE MARINE 


FIRE 
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MARINE DEPARTMENT 
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Court Gives Definition of ‘‘Pilferage’’ 


A decision of unique interest in the 
Municipal Court this week, gives an in- 
terpretation of the word “pilferage” in 
the transportation policy. The case is 
Charles Goldman & Co. vs. Insurance 
Company of America. Joseph L. Pra- 
ger was counsel for the plaintiff; Levy 
& Becker for defendant. Judge Cole- 
man’s decision follows: 

This is an action upon a policy of 
transportation insurance, and the deci- 
sion rests upon the construction of the 
word “pilferage” as used in the policy. 

The plaintiff shipped a wooden case, 
containing twelve pieces of cloth, each 
piece being wrapped in separate paper. 
Upon the arrival of the case at its des- 
tination five of the pieces of cloth were 
found to be missing, presumably having 
been stolen en route. Each of the 
twelve pieces contained approximately 
sixty yards, and was worth $116. 

The policy upon which the action is 
brought insured the plaintiff “against 
loss caused by ... theft... and all risks 
and perils of transportation, except as 
hereinafter specified.” Subsequently, 
after specifying various exceptions and 
limitations, the policy provides: “This 
policy covers the theft of an entire ship- 
ping package, but all pilferage is ex- 
pressly excluded, 

If the last quoted clause is left out of 
consideration, it is perfectly manifest 
that the policy covers the loss in suit. 
The defendant contends that the said 
clause limits the defendant’s liability to 
the theft of an entire shipping package. 
If the clause in question hau read, “This 
policy covers the theft of an entire ship- 
ping package only .. .” there would be 
no doubt; but in its present form there 
is certainly no such express limitation. 
The only express limitation is in regard 
to “pilferage” and all theft except the 
theft of an entire shipping package. If 
it should be so construed in this policy 
the plaintiff is not entitled to recover, 
because the loss in suit was clearly not 
the loss of an entire shipping package 
or of five entire shipping packages. as 
the plaintiff contends. 

What Dictionaries Say 

In the dictionaries “pilferage” is de- 
fined as follows: 

Standard—“Pilfer.” To steal or gain 
by petty theft; steal in small quantities; 
filch; as to pilfer pennies. To purloin in 
a small way; practice petty stealing. 
“Pilferage.” The practice of pilfering 
or the property so stolen collectively. 
Webster—“Pilfer.” To steal, specif., 
In modern use to steal in small quanti- 
ties, by taking articles of small value, 
or little by little; filch; also (rare to 
rob or plunder. 

Century — “Pilfer.” Rob, plunder, 
booty, spoil, to steal in small quantities; 
bractice petty theft. To steal or gain 
by petty theft; filch. 

It is clear from these definitions that 
the term “pilferage,” in so far aa it 
differs from the term theft, means a 
petty theft. I do not think it can prop- 
erly be construed as meaning a partial 
theft, regardless of whether or not it is 
petty. Defendant contends that the 
Clause, “this policy covers the theft of 
an entire shipping package.” extends the 
meaning of “pilferage” beyond its com- 
mon usage; but I do not think it hag 
ever been used in the sense urged by 
the defendant. We ought not to give 
the word an entirely new meaning mere- 
ly because the context is a little amblg- 
uous. If the defendant is right, then 
any partial loss by theft, even amount- 
"=llalheagr paom of a shipment and 
ae 5 lousands of dollars, would 

pilferage,” and the shipper woud 

hot be protected by the policy. 
io —y in suit was not petty, either 
iement or in proportion to the entire 
provided ': Defendant could have clearly 
Eat against partial loss if it had 
sired; the policy was drawn up by 


the defendant, and if it contains any 

ambiguity it ought to be construed more 

strictly against the defendant. 
Tamaion vs. North America 

Defendant relies upon the case of 
Tamaion vs, Ins. Co. of N. A. (68 Penn. 
Sp. Ct., 614). The policy in that case 
differed from the one under considera- 
tion in that it contained no general 
clause against theft, though there was 
a specific clause identical with the 
above quoted clause in this case. The 
cases are therefore, I think, distinguish- 
able; but if it is urged that the reason- 
ing of that case would apply with equal 
force to the present, I respectfully de- 
cline to accept that reasoning. 

Judgment is therefore directed for the 
plaintiff in the sum of five hundred 
eighty ($580) dollars, with ten days of 
execution. 

To give to the words “in any other 
manner” the legal effect suggested 
would prohibit a natural person any- 
where in the state from drawing a legal 
paper of any description or appearing in 
any court. This the Legislature has not 
yet indicated its intent to do (see also 
People vs. Title Guar. & T. Co., decided 
herewith). 

One of the well settled rules of stat- 
utory construction is that statutory of- 
fenses cannot be established by implica- 
tion, and that acts in and of themselves 
innocent and lawful cannot be held to be 
criminal unless there is a clear and un- 
equivocal expression of the legislative 
intent to make them such (People vs. 
Phyfe, 136 N. Y., 554). 

I am of the opinion that the defend- 
ant was not guilty of violating section 
270 of the Penal Law; that the Appel- 
late Division was right in reversing the 
conviction and discharging him, and its 
judgment should therefore be affirmed. 

Chase, Collin, JJ., and Hiscock, Ch.J., 
in memorandum, concur with Crane, J.; 
Hogan, J., concurs with McLaughlin, 
J.; Cuddeback, J., deceased. 

Judgment reversed, &c. 


ENDORSE MARINE EXHIBITION 

President Wilson, Secretaries Lane 
and Alexander, and John B. Payne, 
chairman of the United States Shipping 
Board, have given their hearty endorse- 
ment to the plans for National Marine 
Week, April 12-17, when the accomplish- 
ments of the American merchant ma- 
rine will be displayed throughout the 
country by a series of exhibits, parades 
and speeches. The New York exhibi- 
tion is to be held at the Grand Central 
Palace, where the growth of marine in- 
surance during and since the war will 
be one of the features. 





AGENTS FOR LE FONCIER DE 
FRANCE 
The British Isles Marine & General 
has been appointed sole marine under- 
writing agents for the United Kingdom 
branch of Le Foncier de France. 





Cable Address: NORMARINE 


rate adjusting. 


not equipped with bumpers. 


such “policies.” 


Auto Insurance Merit Rating 


Someone has raised the question as to whether we are not 
“cutting rates” by offering a merit rating discount on auto collision 
insurance for pleasure cars equipped with bumpers. 


The answer is an emphatic NO. 


The refinement of a rating schedule by means of credits for merit 
and penalties for demerit, if fairly applied, is not rate cutting but 


Since bumpers greatly minimize the loss from collision, we 
offer a rate discount for cars so equipped and we also charge a 
correspondingly higher rate for collision insurance on pleasure autos 


In other words, we reward the foresight of car owners who take 
such precautions and we penalize the careless and indifferent who 
fail to take reasonable precautions. 

If this policy of discrimination against careless car owners and 
on the other hand meeting careful folks halfway is 
then our judgment is open to criticism, not otherwise. 


We invite inquiries from agents and brokers who approve of 


Bankers & Shippers Insurance Co. 
1 South William Street, New York 


Phone Hanover 6930 


MARITIME UNDERWRITING AGENCY, Ine. 
J. SCOFIELD ROWE, President 


General Agents, Marine Branch 


“ 


cutting rates,” 




















BIGGEST COTTON CARGO 


“Daniel Webster” Carried It to Liver- 
pool; Worth More Than $5,000,000; 
Insurance 
In discussing the arrival of the “Dan- 
iel Webster,” which sailed from Gal- 
veston to Liverpool with the largest 
cotton cargo ever carried in one bot 

tom, a British paper says: 

“This is the biggest cotton cargo ever 
carried. It consists of 33,000 bales, 
which is variously estimated to be worth 
£1,000,000 to £1,500,000. An amount of 
this. magnitude takes a considerable 
amount of placing, although the facili- 
ties which the English cotton pool, and 
the new American concern of a similar 
nature, render the fulfilling of so large 
an order easier than would be the case 
were the interest other than cotton. Of 
course there have been many cargoes 
worth more than this carried in the 
past, but in the case of more valuable 


commodities, such as bullion and gems, 
there is: less risk of loss, and under 
writers are able to write considerably 
bigger lines than they dare on such 
easily damaged stuff as cotton The 
‘Daniel Webster’ is a new vessel of 
8,000 tons gross register, and is regis 
tered as the property of the United 
States Shipping Board, though it is be 
lieved that she is now owned privately.” 


E. M. SHEPHERD RETIRES 

London, Jan. 5.—-E. M. Shepherd, un 
derwriter for the Ocean Marine Insur 
ance Company, London, has retired, and 
is succeeded by C. B. Griggs, assistant 
underwriter. Mr. Shepherd has a ree 
ord of thirty years service with the 
Ocean Marine. 


VISITING HOME OFFICE 

Edgar H. Lion, assistant underwriter 
for the marine agency of Brown & Son, 
of San Francisco, is in New York on a 
visit to the home office of the Globe & 
Rutgers, the marine interests of which 
brown & Son handle for the Pacific 
Coast territory 


Telephone: BROAD 3265, 3266 


NORWEGIAN MARINE- & TRANSPORT- INSURANCE . CO.’S 


FOREIGN BRANCH, LTD. 


MARINE INSURANCE 


U. S. MAMAGER:—P. A. KIEVE 


50 BEAVER STREET 
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TALBOT, BIRD & CO. 
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Brokers Attend 
Lake Convention 


RENEW RELATIONS WITH SHIPPERS 





President of Lake Carriers’ Association 
Describes Conditions of Carrying 
Trade During 1919 


Representatives from many of the ma 
rine brokerage houses in New York at 
tended the annual meeting of the Lake 
Carriers’ Association in Detroit last 
Thursday, where they renewed their ac 
quaintances with the shipowners oper 
ating vessels on the Great Lakes, and 
discussed the placing of hull risks for 
the coming year. These annual gather 
ings are of particular advantage to the 
brokers as they bring together a large 
number of their regular and prospective 
clients and facilitate arrangements for 
handlmg the lake accounts. 

Two business sessions of the ussocia- 
tion were held at Hotel Statler, at which 
reports of the ollicers and committees 
were presented. Extracts from the 
statement made by the president of the 
association, William Livingstone, ol De 
troit, are of interest to insurance men 
as they summarize conditions affecting 
the Lake trade during 1919. They ure 
given as follows: 

“Almost all known elements antagon 
istic to favorable operations presented 
themselves to the membership of the 
association during the last year. 

“There occurred the uncertainty in 
the steel market that lessened the de 
mand for iron ore when ore should have 
been moving freely; the strikes of the 
ore and coal handlers occurring simulta- 
neously with the strike of the railroad 
shopmen caused stagnation in the coal 
and ore movements during the period 
most favorable for successful opera 
tions; the strike of the longshoremen 
on the Atlantic coast that, checking the 
export elevators, reflected on our fall 
grain movement; the strike of the steel 
workers followed by the miners’ strike 
which took all activity out of the last 
60 days of the ore and coal trades. ‘lo 
none of these disturbances was the Lake 
Carriers’ Association a party, but it suf 
fered from them nevertheless 

“With the single exception of a boun 
tiful supply of water affording good load- 
ing depths, natural conditions also con 
spired against rapid operations compar 
able with recent preceding years. Fog 
was heavy and unusually frequent; 
dense smoke from forest fires and se 
vere fall gales on the upper lakes were 
encountered, while as a climax of a 
generally unsatisfactory season, the last 
21 days of navigation were character- 
ized by severity of weather unprecedent- 
ed in a score of years. 

“It is timely to recall, morever, that 
a. uo period ¢ the season did the asso- 
ciation’s fleet operate at maximum ¢a- 
pacity. Much of the fleet started late 
and did not enter into the ore trade un- 
til the season had been well advanced; 
some vessels were not commissioned 
until in midsummer; in August and 
again in October many of the boats were 
temporarily laid up; some were held 30 
days in port to unloa* coal and from a 
week to 12 days to obtain ore, while as 
early as late October the vessels began 
to withdraw from the trade, until as the 
end of November approached few ves- 
sels in the membership remained in 
commission. 

Moxed 90,000,000 Tons of Freight 

“Despite all encumbrances the lake 


fleet moved 90,000,000 net tons of freight 
during the navigating season of 1919. 
fron ore totaled 47,177,395 gross tons. 
the movement of bituminous and an- 
thracite coal totaled 25,000,000 net tons. 
The grain movement totaled 6,097,703 
net tons, while the stone movement to- 
taled 5,000,000 gross tons. These fig- 
ures will compare favorably with the to- 
tals of any of the pre-war seasons ex- 
cept 1918, when abnormal movements of 
coal and grain occurred and when there 
was an ore movement the best on rec- 
ord up to that time and in excess of the 
last year 

“In the, membership of the association 
as of January 1, there are 355 steamers 
and 27 barges, or a total of 382 ships, 
representing gross tonnage of 1,982,830 
tons. These figures record a loss of 16 
vessels, of a total of 40,755 gross tons, 
as a result of sales, withdrawals from 
membership and destruction by the ele- 
ments. 

“For the third successive year, it may 
be related that not a single life was 
lost through shipwreck of a steel bulk 
freighter in the membership of this as- 
sociation.” 

Officers of the association were all re- 
elected for 1920 as follows: President, 
William Livingstone; vice-president, J. 
S. Ashley, Cleveland; secretary and 
treasurer, George A. Marr, Cleveland; 
general counsel, Harvey D. Goulder, 
Cleveland; chief shipping commission- 
er, A. R. Rumsey, Cleveland. 


BILL TO REGULATE ADJUSTERS 

Hearings will begin this week or next 
before the House Committee on Mer- 
chant Marine and Fisheries on a bill 
which is being drafted by Congressman 
iddmonds of Pennsylvania to regulate 
cue business of marine insurance adjust- 
ing, and if possible to prohibit the ad- 
jyusting and brokerage businesses from 
veing carried on by the same company. 
ihe purpose of the bill is to procure 
better protection for underwriters and 
ship owners by promulgating uniform 
und standardized rules to which the ad- 
justers must conform, Part of the bill 
provides ‘or the compulsory licensing 
of adjusters. Such legislation is highly 
iuvored by marine underwriters, many 
of whom believe that adjusters, acting 
also in the capacity of brokers, are prej- 
udiced in favor of the assured when 
presenting their loss statements. How- 
ever, the benefits of a law forcing the 
separation of adjusters from brokers 
may be lost, some underwriters state, 
because the brokers will merely organ- 
ize adjusting companies with practically 
the same personnel, and so get around 
the government mandate as the Stand- 
ard Oil Trust did when it was ordered 
to dissolve, 


WITH MERCHANTS AND SHIPPERS 

The Merchants & Shippers announce 
the appointment of John T. Nightingale 
as a special representative of the un- 
derwriting department in the New York 
office. Mr. Nightingale has been con- 
nected for several years with Obrion, 
Russell & Co., general insurance brok- 
ers and agents in Boston. 





Cc. H. Williamson on from Coast 

Charles H. Williamson. of the marine 
brokerage house of Seeley & Co., Inc., 
of San Francisco, which represents the 
local interests there of Frank B. Hall 
& Co., arrived in New York last week 
for a short stay. Mr. Williamson was 
formerly connected with the Philadel- 
phia office of Mather & Co. 
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ROBT. R. toe LAER, Inc. 


New York, Amsterdam, Copenhagen and Buenos Aires 
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WM. H. McGEE & CO. 


MARINE UNDERWRITERS 
15 WILLIAM STREET, NEW YORK 


General Agents Marine Department 
St. Paul Fire & Marine Insurance Co, 
Phenix Insurance Co. of Hartford 
Great American Ins. Co., New York 
Camden Fire Insurance Association 
Westchester Fire Insurance Co. 
Niagara Fire Ins. Co. 


U. S. Managers 
Skandinavia Re-insurance Co. 
(Copenhagen) 

Agents Marine Department 


Providence Washington Insurance Co. 
Massachusetts Fire & Marine Ins. Ce. 

















THE RISKS OF COMMERCE 


fire on land or sea—loss or damage to ship or cargo—collision, 
fire, theft or property damage, to motor car or other vehicle— 
all are adequately covered by one of our “Safe Policies.” 


A compact, well-knit organization of specialists who have de- 
voted their business lives to insurance, offers its co-operation 
to brokers and agents. 
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Introduce Marine 
Insurance Bill 


LEGALIZE COMPANY PACTS 
Protection for American Companies 


“Against Unfair Methods of Com- 
petition; Text of Measure 


The text of the new marine insurance 
bill drawn up by the sub-committee of 
the House Committee on Merchant Ma- 
rine and Fisheries, giving protection to 
domestic companies, aimed to further 
the extension of American marine in- 
surance companies, legalizing re-insur- 
ance and other agreements, follows: 


The words ‘‘marine insurance com- 
panies,’’ wherever used in thi sact, mean 
any person, companies or associations 
authorized to write marine insurance or 
reinsurance under the laws of the United 
States or of a state, territory, district, or 
possession thereof, 

Section. 2. That nothing contained in 
the act entitled “an act to protect trade 
and commerce against unlawful restraints 
and monopolies,” approved July 2, 180, 
or in the act entitled ‘‘An act to supple- 
ment existing laws against unlawful 
restraints and monopolics and for other 
purposes” approved October 15, 1914, 
shall be construed as declaring to be il- 
legal an association entered into by ma- 
rine insurance companies for the follow- 
ing purposes only: 

(1) Reinsurancing or otherwise’ dis- 
iribution their risks or hulls, cargo or 
other interests entering into our inlaad, 
coustwise, or foreign trade, and (2) trans- 
acting an insurance or reinsurance busi- 
ness in foreign countries, provided such 
aun association is not used in furthering 
unfair methods of competition against 
domestic competitors, or is otherwise un- 
fairly restrained trade, 

Section 3. ‘That every association in 
order to obtain the benefits of Section 2 
of this act, shall within thirty days after 
its creation file with the United States 
Shipping Loard (1) a _ verified written 
Statement setting forth the names and 
location of its” oflicers, managers and 
members, and, if a corporation, a cCapy 
of its certificate or articles of incorpora- 
tion and by-laws and if unincorporated a 
copy of its articles or contract of asso- 
ciation, and on the first day of January 
of each year thereafter it shall make a 
like statement of the location of its of- 
ficers or place of business and the names 
and addresses of all its oflicers, managers 
and members and of all amendments to 
and changes in its articles of certificate 
of corporation, or in its articles or con- 
tract of association; (2) a true copy, vor, 
if oral ,a true and complete memorandum 
of every agreement or arrangement or 
modification or cancellation thereof, which 
may have been entered into for purposes 
of reinsurance or division of risks, and 
(3) such information as the Board may re- 
quire as to its organization, business con- 
duct, practices, management and relation 
to other associations, corporations, and 
underwriters, Any association which has 
failed to do shall not have the benefit of 
the provisions of section two of this act. 

Whenever the United States Shipping 
Board shall have reason to believe that 
an association or any agreement or ar- 
rangement made or act is furthering un- 
fair methods of competition against do- 
mestic competitors, or otherwise unfairly 
restrains trade within the United States 
it shall summon such association, its of- 
ficers, managers and agents, or the of- 
ficers, managers and agents of the ma- 
rine insurance ocmpanies composing or 
affiliated with the association and there- 
after conduct an investigation into the 
facts. Upon investigation, if it shall con- 
clude that the association or any act done 
by such association is furthering unfair 
methods of competition or is unfairly re- 
Straining trade, it may make to such as- 
sociation recommendations for the read- 
Justment of its business in order that it 
may thereafter maintain its organization 
and management and conduct its business 


ro accordance with the recommendations 
lade, 





aX such association fails to comply with 
Shi recommendations of the United States 
finde? Board, said Board shall refer tts 
‘ome and recommendations to the At- 
such actin the United States for 
proper” on ereon as he may deem 
For the purpose of enforcin 
WA se 2 sing these pro- 
shana tne United States Shipping Board 
sileahin ne all the powers so far as ap- 
a United” an it in “An act to establish 
purpose States Shinning Board for the 
Creating of encouraging, developing, and 
Serve ng ~ naval auxiliary and naval re- 
requireme a merchant marine to meet the 
United ep of the commerce of the 
Sessions ates with its territories and pos- 
regulate and with foreign countries, to 
foreign’ aca ets by water engaged in 
United and interstate commerce of the 
States and for other purposes,” 





Marine Casualties 
During January 








Steamer “Cornucopia,” Portland, Me., 
for Genoa, arrived at Ponta Delgada 
with her rudder disabled. 

Steamer “Cranesnest,”’ from Norfolk 
to southern ports, put in at Charleston, 
S. C., with engine trouhle. 

Steamer “Abrigada,” from Newport 
News to St. Nazaire, caught fire while 
en route, and it was reported that both 
vessel and cargo will probably be a to- 
tal loss. 

Schooner “Elenor A. Percy,’ from 
Rio Janeiro to Copenhagen, foundered 
at sea, and five of the crew were saved 
and landed at Swansea; others missing. 

Steamer “Pawnee,” from Philadelphia 
to Reval and Dantzig, arrived at Fal- 
mouth with low pressure crank shaft 
broken. 

Steamer “Lake Gravette,” from Port- 
land for Piraeus, put in at Boston with 
broken feed pump. 

Steamer “Lake Elkwood,”’ U. 5S. Ship- 
ping Board, from Buenos Ayres to New 
York, put in at St. Thomas with two 
biades missing from propeller. 

Steamer “Farnum,” from New York 
to South American ports, arrived at St. 
Thomas with boiler leaking and feed 
pumps defective. 

Steamer “Hjortnes,” Norwegian, from 
Nantes to Hampton Roads, was towed 
into Bon with machinery trouble. 

Steamer “Polar Sea,” from Buenos 
Ayres to Falmouth, went ashore on 
rocks along Brazilian coast; later float- 
ed with only slight damage to hull. 

Steamer ‘West Avenal” was struck by 
the British steamer ‘“Lancastrian’”’ while 
entering New York harbor from Valen- 
cia, and had large hole stove in port 
quarter; beached at Stapleton. 

Steamer “Willdomino,” British, was 
damaged off Liberty Island in collision 
with the “Lake Osweya.,” 

Steamer “Edgecombe,” from Genoa to 
New York, was towed into Bermuda 
with engine trouble. 

Steamer “Skogheim,’ Norwegian, ar- 
rived at Boston from Gothenburg, con- 
siderably damaged by storm and with 
part of the cargo hurt by sea water. 

Steamer “Serpentine” arrived at Fal- 
mouth with forepeak full of water. 

Steamer “Rosario,” Italian, from 
Portland to Genoa, returned to Portland 
with condensers out of order. 

Steamer ‘Howick Hall,” New York to 
Kobe, put in at San Francisco with rud- 
der damaged. 

Steamer “Irmo,” from New Orleans 
to Shanghai, arrived at San Francisco 
with propeller blade missing. 

Steamer ‘“Barabos,”’ from Huelva to 
Philadelphia, went aground at St. Mi- 
chaels and had keel damaged, 

Steamer “St. Louis” was badly dam- 
aged by fire while in dry dock at Ho- 
boken. 

Steamer “Clan Murdoch,” British, 
from Cittagong to New York, arrived at 
Bermuda with cargo on fire. 

Steamer “Western Pride,” from Liv- 
erpool to Savannah, put in at Lisbon 
with machinery damaged. 

Steamer “West Munham,” Philadel- 
phia to Bordeaux, returned to New York 
for repairs after iosing a blade from 
propeller 500 miles out at sea. 

Steamer “Clarksburg,” New York to 
Norfolk, was forced to come to anchor 
off New York when she got out of con- 
trol due to defect in steering apparatus. 

Steamer “Gudrun,” British, had fire 
in engine room while en route from 
London to Cuba, and put back to the 
River Thames. 

Steamer “Lake Gazette.” from New 
York, arrived off Maranham with an- 
chors missing and windlass damaged. 

Steamers “Western Queen” and “Or- 
dina,” both British, from New Orleans 
and New York respectively, collided in 
the River Mersey; both were badly dam- 
aged. 


’ 
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GENERAL AGENTS WANTED 





UNITED STATES LLOYDS, Inc., 
of NEW YORK, N. Y. 


GUTGIMS .ccceccccsccceccs 


3 So. William St. 


Automobile Insurance 


INDEMNITY MUTUAL MARINE ASSUR- 
ANCE CO., LTD., OF LONDON, ENGLAND 


Surplus United States Statement....$ 461,101 
Surplus Home Office Statement...... 11,727,022 


APPLETON & COX, Attorneys 


AN ATTRACTIVE PROPOSITION 


GENERAL AGENTS WANTED | 


THE ROYAL EXCHANGE ASSUR- 
ANCE (Marine Dept.) OF 
LONDON, ENG. 
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THE TOKIO MARINE AND FIRE 
INSURANCE CO. 

LTD., OF TOKIO, JAPAN 
(Marine Department) 

Surplus United States State- 
CURT ns0000005nss, cbntnveeeeete $562,916 
Surplus Home Office Statement .§7,433,611 
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Steamer ‘Faraby,” from New York to 
Constantinople, was towed into St. Mi- 
chaels with boiler tubes salted, 

Steamers “Seal” and Sagona,” both 
British, arrived at St. Johns, N. F., dam- 
aged as result of going ashore while en 
route to port. 

Steamer “Eastern Queen” arrived at 
London from Manila with cargo in hold 
No, 3 on fire. 

Steamer “Yarmouth,” British, New 
York to Havana, was reported to be in 
a sinking condition; position given as 
lat. 39 N, lon. 74 W. 

Steamer “Wilhelm Jebsen.” from New 
York to Palo Blanco, has been reported 
disabled in lat. 27 55 N, lon. 78 55 W. 

Steamer “Kickapoo,” from Smyrna to 
New York, arrived at Delaware Break- 
water with a propeller broken; she was 
towed into Philadelphia to undergo re- 
pairs. 

Steamer “Macona” was wrecked on 
the rocks off Nidigen libht and sank: 
several lives are reported to have been 
lost. 





REINSURANCE 
BROKER 


W. B. BEATTIE 


1 King William Street 
LONDON, E.C. 4 
Fire and Marine Re-insurance 
operated with leading British 
Companies. 


Correspondence invited. 











Steamer “Wauconda,” from Liverpool 
to Boston, was formed to return to 
Liverpool with engine trouble. 

Steamer “Bellrose,.” from Boston to 
Antwerp, was taken in tow with steer- 
ing gear defective. 

Marine casualty lists will henceforth 
be printed weekly in The Kastern Un- 
derwriter. 
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CASUALTY AND SURETY NEWS 








Maryland Casualty 
Growing Rapidly 


PREMIUMS NOW ALMOST $19,000,000 





National Casualty, Inter-Ocean, Inter- 
State Surety Among Companies to 
Furnish Reports on 1919 

Again the Maryland Casualty very 
greatly increased its premium income. 
‘the net business last year, after 
deducting reinsurance and uncollectible 
items, Was $18,984,988. President John 
T, Stone points out in his annual report 
that much of this was derived from risks 
of a special and temporary nature, in- 
cidental to the war, yet carrying over 
into 1919. Mr. Stone continues: 

“Such business is now fully terminat- 
ed, so that its place must be supplied 
by other business of a normal character, 
if we are to increase or even maintain 
our present volume in 1920, There is 
every reason, in my opinion, for confi- 
dence that we will not retrogress, but 
that we will continue to enjoy a normal 
growth. The extraordinary increase ex- 
perienced in 1918 and 1919 will, how- 
ever, not be repeated, now that the ex- 
traordinary conditions that caused it 
have ceased. The required increase in 
our premium reserve is $947,545. An 
addition of $2,898,788 to claim reserves 
under workmen's compensation and lia- 
bility policies is required as of Decem- 
ber 31, 1919. Our reserves for claims 
in the other classes of business trans 
acted are $124,442.15 more than a year 
ago, in consequence of the increase in 
our business in all departments. Our 
reserves tor reinsurance due other com- 
panies and for sundry unpaid accounts 
have increased $54,870.77. 


Statement of Business 


The president’s report also contains 
an exhibit of the company’s business 
and its financial condition, from which 


the following is taken: 


Total PTOMIVMS 22 cccccsrees $19,593,215 
INGE PROMINME 2. cccccsccses 18,984,988 
Commissions actually paid.. 3,746,406 
Total commissions on year’s 


DE cc Sua skwhaciambasece 3,808,042 
Sundry branch office and 

agency expenses in addition 

to commissions ........... 412,933 
Total cost of procuring bus1- 

BO: .ceaawtew ead sdalnas ss 4,220,976 
General expenses, including 

Pee ee 1,229,972 
Total acquisition and adminis- 

SEOS GONE co ciwesecusees< 5,450,948 
RRR er re ere eae 13,534,040 
Total taxes (3.84 per cent of 

Pree eee 729,111 
Cost of inspection service... 417,746 
Cost of investigating acci- 

dents, adjusting claims and 

defending suits against pol- 

SOPROUNOTE, GEE. ccc vctccecs 1,064,751 


cost of medical service ren- 
dered under policy con- 
EE 4s kee he ae kam Ae sb 
Cost of indemnities paid un- 
der all forms of policies and 


916,800 


os a re 6,206,094 
Total cost of direct service to 

DOMCYROIGECTH ..ccccccecccs 8,605,393 
Credit balance on underwrit- 

Pere errr eee 4,199,536 
Income on investments...... 731,038 


Net earnings resulting from 
year’s business ........... 4,930,574 
The total depreciation in valuation of 
securities December 31, was $130,774. 


Assets, December 31, $21,083,333. 
Liabilities 
freer $2,000,000 
Premium reserve ........... 6,696,146 


Reserve for unadjusted work- 
men’s compensation and lia- 


oy a” 8,193,131 
Reserve for other unadjusted 
SEL rx ede Saale hn ba eate wanate 698,172 


Premium tax reserve........ 391,864 
Sundry accounts reserve... 58,116 
Kkeinsurance premiums due 

other companies ......... 91,484 
Voluntary additional reserve. 500,000 
PRE h.06.c0erdacewnseawens 2,454,421 


National Life’s Year 


The casualty department of the Na- 
tional Life of the U. 8. A. shows a pre- 
mium income for 1919 of $1,864,725, an 
increase of $387,513 over 1918. Three 
million premium income is predicted for 
1920, 

Applications for insurance were re- 
ceived and accepted during the year 
numbering 186,645. 

Claims paid were $612,711, with a loss 
ratio of 32.3 per cent. 

The weekly, monthly and commercial 
departments all showed substantial 
gains in premium income and every 
department showed an _ underwriting 
prolit, 

The above results have been accom- 
plished in eight years, in building a 
business from the ground. The depart- 
ment is managed by C, H. Bayer. 


INTER-OCEAN EXPECTS BIG YEAR 


President J. W. Scherr says to The 
Eastern Underwriter that the _ Inter- 
Ocean Casualty, Cincinnati, closed the 
year with $521,000 premium income, an 
increase of $65,000 over 1918. The cap- 
ital stock is $200,000 and the surplus 
$110,709. The December premiums were 
the largest in the company’s history. 
The Inter-Qcean is now licensed in 
twenty-two states, and starts the year 
with prospects for a large increase dur- 
ing 1920. 


Inter-State Surety 


Secretary H. A. Hood, of the Inter- 
State Surety, Redfield, presents this 
year-end statement: Admitted assets, 
$257,354. Liabilities: capital paid up, 
$151,000, loss reserve $19,000, premium 
reserve $68,236, other reserves for ex- 
pense and taxes, $3,250, surplus $35,868, 
total $237,354. 

Income: Net premiums $109,123, sur- 
plus paid in $22,750, interest, rents and 
other income $7,475, total income $139,- 
348, 

Disbursements: Loss, all classes, $18,- 
698, dividends paid $10,725, taxes paid 
$14,089, other disbursements $46,207, to- 
tal $89,718. 

Net premium receipts increased ap- 
proximately 70 per cent over 1918. 


Standard Accident, Detroit 


The Standard Accident made a net 
gain of $408,892 in its accident depart- 
ment. That gives it for 1919 a total per- 
sonal accident and sickness writing of 
$2,255,100. The company says collec- 
tions have been good. Here and there 
it found agents slow in paying accounts, 
in many cases this slowness was due to 
lack of help in the agent's office. 


COMMISSION RULE ADOPTED 

The Surety Association of America 
has adopted a rule limiting brokerage 
on blanket bonds to ten per cent where 
the agency places business with another 
company than the one it represents. 
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American Surety 
Enjoys Good Year 


FINANCIAL STRONG 


CONDITION 
Big New York Company Pays Over 
$1,000,000 in Claims and Has Over 
14,000 Representatives 


Last year the American Surety paid 
claims amounting to $1,038,146 on 3,507 
claims. Net premium receipts amounted 
to $6,007,544, an increase of $1,363,524 
over the preceding year. 

The company now has 14,496 local 
representatives, an increase of 344 dur- 
ing the year. These representatives re- 
port through forty branch offices. 

The American Surety was organized 
in April, 1884, and is now one of the 
strongest organizations in the world fur- 
nishing fidelity and surety bonds and 
burglary insurance. Following is it fi- 
nancial statement at the close of 1919: 














Resources 
Real estate, home office prem- 
ises, unencumbered ........ $4,500,000 
Securities at market value: 
EE OE ee $1,129,500 
ET Orr 4,485,875 
Short term securi- 
SD Gn Bann weenee 83,250 
————-$5,698,625 
Cash in banks and offices. eee 1,222,898 
Excise reinsuring fund....... 120,355 
Premiums in course of collec- 
ras ee ene +... 1,264,155 
Accrued interest and rents... 38,414 
Accounts receivable ......... 27,205 
Total resources ......... $12,871,652 
Liabilities 
ee ee $5,000,000 
Surplus and undivided profits. 1,059,784 
MPCCIRT TONETVES .occicccccecia 500,000 
Reserve for unearned premi- 
SE sisi Sirah ics woes a laa aia deco ia 3,967,079 
Reserve for outstandiug premi 
RN Sc. or5 a ecotemcen eis. sie bee a's 401,822 
Reserve for contingent claims 1,426,199 
Reserve for expenses and taxes 408,079 
Reinsurance and other ac- 
COURES DPAVADIO 2... .0cccces 108,689 
$12,871,652 
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Says Contractors’ 
Service Misleads 

STATEMENT BY. COMPANY OFFICIAL 

Refers to Criticism of Stock Company 


Methods Made Recently by New 
York Managers 





Relative to the criticisms of stock com- 
panies by the managers of the Con- 
tractors’ Service Corporation, New 
York, which were made recently and 
given considerable’ publicity, <A. P. 
Knapp, vice-president of the United 
States Fidelity and Guaranty, Baltimore, 
makes this observation: 

“Their statement as to the experience 
of the stock companies on their busi- 
ness in 1917 and 1918 is quite mislead- 
ing. Their recommendations to the 
members of their corporation to deal 
with non-conference stock companies, 
mutual companies, reciprocals, and co- 
operative stock companies seem to be 
based on an entire ignorance of the 
methods employed for rating compensa- 
tion insurance and of the fact that prac- 
tically all of such companies as well as 
the old line stock companies are, or will 
be members of the National Council 
which will have control of compensation 
rates. 

“The compensation rates to which all 
carriers must adhere without deviation, 
are now fixed in certain States, such as 
New York, New Jersey, and Pennsylva- 
nia, by state rating boards. The board 
of managers of the National Council 
will form, in conjunction with the au- 
thorities in other States, rating boards 
which will fix the compensation rates 
for the particular State. These rates 
must be used by all carriers who are 
members of the National Council. The 
board of managers of the National Coun- 
cil is composed of all the rating boards 
in the country. Under these circum- 
stances it will be interesting to see 
what particular carrier these people will 
be able to induce to take on compensa- 
tion insurance at what they euphonious- 
ly call the ‘best rates.’ ” 

WILL WRITE MORE COMPENSA- 
TION 

The Commercial Casualty, Newark, 
pians to extend its compensation writ- 
ings but will not accept certain con- 
tractors, stevedores and like heavy and 
extra hazardous lines. 





Operating at Small Expense 

The Massachusetts Plate Glass Insur- 
ance Company, organized a short time 
ago, is doing business with $100,000 
capital and $50,000 surplus. The stock 
is held entirely by the company’s 
directors, some of whom are real estate 
men in Boston. It is the intention of 
the managers to confine the business at 
present to the immediat? vicinity of 
Boston. No salaries are paid except to 
the underwriter and the clerical force. 
Standard rates are used. The managers 
say they are making a careful selection 
of business and that the overhead ex- 
pense is light. 
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“Service, Security and Satisfaction” 


AUTOMOBILE INSURANCE 
Fireman’s Fund Insurance Company of Cal. 











Aetna Club Off the Ways 
Just three short of an even five hun- 
dred members of the newly formed New 
York Aetna Club flooded the lower lev- 
els of Cafe Boulevard Thursday night 
of last week for the organization din- 


ner of the club. When arrangements 
were made some time ago the restau- 
rant management was guaranteed an at- 
tendance of 300 but the proportion of 
the total club membership who wished 





a grave mistake not to have put P. V. 
Reneville on the finance committee with 
C. P. Hoppin, Mrs. Mayer and M. A. 
Lauth. Mrs. Mayer is on two commit- 
tees and her name also appears on the 
board of directors with C. P. Hoppin, 
P. V. Beneville and H. H. Comins. Mrs. 
I. V. Doane, who has been in the office 
the longest of any woman employe, ran 
Miss Turn a close race for the second 
vice-presidency. The dinner committee 
was M. W. Sutton, Miss Doane, Mrs. 
Mayer and Messrs. O’Regan, Maltbie 
and Secrest. 





G. A. Goetschius, President 
1 Liberty Street New York 
Business 
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of insurance men in the Bay State, 
President James N_ .Buffington pre- 





: : Returning to the dinner, 4 a) sts sided at the meeting and Executive Sec- 
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New Liability Rate 
Manual Now Ready 


FOR USE 


SUGGESTIONS IN FIELD 
New Schedule Effective March 1 in Ten 
States; How Revised Book is 
Arranged 
Casualty companies are receiving cop- 
ies of the Revised Basic Liability Man- 
ual, Owing to unavoidable delays it was 
found impracticable by the Bureau to 
put this new manual into effect before 
March 1. The new‘rates will therefore 
become effective on that date for both 
manuals and new business in the fol- 

lowing states: 
Arkansas Missouri 
District of Columbia North Carolina 


Florida South Carolina 
Georgia Oregon 
Mississippi Washington 


The classifications are arranged al 
phabetically and follow the same gen- 
eral scheme of the basic compensation 
manual—the schedules having been dis- 
carded. As in the case of the basic 
manual each classification is assigned 
a code number and the employers’ lia- 
bility, public liability, teams and eleva- 
tor rates are expressed by symbols, the 
values of which will be found on sepa- 
rate rate sheets for each state which 
accompany the manual. 

Certain classifications in the public 
liability column are designated by (b). 
The public liability rates for such clas 
sifications will be found on pages 48 
and 49 of the manual. There are also 
certain classes of teams’ risks which are 
not assignable to manual classifications. 
A list of these classifications with their 
rate symbols will be found on pages 34 
and 35, : 

The following rules, issued by the Bu- 
reau, follow the same general arrange- 
ment as obtains in the compensation 
manual and the index to these rules ap 
pears in the front of the manual. 

“RATES: Your particular attention is 
directed to page 13 of the manual. Un- 
der the above heading you will find an 
explanation of the different rates con 
tained in the manual. 

“MEDICAL AID: On page 15 will be 
found the rules governing medical aid. 
You are particularly requested to read 
these rules carefully. as important 
changes have been made therein. 

“MINIMUM PREMIUM: On pages 16 
and 17 are the rules governing minimum 
premiums. The minimum premiums for 
employers’ liability risks will be found 
on a separate differential sheet entitled 
‘Symbols for employers’ liability rates 
and their values and minimum premi- 
ums.’ For each classification there is a, 
specific minimum premium. This will 
be found to be a decided improvement. 
over the old plan. 

“POLICY LIMITS: On pages 18, 19, 
20 and 21 rules governing policy limits 
will be found. These rules follow close- 
ly the compensation manual rules and 
are much simpler than the existing 
rules. 

“EXCEPTIONS: It has been neces- 
sary in certain states to establish ex- 
ception classifications or rates and these 
exceptions will be found on the yellow 
exception sheet for the particular state 
Where exceptions have been established 
there will appear opposite the symbol 
for the classification an ‘X’ on the sheet 
headeé ‘Symbols for Employers’ Liabil- 
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ity Rates and Their Values and Mini- 
mum Premiums.’ Therefore, by turning 
to the exception sheet you will be able 
to determine whether an exception rate 
has been established for the particular 
classification. 

“RATING PLAN: The present rating 
plans in effect in the liability states 
will be continued as follows: 

(1) Alternative Plan 

(2) Schedule Rating 

(3) Experience Rating. 

“For the convenience of the field 
forces not familiar with the new ar- 
rangement of classifications we have ar- 
ranged an index of the classifications in 
accordance with the schedules as they 
appear in the present manual which will 
be found in the front of the book.” 


MAY HAVE CODE BOOK 
New Jersey Compensation Bureau Would 
Publish Loose Leaves if Thought 
Advisable 


The Compensation Rating Inspection 
Bureau of New Jersey has made the fol- 
lowing announcement with reference to 
the revised classification code: 

As one of the steps in the recent re- 
vision of rates for this jurisdiction, it 
was necessary to arrange all manual 
classifications into groups presumed to 
cover operations of similar process and 
like hazard. 

The grouping which we employed is 
the result of considerable labor upon 
the part of both the governing commit- 
tee and the bureau staff and differs sub- 
stantially from groupings previously 
worked out, which, however, were con- 
sidered as a working basis. 

The National Council on Workmen’s 
Compensation Insurance has just sent. 
out to interested parties the grouping 
just referred to, with some changes, to 
facilitate the development of a proper 
basis for combining classification expe- 
rience, 

We assume that the National Council 
will eventually publish . new classifica- 
tions code. It has occurred to us, how- 
ever, that some might wish to utilize a. 
code book before the National Council 
will have its code printed. which appar- 
ently will not be until after the group- 
ing has been determined in final form. 

If sufficient interest is displayed we 
will print a revised classifications code 
in loose-leaf form upon pages of manual 


Believes Suretyship 
Wil! Replace Credit 


W. M. SMITH TALKS TO BROKERS 
Gives Clear Idea of the Various Kinds 
of Bonds and Their Uses in 
Business 
Talking to a number of brokers and 
agents last Monday on “Opportunity in 
the Surety Field,’ W. M. Smith, man- 
ager of the Aetna Casualty and Surety 
at its New York branch, made this 

assertion: 

“The surety business offers wonder- 
ful possibilities to the business world 
and I should think that it is safe to 
predict that eventually corporate surety 
will in a large measure take the place 
of the credit which is now extended 
through mercantile agency reports, and 
in this way not only will the business 
man secure a valuable credit investiga- 
tion, but also a guarantee which will 
safeguard his investment.” 

Mr. Smith outlined briefly the origin 
and development of suretyship and 
made this distinction between’ the 
surety business and the insurance 
business: 

“A contract of insurance is between 
two parties and the premium is the 
consideration, and the protection is 
against the happening of a named con- 
tingency. A surety bond is a contract 
between three parties, the principal and 
surety on one side and the obligee on 
the other, and the consideration is not 
the premium, but is given in order that 
the principal may qualify for some of- 
fice or position, or under some require- 
ment of the law, or pursuant to the 
conditions of some contract or agree- 
ment. Insurance generally deals with 
conditions and suretyship with individ- 
uals. A loss under an insurance policy 
generally results from a contingency 
which is beyond the control of either of 
the two parties. Surety ship protects 
against loss from the default of a par- 
ticular person who is the principal in 
the bond, ahd consequently, while in- 


size, subject matter to consist of the 
following: 

(a) Code numbers and classification 
wordings arranged by (1) schedule num- 
ber, (2) group number, (3) classifica- 
tion number. 


surance is generally written on the 
theory of average, suretyship is based 
on the deserved credit of the party 
bonded. 

“The business of suretyship includes 
many different classes, and each class 
of each particular risk presents its own 
problems, and the underwriters must 
consider the specific risk under con- 
sideration, as each case must stand 
or fall on its own merits. Corporate 
suretyship is devised into the following 
general classes: 

“Fidelity Bonds: The object of fidel- 
ity bonds is to protect the employer 
against loss which he may sustain by 
reason of the dishonest act of any em- 
ployee which results in a loss to the 
employer. This form of protection is 
quite generally required by all employ- 
ers, banks, financial institutions and 
fraternal and benevolent societies. 

“Contract Bonds: This general classi- 
fication is divided into two classes 
known as supply contract and construc- 
tion contracts. Construction contracts 
are generally where the work con- 
tracted for forms a part or becomes 
attached to real property when the con- 
tract is completed, such as the erection 
of new buildings, sewers, street pav- 
ing, etc. Supply contracts, on the other 
hand, generally provide for furnishing 
and delivering goods or property which 
can be purchased in the open market, 
such as clothing, chemicals and other 
commodities of this same general char- 
acter. A bond guarantees that the con- 
tractor shall perform that part of the 
contract which he is required to per- 
form, and in the event of his failure to 
do so the surety is required to perform 
or to pay the damages which are the 
result of the failure. All contracts en- 
tered into by the United States Govern. 
ment, the various states, counties and 
municipalities require all contracts to 
be bonded. 

“Court Bonds: This classification is 
divided into two. different classes, 
namely, fiduciary bonds and monetary 
obligations. Fiduciary bonds are those 
given on behalf of guardians, adminis- 
trators and executors, and are required 
by law. A fiduciary is one who under 
the jurisdiction and supervision of a 
court has the care and custody of an- 
other’s property, holding it in trust. 
The class known as monetary obliga- 
tions covers such bonds as judgment, 
appeal, cost, etc., and are generally re- 
quired by law. 

“While a fiduciary bond has all the 
elements of a fidelity risk, this feature 
is not so in connection with monetary 
obligations, as these bonds are finan- 
cial guarantees, and the safety of the 
surety not alone depends upon the hon- 
esty of the applicant, but also upon his 
financial ability to pay in the event cuat 
a loss occurs. 

“Public Official and Federal Official: 
All persons holding public office or oc- 
cupying a federal position are required 
by statute to furnish a bond guarantee- 
ing their honesty and the faithful per- 
formance of their duties. This classifi- 
cation takes in all federal officials and 
public officials located in various states, 
counties, towns and villages. This bond 
is to protect the federal government or 
the municipality against any loss which 
may be sustained through the dishon- 
esty of the office holder or his failure 
to faithfully perform the duties of his 
office. 

“Depository Bonds: This bond is one 
given by banks and trust companies 
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The Fidelity and Casualty Company of New York 
92 LIBERTY STREET, NEW YORK, N. Y. 
Metropolitan Office—92 William St. 
SEMI-ANNUAL STATEMENT JUNE 30, 1919 
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guaranteeing to a specific depositor the 
payment upon demand of the funds on 
deposit and is generally required by 
municipalities and the officers charged 
with the proper accounting for the pub- 
lic funds, as a protection against loss 
due to the failure of the financial insti- 
tution. 


“License Bonds: Various states, cities, 
counties and other municipalities per- 
mit certain lines of business and occu- 
pations under a form of license and re- 
quire the holder of such a license to file 
a bond guaranteeing their faithful per- 
formance of the privileges extended 
them under such license. Pawnbrokers, 
plumbers and auctioneers are a few of 
the many bonds of this description 
which are required. 


“Internal Revenue and Custom 
House: These bonds run in favor of 
the United States Government, cover- 
ing the import and export of various 
commodities, in some instances guaran- 
teeing the payment of duty, and also to 
include the manufacturers of cigars, 
cigarettes and tobacco. The general 
purpose of these bonds is to insure the 
federal government the collection of in- 
ternal revenue and to guarantee that 
the principal will comply with the fed- 
eral laws pertaining to the export and 
import of merchandise. 

“Miscellaneous Bonds: There are many 
bonds issued which do not come within 
the general classifications outlined 
above and these bonds are commonly 
known as _ miscellaneous indemnity 
bonds. The surety business is very 
flexible and a, bond can be issued to 
guarantee almost any condition, pro- 
vided the surety is satisfied as to its 
protection. The general public is be- 
coming more and more accustomed to 
the possibilities of the corporate surety 
bond and many business transactions 
are now predicated upon the filing of a 
bond guaranteeing the performance. 
Until recently all business transactions 
involving credit or responsibility have 
been closed after the two parties in in- 
terest have investigated through their 
own sources the responsibility and 
standing of each, but it is now quite 
general for each party to require a bond 
and in that way relieve themselves of 
all trouble of investigation and _possi- 
bility of loss.” 





EXPANSION PLANNED 





Lion Bonding & Surety Increases Official 
Staff and Assigns Men to 
Departments 
For the more effective and convenient 
organization of the Lion Bonding & In- 
surance and for the more efficient han- 
dling of the company’s rapidly increas- 
ing business the operating forces have 
been separated into four general divi- 
sions. H. C. Leigh, as executive secre- 
tary, has direct charge of the office 
management, investments, accounting 
and statistical departments; also the 
supervision of the casualty division em- 
bracing the automobile, burglary and 

plate glass departments. 

H. O. Beatty, as vice-president, will 
have direct charge of the agency and 
development division; Dan F. Brown, 
a8 vice-president, is in charge of the 
bond division, and F. B. Alldredge, as 
vice-president, will administer the acci- 
dent and health division. 

The company enjoyed a _ successful 
year, writing net $731,404 as compared 
with $334,546 in 1918, with an average 
loss ratio of less than 15 per cent. Dur- 
ing 1920 the company expects to make 
an increase of fully 100 per cent over 
the excellent showing of last year. 
_ The company has materially increased 
its official staff, which is now composed 
of E. R. Gurney, president; Fred Volpp, 
a vice-president: H. C. Leigh, execu- 
BD eetary: Phil H. Kohl, treasurer; 
at Beatty, vice-president; Dan F. 

rown, vice-president; F. B. Alldredge, 
tice-president; J. A. Rine, general at- 
ng J. C. Leonard, assistant secre- 
row J. H. Wheeler, assistant secre- 

y; F. P. Cowdery, assistant treasurer. 


HOPE TO SPEED CLAIMS 





Adjusters of Compensation Cases Plan 
To Co-operate with Industrial 
Commission on Reviews 





Proposed amendments to the New 
York compensation act will be taken up 
in detail with the legislative judiciary 
committee by the legal committee of 
the New York Claim Association. Also, 
a special committee was appointed at 
the association’s meeting last week to 
wait upon Chairman Boyle of the State 
Industrial Commission, to see if some 
method can be devised by which the 
claim men can better co-operate with 
the commission on reviews of cases. At 
present the deputy commissioners are 
tlooded with applications for reviews. 
It is thought that a form may be devised 
that will present a synopsis of the case 
to be reviewed and which can readily 
be compared with the record of the 
commission and a decision can be 
reached quickly as to whether a review 
shall be granted. 

In discussing claim matters generally, 
it was the consensus that the old style 
adjuster is an institution of the past 
and that “smart” work has given way 
to a much more broad-minded policy of 
dealing with claimants. In other words, 
there is less “adjusting” and more 
“settling.” A square deal all around 
seems to be the objective rathar than 
seeking any special advantage, 

Chairman Boyle, of the commission, 
is getting ready a lot of safety propa- 
gana to lessen the number of auto- 
mobile accidents. A _ picture film will 
be used throughout New York State and 
claim associations will be given an op 
portunity to show it. It is said that 
forty automobiles were used in making 
the picture and most of them were 
pretty well broken up. 


CASUALTY 
POINTERS 


Starting out in 1920, the 














Rusting National Casualty tells its 
Out on agents: “Nineteen twenty is 
Renewals not to be outdone by any of 


its predecessors, and a new 
high mark has been chalked up. Can 
we reach it? We can. Do we expect 
to? We do. First of all we are going 
to put our expert tree surgeons to work 
on the dry rot timber. If it shows upon 
examination that the timber is worth 
saving, it will receive careful attention 
and treatment. If not worth saving, it 
will be cut out and strong young trees 
put in. 

“A number of agents appear quite sat- 
isfied with the pensions they have es- 
tablished, and they are either rusting 
out while living on their renewals, or 
else they are experimenting with other 
lines, knowing that bread and butter is 
always to be located with accident and 
health insurance. We are entitled to 
the undivided time and effort of every 
man who makes a contract, gets terri- 
tory and a good commission and prom- 
ises to give us the best that is in him. 
If he does it, he succeeds or else he isn’t 
cut out for insurance work. We give 
him co-operation. We are entitled to 
the same, and we are going to get it 
his, or that of someone else in the same 
territory. This year of 1920 is going to 
build its success upon the foundation 
of service. Service means everything 
there is worth while. The Home Office 
will be on tiptoe to give its best, and 
every minute and every day, to every 
agent and to every one of their policy- 
holders. Here’s your 1920 slogan: Ser- 
vice—Co-operation—Success, 


Offering Forty Per Cent 

The General Accident, Philadelphia, 
is suggesting a solution of the high 
cost of living among brokers by offer- 
ing 40 per cent commission on new ac- 
edent business, in the form of a bonus. 
This offer runs from January 2 until 
February 29. 








W. E. SMALL, President PETER EPES, Agency Manager E. P. AMERINE, Sec'y 


Georgia Casualty Company 
“DIXIE AUTO POLICY ” 


The Last Word In Motor Insurance 


Surplus and Reserves to Policyholders Over Two Million Dollars 


HOME OFFICE: MACON, GEORGIA 



































The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
HOME OFFICE, 47 CEDAR STREET 





CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 
EUGENE H. WINSLOW, President 

Robert A. Drysdale, Vice-Pres. S. Wm. Burton, Sec. Alonzo G. Brooks, Ass’t Sec. 

RELIABLE AND ENERGETIC AGENTS WANTED 

















THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFS F. J. WALTERS 
CHICA GO Resident Manager 


565 JOHN STREET 
F. W. LAWSON New York 
General Manager 


Elmer A. Lord &Co. 
Liability, Accident 


145 Milk St., Boston 
Burglary,Boiler and -s Resident Managers 
Credit Insurance 





Established 1869 New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 

















Reduction of Conference Rates on 
Automobile Lines 


FULL COVERAGE 1714,% COMMISSION 


MOTOR CAR MUTUAL FIRE INSURANCE COMPANY 
MOTOR CAR MUTUAL CASUALTY COMPANY 
20 NASSAU STREET, NEW YORK CITY 
Telephone, John 5880 No direct business written 


We are open for agencies in New York and Pennsylvania 


20% 














The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Mgr. 
Employers’ Liability Building 
33 BROAD STREET, BOSTON, MASS. 


AGENTS WANTED 


American 
Surety 


Company 
of New York 


—— 100 BROADWAY 














| BROKERS! 


KEEP POSTED 
BY READING 


THE EASTERN UNDERWRITER 


| Subscription $3 a Year 


Fidelity and 
Surety Bonds 





Burglary Insurance 


























THE EASTERN UNDERWRITER 


January 23, 1920 























Largest Life Insurance Business in the World 





~ METROPOLITAN 
LIFE INSURANCE COMPANY 


(INCORPORATED BY THE STATE OF NEW YORK) 


HALEY FISKE, President 


Total Amount of Outstanding Insurance................... $4,429,511,816 
Larger than any other Company in the World. 

Ordinary Life Insurance paid for in 1918....................- $463,008,744 
Larger than any other Company in the World. 

Industrial Insurance paid for in 1918..................00008: $419,331,865 
Larger than any other Company in the World. 

Total Insurance placed and paid for in 1918................... $882,340,609 

The largest amount ever placed in one year by any Company in the World. 

Gain in Insurance in Force in 1918.................. eee ewes $493,329,918 
Larger than any other Company in the World. 

Number of Policies in Force December 31, 1918................ 19,784,261 
Larger than any other Company in America. 

Gain in Number of Outstanding Policies..................... 1,521,328 
Larger than any other Company in the World. 
le lin eg ie ecaNaen eek ean $775,454,698.28 
Increase in Assets during 1918..................0. ee eeeee $71,429,182.97 
Larger than any other Company in the World. 

ED bo inh gsehe ede NANOS AMRLANWR sees nvoesaue $748,405,784.24 
PCC e PCT TCC CC Tre TCC CTT TITEL LET $27,048,914.04 
Number of Claims paid in 1918.............. 0... cece ween 336,533 

Averaging one policy paid for every 26 seconds of each business day of 8 hours. 
Amount paid to Policy-holders in 1918..................... $82,391,144.32 


Payment of claims averaged $566.50 a minute of each business day of 8 hours. 
Metropolitan nurses made 1,431,085 visits free of charge to sick Industrial 





Policy-holders. 
The Company bought War Bonds of the United States and 
Te ee i ieee ane Td lah uaehda ewe Oe owe $100,000,000 
The Company’s employees sold War Savings Securities and 
Liberty Bonds in 1918 amounting to................... $133,000,000 
DIRECTORS 
Haley Fiske Frederick H. Ecker Otto T. Bannard Albert H. Wiggin 
Joseph P, Knapp Robert W. deForest Mitchell D. Follansbee Frank B. Noyes 
William H. Crocker ng gg Ho hg? age yo ge —* 
Henry Ollesheimer Walter C, Humstone Otte E. Cutler Richard Dotter’ Bennett 


Morgan J. O’Brien Alexander P, W. Kinnan - Langdon P. Marvin Festus J. Wade 
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